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WOLFE’S REPORT IS GIVEN 


AMERICAN BONDING EXAMINED 








Examiner Gives Company, Good Char- 
acter—Finds a Few Points 
for Criticism 





The report of the examination of the 
American Bonding Company of Balti- 
more, conducted by the insurance de- 
partments of Maryland, Minnesota and 
Virginia, with S. H. Wolfe in charge, 
has just been made public by Commis- 
sioner Hartigan of Minnesota. The 
company was organized Anril 6, 1894, 
as the American Bank and Trust Com- 
pany, with a capital of $200,000, with 
authority to issue surety and fidelity 
bonds, to receive money on deposit 
and to act as agent for the purpose 
of issuing and registering and counter- 
signing certificates of stock. March 
19, 1896, the capital was increased to 
$500,000 and the name to American 
Bonding and Trust Company. April 
5, 1900, the capital was increased to 
$1,000,000 and on April 8, 1902, the 
name was changed to American Bond- 
ing Company of Baltimore and the 
right to transact a general burglary 
business given. On May 31, 1904, $500,- 
000 of the capital stock was transferred 
to the surplus account, leaving the cap- 
ital at its present figures, $500,000. 

The report in part follows: 

Items of Income 

Ledger assets, Dec, 31, 1906, $1,542,745.87. 

Income, $811,860.76. 

Including cash actually received for premiums, 
$767,624.58; gross interest and rents, $51,561.00. 

et income from collateral deposits during 
year, $4,078.15. 

Disbursements, $406,035.47. 

Including commissions and brokerage, less 
amount received on return premiums and rein- 
surance, $208,254.85; stockholders, for interest 
and dividends, $50,000; salaries, fees and all 
other compensation of officers, directors, trus- 
tees and home office employes, $92,361.44; sal- 
aries, traveling and all other expenses of agents 
not paid by commissions, $56,602.85; taxes, other 
than real estate, licenses and insurance depart- 
ment fees, $28,012.25; gross loss on sale or ma- 
turity of ledger assets, $18,087.70; gross de- 
crease in book value of ledger assets, $74,259.94, 
of which $71,842.00 was on bonds, $767.94 on 
real estate and $1,650 on stocks; depreciation 
in market value of collateral deposit investments 
during year, $10,249. 

Balance at end of year, $1,338,349.37. 


Assets and Liabilities 


The ledger assets include book value of real 
estate, $6,007.36; real estate mortgage loans, 
$8,000; book value of bonds, excluding interest, 
$1,124,410.71; book value of stocks, $47,360; 
cash in office and on deposit, $126,321.30; judg- 
ment against Houston Oil Company of a 
to the amount of $37,790.20, secured to the full 
amount by additional indemnity, $26,250; the 
total ledger assets being $1,338,349.37. The 
non-ledger assets include interest due and ac- 
crued on bonds $6,915,77, and gross premiums 
in course of collection, $134,770.41, of which 
$53,274.38 is on business written prior to Oct. 1, 
1907, and not admitted, making the admitted 
assets, $1,426,761.17. 

The liabilities, aggregating $1,426,761.17, in- 
clude unpaid claims and expenses of settlement, 
$272,923.40; gross premiums (less reinsurance) 
on all expired risks running one year or less 
from date of policy, $792,153.48. Unearned pre- 
miums, 50%, $396,076.74; gross premiums (less 
reinsurance) upon all unexpired risks running 
more than one year from the date of the policy, 
$66,483,88; unearned premiums pro rata, $49,- 
117,53, making total unearned premiums, $445,- 
194.27; commissions, brokerage and other charges 
due or to become due to agents or brokers on 
policies issued subsequent to Oct. 1, 1907, $24,- 
448.81; state, county and municipal taxes due or 
accrued, $12,500; reserve for contingencies, $37,- 
500, making the total liabilities except capital, 
$808,301.88. The capital paid in cash is $500,000 
and the surplus over all liabilities, $118,459.29, 
making the surplus as regards policyholders, 
$618,459.29. 

Real Estate and Mortgages—The items enter- 


(CONTINUED ON PAGE 10) 





The Western Branch Zétna Insurance Company 
is now located at 159 LaSalle Street, Chicago, 
7th floor, National Life Building, where we 
shall be pleased to see our agents and friends. 








Tuomas E. GALLAGHER, General Agent 
Louis O. Kontz, Assistant General Agent 
Jas. S. GapspENn, Gen. Agent, Marine Dept. 








ASSETS $13,508,038 


German American 


Insurance Company 
New Bork 








Western Department 
American Trust Building 
CHICAGO 








WALTER H. SAGE, Manager 
JOHN C. INGRAM, Ass’t Manager 
WILLIAM L. LERCH, 2nd Ass’t Manager 








No. 1 Liberty Street, New Yat 


SURPLUS $5,915,353 














D, W. C. SKILTON, President 
J. H. MITCHELL, Vice-President JOHN B, KNOX, Secretary 
EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 


Surplus to Policy-holders, $3,421,837.31 Total Loses paid, $61,162,468.28 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,945,278.63 
Reserve for Outstanding Losses, $424,872.80 
Reserve for all other Claims, $173,465.00 
Net Surplus, $1.421,837.31 


Total Assets, $7,065,453-74 





THE WESTERN DEPARTMENT] 
Northeast Corner Fourth and Elm Streets “< xe CINCINNATI, OHIO 


LGVEJOY & SPEAR, Managets Agencies in all cities and towns 
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URGING MORE UNIFORMITY 


ASSOCIATION HOLDS MEETING 





Takes Steps to Get Same System 
Adopted by the Bureaus to Sim- 
plify the Business 


The Fire Underwriters Uniformity 
Association met in Chicago Friday of 
last week. Two years ago, in Chi- 
cago, this association started to or- 
ganize and it was completed last year 
at a meeting in New York. The object 
is to adopt uniform methods of sur- 
veying for fire companies. During the 
year most of the inspection bureaus 
and other associations that are mem- 
bers of the organization adopted the 
uniform inspection blank. About all 
bureaus used it for sprinklered risks. 

At the meeting last week T. B. Sel- 
lers, of Columbus, Ohio, manager of 
the Ohio Inspection Bureau and one 
of the foremost rating and inspection 
men of the west, was chosen presi- 
dent. Other officers elected were as 
follows: 

Vice-Presic f ; 

Western — Chicago. > Soe ee Sp 


Secretary and Treasurer—R. W. Hilliard, 
Boston. 


Chairman 
Dana, Boston. 


Executive Committee—Gorham Dana, Boston; 
F. E, Mac Knight, Atlanta, Ga.; C. H. Patton, 
Cleveland; W. S. Wensley, New ¥érk; W. D. 
Matthews, Chicago, and E. B. Creighton, Phila- 
delphia, 

President Stoney Was Absent 

Owing to the absence of President 
W. A. Stoney of New York, Vice- 
president T. B. Sellers, of Columbus, 
Ohio, presided. He reviewed the work 
of the year, stating that the bureaus 
were anxious to put before the com- 
panies concise and uniform reports. 
He said that during the year the asso- 
ciation had been gathering together 
data to formulate an automatic sprink- 
ler grading schedule, uniform town re- 
port and agreement for plans and nota- 
tions. He said that there are now 
twenty-four active and four associate 
members. 

A. G. Sanderson, chairman of the 
executive committee, said that a num- 
ber of bureaus had exchanged reports 
and information during the year with 
the view at arriving at greater uni- 
formity. He advocated still more ef- 
fort toward getting more active mem- 
bers and securing the insurance com- 
panies as associate members. 
Automatic Sprinkler Grading Schedule 

Gorham Dana, chairman of the com- 
mittee on automatic sprinkler grading 
schedule, presented a report in which 
the character of the sprinkler equip- 
ment should be told by the words “Ex- 
cellent,” “Good,” “Fair” or “Poor.” 
This brought out considerable discus- 
sion as to the use of this plan in com- 
parison with grading the equipment by 
percentages. The house seemed quite 
evenly divided. Mr. Dana and his fol- 
lowers took the ground that the per- 
centage plan was arbitrary and inelas- 
tic. He declared that it would be diffi- 
cult for different inspectors viewing 
the same equipment to arrive at the 
same opinion in percentages, whereas 
they would agree more likely on a 
general opinion of the equipment. 

Others felt that the percentage plan 
gave a more adequate and correct idea 

(CONTINUED ON PAGE 14) 








Executive Committee — Gorham 
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CURIOUS AS TO MOVEMENT 
VARIED COMMENT NOW HEARD 





Plans and Purposes of Nicholson & 
Co. of Indianapolis Are Receiving 
Much Attention From Under- 
writers 





The plan of Nicholson & Co. of In- 
dianapolis, of which H. B. Heywood, 
for many years Indiana state agent of 
the Hartford, is the main factor, is 
meetine with varied comment. Mr. 
Heywood visited a number of western 
managers with hope of getting a com- 
pany syndicate to,back him up. The 
companies felt such a scheme might 
involve them in embarrassing situa- 
tions. The concern’s effort is directed 
along lines of reclaiming risks lost to 
mutuals and outside companies. 

If the line of demarcation could be 
held to reclaiming lost risks, there 
would be no great objection, but the 
companies feared if other property 
owners learned that Nicholson & Co. 
were able to get lower rates, competi- 
tion would be manufactured for the 
purpose of getting lower rates. 

Pear Local Agency Protest 

Again the companies feared that too 
much objection might be heard from 
local agents to any one attempting to 
secure business in their midst. Nich- 
olson & Co. have already captured the 
Western Motor Company line at Lo- 
gansport and a state board committee 
was sent to investigate the method pur- 
sued. 

Nicholson & Co. really are in the po- 
sition of a big city agency, equipped 
with a thorough and practical knowl- 
edge of the schedules and the making 
of forms. The big assured is always 
impressed with expert service. 

Heywood a Strong Man 

Mr. Heywood is resourceful and 
alert. He is a man of splendid address 
and leaves a good impression. He will 
be able to get business. If his con- 
cern works along regular lines and co- 
operates with the inspection bureau, it 
will not have much trouble in placing 
the business it will be able to corral. 

What attitude the agency associa- 
tion will take remains to be seen. Nich- 
olson & Co. now are in the exact posi- 
tion of a big city mr cary 9 office fully 
equipped to get business, but who will 
work in connection with agency inter- 
ests. 


As Seen From Indianapolis 
Indianapolis, Ind., June 2.—(Special 
. Correspondence)—The thing probably 
of most interest now in Indiana fire 
circles is the operation and purpose of 
Nicholson & Co., recently organized to 
assist local agents to hold business like- 
ly to be lost or recover that already 
lost. H. B. Heywood, state agent of 
the Hartford and one of the best known 
and most active field men in the state, 
resigned his place to go with Nichol- 
son & Co. as manager. He has a rep- 
utation for doing things, and so every- 
body now wants to know what he is 
going to do. Notwithstanding the com- 
mendable spirit of cooperation between 
the Indiana League and Indiana State 
Board, there are those members of the 
former, remembering the stiff contests 
they have formerly had with the state 
board cohorts, with Mr. Heywood often 
foremost among them, who “want to 
be shown” what this Nicholson & Co. 
scheme is and it is said even that some 
members of the state board are at 
least damning with faint praise the new 
venture of their old-time companion. 

Scheme Being Investigated 
In fact, Nicholson & Co. is under in- 
vestigation by the joint committee of 
the two state organizations. Just what is 
beng investigated is not stated. It is 
known that the special agents are being 
overwhelmed with inquiries from local 
agents as to what the new concern is 
and what it proposes to do. Doubtless 
the investigation is merely an effort to 

(CONTINUED ON PAGE 15) 





Wolfe Is Reticent 

New York, June 3.—(Special)—Ac- 
tuary S. H. Wolfe declines to discuss 
the report that he has been engaged by 
the West Virginia department to con- 
duct independent examinations of sev- 
eral Greensboro (N. C.) life and fire 
companies. It is believed to be true, 
however. 





Coupons to Pay Premiums 

New York, June 3.—(Special)—The 
Mutual Savings Life Assurance Soci- 
ety of New York, now managed by Dr. 
W. A. Fricke, former insurance com- 
missioner of Wisconsin, and Elmer H. 
Dearth, former insurance commissioner 
of Minnesota, has a plan which it is 
prosecuting vigorously at Paterson, N. 
J., for supplying families of labor 
union men with life insurance. Coupons 
are given for store purchases and these 
may be used in payment of premiums 
with a life company. 





Will Write Burglary Aug. 1 
The Philadelphia Casualty Company 


will begin writing burglary insurance 
about Aug. 1. 





Cornell in a New Deal 
H. E. Cornell, formerly supervising 
special for the Walla Walla in the 
central west, who was formerly a field 
man for the R. J. O. Hunter & Co. 
general agency, is now soliciting in- 
surance in Chicago. 





Become a Stock Company 
The Lumber Insurance Association, 
which has been affiliated with the Fed- 
eral Lloyds of Chicago, is to be organ- 
ized as a stock company with $100,000 
capital and $50,000 surplus. 


Death of J. S. Boullemet 
Julian S. Boullemet, secretary of the 
Insurance Report of Denver, died sud- 
dently Wednesday morning. He was a 
charming gentleman of exquisite cour- 
tesy, careful and conscientious in all his 
work. Editor Cyrus K. Drew loses not 


only a valuable side partner but a warm 
friend. 








Wind Storms in Indiana 

A destructive windstorm visited the 
Calumet region in northern Indiana, 
May 28, and did damage estimated at 
$150,000 at Indiana Harbor, East Chi- 
cago, Gary and Hammond. The 
George R. Lambert Manufacturing 
Company’s plant at East Chicago was 
damaged $5,000 and the Graselli Chem- 
ical Company’s plant at Graselli was 
also badly damaged. On May 29 a 
tornado swept Evansville, doing dam- 
age estimated at $30,000. 





Plan Has Fallen Through 

Owing to stiff competition, some of 
the adjusters for the assured in Chi- 
cago have been endeavoring to form a 
stock company to which they would 
subscribe. One concern, therefore, was 
to handle the work, with the stockhold- 
ers as adjusters. Too much difference 
of opinion arose and the project has 
been dropped. 


“M"'SCELLANEOUS NOTES 


The National Lumber of Buffalo has been 
admitted to Arkansas, 


President E. S. Lott of the United States 
Casualty is in Chicago. 

E. T,. Marshall of Chicago has secured the 
United Canadian Underwriters for surplus lines 
in the west. 


William Sexton, general adjuster, Firemans 
Fund, is in New York en route home from a 
vacation trip around the world. 


Officials of the American Fire of Philadelphia 
believe the much advertised suit of a fornia 
policyholder against the company is a canard, 
no such 
threatened. 


The net stock company premiums in Oregon 
last year were $1,457,701, losses Ig 080; mu- 
tual premiums $227,440, losses $99,657. 

The fire loss of Cleveland for 1907 was $515,- 
194.25, while the insurance companies paid 
$429, 385.95. In Berlin, Germany a city o 
3, r000, ,000 population, the loss is but $150,000 an- 
nually. 





action having been instituted or 





Ghe WESTERN RESERVE 


INSURANCE COMPANY 
of CLEVELAND, OHIO 


MARS B. WAGAR, President B. GOOCH, Secretary 
STATEMENT JAN. a 5908 


AL $200,000.00 
UNPAID LOSSES ; - t1'820.28 
REINSURANCE RESERVE - - ~~ 4457455.08 
NET SURPLUS -  -  - + = = _$$37254.99 
ASSET $ - > - - - $470,530.35 
L AGENT: 
A. P. ROSS. 505 Park Bldg Cleveland, O- Ohio, West Vi 
A: R. PORTER, 723 B, 45th St. pee - srry — 
Ri H. TAYLOR, 655% Wabash St.. Terre 


GEORGE H. STRATTON, 701 Locust St., St. Louis Me— J + rand Minnesota 


The OHIO GERMAN FIRE 


INSURANCE COMPANY 
OF TOLEDO, OHIO 


Capital $200,000.00 Surplus to Policyholders $260,192.74 
Gross Assets $751,012.56 











M. DONNELLY,Pres. J.H.LEIDING, Vice-Pres 


F. D. PRENTICE, Sec’y. and Treas. 


AGENTS WANTED IN ALL DESIRABLE LOCATIONS 











Stands First among American Companies 
for Length of Service and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 


Losses Paid in 115 Years, $135,408,617.31 
Western Department, Erie, Pa. Establishedin 1864 
J. F. Downinec, Gen’l Agt., W. N. Jonnson and B. L. West, Ass’t Gen’l Agts. 











CONFLAGRATION PROOF 


Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES OVER 
ONE HUNDRED MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,560,211.94 
UNITED STATES NET SURPLUS, 4, 421 "815. 47 


Row Fork Office, 45 William St. orth partm 
E CAMP” N western De ent: 


3. M.D eneral Agent 205 La Salle ICA 
Obto, ladiana, Kentucky, Tennessee*Arkansas, WILLIAM'S.) WARREN, Resident Seon 
Geo. H. Moore, John V. Thomas, Asst. Secys. 


est Virginia at Cincinnati. 











MARSHALL S. DRIGGS, President. F. H. WAY, Sec’y 
——ORGANIZED 1853——— 


Williamsburgh City Fire Insurance Company 


150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 


PPPPTTTTTIR TT TTTIT Te +++ $2,146,618,12 
tivities; except Ganka! ese cond snesesesien 1,440,931.94 
Policyholders’ Surplus ......-.---...... 05,686. 18 


F. M. GUND, Manager Western Department 


FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago. 











OHIO cA INSURANCE COMPANY 
LEROY, OHIO 
Fire, Lightning and Tormado Indemnity 
STATEMENT JANUARY 1, 1908 





Reserve fer Reinsurance................ - $1, 482,742.53 
Reserve for Losses.. nbapanneewes 25,291.00 
Reserve for Contingencies... - ---»  125,000,00 
Net Cash Surplus... ..cccccccccccccccess 600,476.83 
BE Biers inves ttcicces $2,183,510.36 


JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 
ORGANIZED IN 1848 











Losses Paid More Than $13,000,000.00 
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FIRE PROTECTION MEETING 


———- 


GODDARD IS MADE PRESIDENT 





Closing Day of the Instructive Sessions 
of the National Association—Visit 
to Laboratories 





BY J. B. IVES. 


The closing session of the National 
Fire Protection Association took place 
Thursday morning of last week in 
Chicago. Reports from delegates who 
had attended the conference of various 
other organizations were heard and 
officers for the ensuing year were 
elected as follows: 


President, C. M. Goddard, of the 
New England Fire Insurance Ex- 
change. 


Vice president, H. C. Hanley, of the 
St. Louis Board. 

Secretary and treasurer, W. H. Mer- 
rill, Underwriters Laboratories. 

Chairman of executive committee, H. 
L. Phillips, Hartford. 

Executive Committee, one year—Geo. 
W. Cleveland, C. A. Hague, James Mc- 
Fall, H. L. Phillips, Alfred L. Stone 
Two years—Albert Blauvelt, W. J 
Frederick, C. H. Phinney, M. D. 
Pierce, W. G. Sanderson. Three years 
—E. B. Creighton, H. E. Hess, C. A. 
Hexamer, F. E. McKnight, H. K. 
Miller. 

Visit Underwriters’ Laboratories 


In the afternoon the members and 
their friends were invited to witness 
tests at the Underwriters’ Laboratories 
on Ohio street. An elaborate test was 
made of a metal frame wire glass win- 
dow. The window was subjected to a 
heat just below the melting point of 
the glass, the idea being to test the 
frame more particularly. This heat 
was maintained for one hour. Care- 
ful notations were taken every ten 
minutes. At the expiration of this 
hour the window was drawn out and 
subjected to a hose stream from a 3%4- 
inch nozzle until the entire mass was 
cooled. 

The window withstood the test very 
satisfactorily, showing that the frame 
and glass under these conditions will 
hold together and not allow the flame 
to come into the building. It is very evi- 
dent, however, that the radiation on 
the inside of the window would ignite 
boxes and various other kinds of in- 
flammable material that might be 
piled within a few feet of the win- 
dow. Any curtain or paper which 
might be hanging within a few inches 
of the window would ignite within a 
very few minutes, for small flames 
flickered along the joints, due to a very 
small amount of unburned gas which 
came through. 


Sprinkler Head Test 


Numerous types of modern sprinkler 
heads were placed under an open joist 
ceiling and subjected to water pres- 
sures of from 5 to 8 pounds, showing 
the distribution of water under these 
conditions. The heads were not opened 
in the ordinary manner, that is, by the 
heat. The fusible links had been re- 
moved before the test. It was very 
evident to all present that a fire would 

ave no chance in a building equipped 
with a standard system of automatic 
sprinklers, providing there were no ob- 
structions to the flow of water by ex- 
cessive piling of stock or hanging 
decks. 

Laboratories an Interesting Study 
_Any person interested in fire protec- 
tion can spend a very interesting and 
instructive hour by going to the labora- 
tories and inspecting the strictly fire 
proof building and the various methods 
ot testing devices, which are submitted 
for approval from time to time. 

In conclusion I will say that the 
benefits derived from the attendance 
of these meetings can be measured in 
no small way, for one meets the en- 
gineers and heads of various organiza- 
tions, interested in this line, from all 
Parts of the United States. We there- 
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MANAGER SECRETARY 


WESTERN DEPARTMENT 
171 LA SALLE 8T., CHICACO 


Of London 
198 YEARS OF ACTIVE BUSINESS EXISTENCE 


FOUNDED IN 1710 


The Oldest Insurance 
Company_ 
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P. T. KELSEY, Ase't Manager 





by hear of the many conditions existing 
in the different parts of the country, 
and how they have been dealt with. 
Many conditions existing in inland 
cities are by no means similar to those 
along the Atlantic or Pacific coasts, or 
along the shores of the Great Lakes. 


BENALLACK IN BIGGER FIELD 





Michigan F. & M. Assigns Minnesota 
and Wisconsin to the Michigan 
State Agent—Illinois Not Yet 
Covered 





W. T. Benallack, Michigan state 
agent of the Michigan F. & M., will 
handle Wisconsin and Minnesota also, 
two of the states in the field of Spe- 
cial Agent M. M. Hawxhurst, who goes 
to Michigan for the Niagara. Mr. 
Benallack is well known in the west. 
For some years he’ was the electrical 
inspector of the Michigan Inspection 
Bureau and later was one of the spe- 
cial representatives of the Western 
Factory Association. 

After Mr. Benallack gets over his 
two additional states and learns the 
lay of the land he will likely arrange 
for an assistant. Illinois, which was in 
Mr. Hawxhurst’s territory, has not yet 
been assigned to anyone. 

Mr. Benallack a few months ago was 
elected official poet of THE WESTERN 
Unperwriter. He is so poetical that 
he often conducts his business corre- 
spondence in metre. At present he is 
at work on an epic celebrating the ac- 
quisition of his new territory. The fol- 
lowing is all he has written of it so far, 
and it is a question whether the people 
of Wisconsin and Minnesota will let 
him live long enough to inflict any 
more of it on them: 

My object all sublime 

I hope to gain in time, 

The towering ladder of fame to climb, 
The ladder of fame to climb. 


As an animal tamer I 

May be famous bye and bye; 

On the Wolverines I first did try, 
And I’ve captured them all well nigh. 


For the Badgers now I'll go, 

I shall tackle the Gophers also; 
If I don’t est them into my show, 
The reason I’ll want to know. 


Though descended from “One-Eyed Pete,” 
The head of the pirate fleet, 

The Badgers and Gophers I’ll kindly greet, 
For I’m not a bad man to meet. 


Though a hunter, I never kill, 

Never have and never will. 

It’s only the live ones that fill the bill, 
Only live ones that fill the bill. 





Judge M. Donnelly, president of the Ohio 
German, has been visiting some of the com- 
pany’s agencies in the Southwest. 
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TRIBUTE TO H. F. ATWOOD 


—_——_ 


CELEBRATE SILVER JUBILEE 





Secretary of Rochester German is Sig- 
nally Honored by Representatives 
of the Company 





Secretary H, F. Atwood of the Ro- 
chester German, who rounded out twen- 
ty-five years of service in his position 
with the company May 31, was signal- 
ly honored last Saturday when repre- 
sentatives of the company gathered at 
Rochester to celebrate the event. Mr. 
Atwood on Jan. 1 will have been 31 
years with the Rochester German. 

During the day scores of letters and 
telegrams were received. The depart- 
ment managers presented Mr. Atwood 
with a case of silver containing 236 
pieces. The presentation was made by 
Western Manager O. C. Kemp. It is 
said to be the most handsome set of 
silver ever seen in Rochester. 

The office employes presented the 


secretary with a solid silver box con- | 


taining fifty cigars. 
Local Agents’ Contributions 


The local agents of the company con- 
tributed about $48,000 in new premiums 
on preferred risks mostly. This cam- 
paign for new business started May 1. 
Daily reports were gotten up for spe- 
cial use. 

Last Tuesday week the directors of 
the company met and adopted suitable 
congratulatory resolutions and voted 
to secure an appropriate gift. 

On Saturday morning the office em- 
ployes besieged Mr. Atwood’s private 
office to make their presentation. At 
noon Mr. Atwood was blindfolded and 
led into the directors’ room. Then he 
was bewildered with the bower of flo- 
ral decorations and the magnificent set 
of silver. 

President Satterlee Entertains 

A luncheon was served and then 
President Satterlee of the company 
gave a reception at his country home. 
In the evening the department man- 
agers gave a banquet at the Genesee 
Valley Club to Mr. Atwood, the offi- 
cers and directors. 

Out-of-Town Men Present 

The out-of-town people _ present 
were: J. W. Cochran of Dallas, Tex.; 
E. G. Siebels of Columbia, S. C.; F. E. 
Lauterbach of Columbus, Ohio; August 
Rebhan of Milwaukee, W. S. Brown of 
New York, C. L. Crane of St. Louis, 
F. N. Kondolf of Pittsburg, ‘. 
Kemp, G. H. Batchelder and C. L. He- 
cox of Chicago. 


Mr. Atwood was born in Boston 





Tarr Teme TET Tee Te 


Feb. 5, 1850. He entered the employ 
|; of Henry Greenebaum & Co. of Chi- 
|cago in 1873, western managers of the 
| Hamburg-Bremen, the successors being 
Witkowsky & Affeld. The latter firm 
took the Chicago agency of the Ro- 
chester German in 1874. On Jan. 1, 
1879, Mr. Atwood became western spe- 
cial of the Rochester German and was 
transferred later in the year to the 
home office. He was made assistant 
secretary in 1880 and secretary May 
31, 1883. 

Mr. Atwood has held many positions 
in his home city. Following the San 
Francisco fire Mr. Atwood was chair- 
man of the adjustment committee of 
fifteen. 


FURTHER COMMENTS ON PLAN 








Banker Schuette Believes There Is a 
Big Field for a Company that Will 
Insure Commercial Paper 








John Schuette of Manitowoc, Wis., 
who is agitating the organization of a 
company to insure commercial paper, 
has sent out a number of pamphlets 
containing his recent contribution in 
the insurance papers on the subject. 
He says: 

“IT have not as yet received many 
suggestions on the insurance plan ex- 
cepting a New York insurance man, 
who says he will endeavor to get a com- 
pany organized there. I am still peg- 
ging away at it by sending the circu- 
lar to interested parties. I am wonder- 
ing that some young men do not jump 
in to reap the abundant harvest which 
this field offers, before others will 
gather it in. A million dollar company 
should be organized. It seems to me 
that this amount could be easily ob- 
tained, among the many brokers, bank- 
ers and borrowers. There can be no 
doubt that such a company would at 
once receive a large amount of busi- 
ness, with but little effort, and prove a 
grand success.” 

Mr. Schuette is president of the Man- 
itowoc Savings Bank. 





Joseph Admitted to Union 
James F. Joseph, vice-president of 
the Commonwealth of New York, has 


been elected a member of the Western 
Union. 





‘The Citizens of Missouri reports a good in- 
crease in business during May as compared 
with several previous months. Secretary Carr 
thinks the company will soon be writing as good 
. yy as before the panic struck the country 
ast fall. 





“It is not necessary for all men to be great in 
action. The greatest and sublimest power is 
often simple patience.”—Goethe. 
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GREAT MEETING IS EXPECTED 





Splendid Preparations Being Completed 
for the St. Paul Gathering of Local 
Fire Insurance Agents 





The St. Paul meeting of the Nation- 
al Association of Local Fire Insurance 
Agents promises to be in many ways 
the best in the history of the organiza- 
tion. The St. Paul local committee is 
rapidly completing splendid prepara- 
tions. A large dining room in the Ho- 
tel Ryan has been secured as the meet- 
ing place, together with a parlor ad- 
joining for a reception room. By this 
arrangement the meeting room will be 
free from the confusion in the rear, due 
to selling badges, registering delegates 
and depositing railroad tickets. In case, 
also, that weather conditions should in- 
terfere with some of the numerous en- 
tertainments planned for the ladies, 
they.can be readily entertained with a 
musical program in the parlor. 

Agents who fail to take their wives 
with them on this trip are going to de- 
prive them of a most enjoyable time, 
for the ladies have received even more 
attention than usual at the hands of the 
reception committee. The entertain- 
ments for men have been planned en- 
tirely for evenings, except that for 
Thursday afternoon, after the conven- 
tion sessions close, so there will be no 
interference with the business of the 
meeting. One of the entertainments is 
a steamer ride, for which a boat that 
will accommodate about 500 people has 
been chartered. In addition there will 
be a fleet of launches that will carry 
from six to thirty persons each. Sev- 
eral of the agents living at points on 
the Mississippi river will go to the 
meeting on their own launches. 

The Minnesota state association will 
hold its annual meeting in St. Paul on 
the day previous to the national meet- 
ing. The field men are giving their 
assistance in working up a big crowd 
for the state meeting and these agents, 
of course, will remain for the national 
gathering. 

It is not unlikely that a number of 
agents from Michigan, Ohio and points 
east will make the St. Paul trip the 
occasion of a summer outing and either 
go or return by the great lakes. 





Fire Losses for Five Months 

New York, June 2—The fire loss of 
the United States and Canada for the 
month of May, as compiled from the 
records of the Journal of Commerce 
and Commercial Bulletin shows a total 
of $15,181,150. The following compar- 
ative table shows the losses by months 
for the years 1907 and 1908: 


1907. 1908. 
cecceccccoce $ 24,064,900 $ 29,582,600 





January 

NS, eee 19,876,600 18,489,700 

BEE ct-cccveccngese 20,559,700 16,723,300 

BED wecvacccecencce 21,925,900 26,669,000 

er reer 16,286,300 16,181,150 
BOO  cicamesesces $102,713,400 $106,645,750 


It will be seen from the table of losses by 
months that the May losses of 1908 were some- 
what lighter than those for the same month in 
1907, but 1908 otherwise has been unsatisfac- 
tory to the fire underwriters, who have had no 
chance to re-establish their surpluses, which in 
many cases were so badly depleted by the San 
Francisco conflagration. 





Brooks to Make Appointments 

George W. Brooks, secretary of the 
California Insurance Company, leaves 
San Francisco for the east shortly to 
establish an eastern department in New 
York, which state the company will 
shortly enter, as well as New Jersey 
and Connecticut. Mr. Brooks will stop 
off at Chicago to appoint a supervising 
special agent with headquarters at Chi- 
cago to cover the states of Illinois, 
Michigan, Wisconsin and Minnesota, 
which the company is preparing to en- 
ter. Agents in this territory will report 
to the home office at San Francisco. 





“Special board meeting will be held tonight,” 
was printed out in chalk on the little blackboard 
at the side of the entrance to the secretary's 
office, where such notices were usually given. 
Some joker with damp finger wiped out the 
little left-hand loop of the letter d in “held” 
and changed the simple announcement into a 
veritable prophecy. 





AS VIEWED FROM CHICAGO 


NORTHWESTERN F. & M.’S PLANS 

Superintendent of Agents Knudtson 
of the Northwestern F. & M. of Min- 
neapolis was in Chicago this week. The 
company’s general agency contract 
with George H. Scott of Chicago was 
discontinued June 1. A field man will 
be appointed to cover Ohio and Mich- 
igan and one for Illinois and Indiana. 
Neither has been selected yet. 

Superintendent of Agents Knudtson 
visited some of the Chicago agencies as 
the Cook county agency will be trans- 
ferred, it now being handled by Mr. 
Scott. 








~*~ * * 


ONLY REINSURED SURPLUS RISKS 

Attorney Osborn informs this paper 
that the Federal Lloyds of Chicago has 
not reinsured all its business, but only 
its surplus lines. It discontinued writ- 
ing surplus business April 1. It still 
writes lumber lines, lake marine busi- 
ness, yachts and launches. Attorney 
Osborn says: “Its premiums in these 
lines this year promise to exceed its 
total business including surplus busi- 
ness in 1907.” 

General Manager Osborn of the Fed- 
eral Lloyds says as to the statement 
that banks did not rate the credit of 
its underwriters as high as they other- 
wise would because of the unlimited 


liability assumed by the underwriters: 

Regarding the effect of the unlimited _lia- 
bility of Federal Lloyds underwriters in their 
banking arrangements, 1 can say positively that 
before the formation of the Federal Lloyds the 
leading banks of Chicago were consulted on 
the subject and without exception stated that 
they would not consider the underwriters’ lia- 
bility under policies of insurance in the making 
of loans. I have repeatedly borrowed money 
from my own bank since the formation of the 
Lloyds and the question was_not again brought 
up. In any event, it is positively certain that 
your statement to the effect that this had any- 
thing to do with the retirement of the Federal 
Lloyds from the general fire business is abso- 
lutely false. Inquiry among the underwriters 
brings out the fact that the banks have never 
referred to the subject. 


* * - 
GET ENTRANCE INT® CHICAGO 
By receiving the general agency of 
the Queen City Fire for a number of 
states including Illinois, the Bierce & 
Sage general agency of Detroit gets a 
foothold in Chicago, as Brown, Ander- 
son & Young, the Chicago agents of 
the Queen City, will report to Bierce 
Sage. The Detroit firm for some 
time has been seeking to get represen- 
tation in Chicago. Now that a start 
has been made, it would not be sur- 
prising to see them get a stronger hold 
on the big city. 
* * * 
SUBURBAN DEPARTMENT TRANSFERED 
The Cook county or suburban depart- 
ment of the Northern of London has 
been placed in charge of Chicago City 
Manager C. N. Bishop, it being trans- 
ferred from the western department of- 
fice. A. W. Jenkisson, for fifteen years 
with the city office, and for some time 
chief clerk, has been appointed special 
agent in the suburban department. He 
is one of the well liked young men 
among the local offices and has fine ma- 
terial in him. C. A. Graser, also one 
of the popular “boys” of La Salle 
street, succeeds Mr. Jenkisson as chief 
clerk. The city office will now be 
known as “Chicago, Including Subur- 
ban Department.” 
* * x 
COLLECTIONS ARE TIGHT 
Local agents at a number of points 
report collections hard. In Ohio the 
assured conducting a small business 
seem particularly backward. Some as- 
sured are giving notes. 
. * * 
AETNA IN NEW QUARTERS 
The western department of the Aetna 
is now located in the National Life 
building, Chicago, as is the Cook coun- 
ty and Chicago office. Manager Galla- 
gher and his force arrived from Cin- 
cinnati Sunday. W. A. Earls, who has 
been in charge of the office detail at 
Cincinnati, accompanied the staff to 
Chicago and will remain a month to 
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get the new office under way. He will 
return then to his local agency that 
has just been established in Cincin- 
nati. Manager Gallagher sat in his 
private office on Monday behind a bank 
of American Beauty roses, the gift of 
the Indiana field force of the company. 
* * * 

MODIFIES SURPLUS LINE RULING 

The Illinois department has modified 
its decision rendered a short time ago in 
regard to the placing of insurance under 
surplus line law. The modification being 
as follows: 

“One licensed agent of a county may 
procure business through another li- 
censed agent in another county. For ex- 
ample, an agent at East St. Louis having 
application for large amount and being 
unable to handle the same may procure 
it from a Cook county agent.” 

* * x 
SOME LOCAL EVENTS 

Lyman, Richie & Co. get an independent 

line of the Providence Washington, and Wiley, 


Corlies & Magill secure an independent line of 
the Mechanics & Traders. 

The supply department of the western office 
of the Phenix is being moved this week to the 
second floor of the Home building. Its former 
space is to be taken by the sub-agency depart- 
ment. 

Klee, Rogers & Co. get an independent agency 
of the Svea in Chicago, the O. B. Swanson office 
not being disturbed. 

H. Dalmar & Co. get an agency of the Queen 
in Chicago, succeeding Roddick & Son. 





La Crosse Greatly Improved 

At La Crosse, Wis., the great im- 
provement in the standard for wiring 
which has taken place since the adop- 
tion of the present inspection ordinance 
a year ago is apparent to all and there 
is no disposition to abandon the serv- 
ice. The ordinance will probably be 
amended to permit the appointment of 
an inspector not a graduate electrical 
engineer, otherwise someone will be 
nominated having the qualifications de- 
manded by the present ordinance. The 
old inspector resigned recently and the 
fire department’s electrician is now in 
charge. 





At the meeting of the Arkansas Association 
of Local Agents last week State Auditor Moore 
read a paper, in which he advocated a consti- 
tutional amendment creating the separate office 
of insurance commissioner and also the revi- 
sion of the Arkansas insurance laws. 

R. R. Tuttle of Syracuse, N. Y., becomes New 
York state manager of the Delaware outside 
metropolitan territory. 


WANTED 


BROKERAGE. We have Facilities to 
issue IMMEDIATE BINDERS UP TO 
$20.000 on Acceptable Risks. 


W. M. UMBDENSTOCK @ CO. 


169 La Salle Street, Chicago 


——— A = 
Fire Insurance Agency 
For Profit 


Tells how an agent can get the new 
business and how to hold it against 
competition after it is secured. Ex- 
plains the various points regarding 
the Standard Fire Policy which every 
agent wishes to understand thorough- 
ly. Shows how to handle the inside 
work of an agency. Written by a 
special agent who was formerly a 
local agent and had many years’ ex- 
perience in the conduct of an agency. 
The book is interesting throughout 
and is valuable for reference also. 
Bound in leather. $1.05 postpaid. 
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Dayton Has Another Large Loss— 
Findlay Is Rather Slow at the 
Present Time 





In Dayton, Ohio, the mercantile busi- 
ness is reported as fair, with some 
lines of manufacturing improving. So 
far this year there has been but little 
new construction work and agents have 
had to depend largely upon the renew- 
al of the old business. Collections have 
been rather poor and in many instances 
patrons have offered notes in settle- 
ment of their premiums. The city was 
visited a few days ago by another heavy 
fire. This time the lumber sheds of 
the Dayton Lumber & Manufacturing 
Company being destroyed with a total 
loss of $82,000 insurance. Water caused 
a loss of from 3 to 5 per cent on $180,- 
000 insurance on the stock of Kinnard 
Manufacturing Company’s paper box 
factory, a sprinklered risk across the 
street from the planing mill. The out- 
side sprinkler heads opened, but the 
heat was so great that the fire depart- 
ment threw water also and consider- 
able stock in the basement was dam- 
aged. 

However, it was by the use of the 
outside sprinkler that the Kinnard plant 
was saved. The perfect water curtain 
which came down over the side of the 
plant toward the fire was one of the 
best object lessons in the opinion of 
insurance men, firemen and others that 
they had ever witnessed. As a conse- 
quence several plants are contemplat- 
ing the introduction of the sprinkler 
system. It is said that the Dayton 
Lumber & Manufacturing Company had 
the matter under consideration at the 
time of the fire. 

The Mercantile Corporation, which 
has the contract from the government 
to supply the envelopes used, will in- 
stall the sprinkler system in a few 
weeks. The city has recently laid a 
new main to its plant which makes this 
possible. The plant has not heretofore 
been considered a good risk en account 
of the extreme inflammability of the 
material used. 

The Dayton Motor Car Company, 
which recently had a disastrous fire, 
has also adopted the sprinkler system 
and as a consequence has .had the rate 
reduced from $1.19 to 18 cents. 

Local conditions in Findlay are quiet. 
There has not been usual demand for 
insurance on stocks to be carried over, 
most of them having decreased. Col- 
lections are slow. Rate-cutting and re- 
bating are quite common. There is not 
a great amount of new business to be 
written. New companies have had a 
hard time to find homes for themselves. 


The retail stocks at Zanesville are 
somewhat reduced and not a great deal 
of new business is to be found. Col- 
lections are about as usual and profes- 
sional conditions are fairly satisfactory, 
although occasionally a cut rate may be 
found. 


— 


At Barnesville agents report business 
about as good as usual. Collections are 
a little slow. Some of the companies 
are complaining that business is some- 
what light, but it is probable that the 
aggregate will be well up to the regular 
amount. 

Bucyrus agents believe that the busi- 
ness for this year will not exceed that of 
1907, if it equals it. In a general way 
conditions are fair, although collections 
are reported as slow. Rates have not 
been well maintained in this city, and 
it is said that all agents at times take 
liberties with the tariff when they find 
it necessary. They attribute this con- 
dition to competition with mutual com- 
panies. 





Thomas Addresses Credit Men 
Fred P. Thomas of the Fred P. 


Thomas Company delivered an address 





Fire Insurance at Cost Dividends on all Renewals 


THE CINCINNATI MUTUAL 
FIRE INSURANCE COMPANY 


A. B. IDESON, President J. H. LEIDING, Secretary 
ASSETS, $131,752.60 NET SURPLUS, $1,340.61 
Agents Wanted in Ohio. 
J. H. LEIDING, General Insurance 
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THE SPRINGFIELD UNDERWRITERS 
ZED 1902 
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M,L. MILLIGAN, racas. 
SPRINGFIELD, OHIO 


E. C. PRICE, avoivon « Vv. Paeer. 
JOHN G. WETZEL, exo'tr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 


“ORGANIZED 1851 ‘Sa 1G Co ail 
NATIONAL areas 


INSURANCE COMPANY; MARINE SALVAGE 
Of Cincinnati. Obtio 207-209 E. Madison St. 





| CHICAGO 
G. W. POHLMAN Pret aod SOUTHERN DEPARTMENT: 
wad > = res. 
Dw. 1005 Washington Ave. 1. 
EDW.A.WINTER - - __ Secretary gten Ave., ST. Louis 


1. F. Small, Superintendent 
Bell Telephone 3061 


ORGANIZED 1867 


G. W. POHLMAN, Jr. - Agency Manager | 


AGENTS WANTED 
THE FARMERS & CITIZENS GERMAN FIRE 


LIVE STOCK INSURANCE | a 
COMPANY 


; Cash Capital $200,000.00 Net Surplus $222,604.02 
OF LIMA, OHIO 


WM. . STIFEL, President 
Capital Stock $100,000 OO 














ESTER, Secretary 
S. W. RICE, Supt. of Agencies 


DANA E, LATIMER 
WILLIAMSON BLDG. CLEVELAND, OHIO 
Special Agent for 
Ohio, Indiana and Michigan 


WET sarees PA PHR 


We will allow you more than any one else can 


O. ADAMS MEG. CO. PAPER MILL 
104 MICHIGAN ST. PHONE 675 MAIN. CHICAGO 


GERMANIA 


FIRE INSURANCE COMPANY 





Insures the lives of all kinds of live 
stock. They need agents in every 
town in the state of Ohio. 
Write them. 











INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 





NEW YORK 
of Pittsburgh ORGANIZBD 1859 
Cash Capital, - - $1,000,090 00 
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SURPLUS TO POLICY HOLDERS 436,030. . 
y+ na — ae __HEAD OFFICE: 
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before the Cleveland Association of 
Credit Men on various features of in- 
surance at the regular monthly meet- 
ing at Tellings last Wednesday evening. 
Charles E. Doty of the Caxton Build- 
ing Company and H. C. Nelson of the 
Sherwin-Williams Company _ talked 
upon the same subject from their point 
of view. 





First Appointment Made 

X. B. Drexelius & Co. have been ap- 
pointed sole agents of the Aachen & 
Munich at Cincinnati, this being the 
first appointment made in the state by. 
General Agent H. W. Murray. Mr. 
Murray and Special Agent W. K. Wis- 
ner of Iowa are both in Ohio this week 
to appoint agents. Mr. Murray at- 
tended the field meeting at Columbus 
this week and will probably appoint an 
agent while he is in the city. 





Working Committees Appointed 

Working committees of the Ohio 
State Fire Prevention Association have 
been announced as follows: 

Law and Ordinance Committee—A. C. Speed, 
American Central, state chairman. 

First district, W. H. Herman, Spring Garden; 
second, C. B. Corry, L, & L. & G.; third, B. T. 
Duffey, Royal; fourth, George R. McConnell, 
Central Manufacturers Mutual; fifth, R. Smith, 
Richland Mutual; sixth, C. E. Monroe, New 
York Underwriters; seventh, John R. Vernon, 
Ohio Mutual; eighth, E. E. Siler, Niagara; 
ninth, C. T. Deatrick, Home of New York; 
tenth, Lee W. Bort, Hanover; eleventh, W. B. 
Goodwin, Aetna; twelfth, W. H. Clemons, Phe- 
nix; thirteenth, J. H. Clinton, Camden; four- 
teenth, C. G, McCray, German American. 

Fire Protection and Water Supplies—A. W. 
am New Hampshire; M. F. Grim, State and 

nion of Pennsylvania; E. E. Siler, Niagara; 
George T. Wilson, German of Pennsylvania; 
C. O. Wood, Home of New York; J. M. Cook, 
Mansfield Mutual, 





Report on Convoy 

Owing to a recent conflagration, the 
mercantile section of Convoy, Ohio, has 
been rebuilt, for the greater part, of 
brick and hollow concrete block, with 
a maximum height of two stories, hav- 
ing 12-inch walls to roof, with 8-inch 
parapets above, and metal or approved 
composition roof. The construction is 
considered sufficiently substantial for 
the purpose intended. A serious con- 
flagration hazard exists in the westerly 
section of block 7, owing to a continu- 
ous frame range which has been con- 
demned by the town council, but still 
stands without improvement. 

The lighting system is a serious feat- 
ure, being gasoline, generated largely 
by unapproved machines located inside 
buildings. There are also a few acety- 


lene gas plants of unapproved installa- 
tion. 





Leiding Agency Incorporated 

The J. H. Leiding Insurance Agency 
Company has been incorporated to 
take over the local business of the late 
J. H. Leiding. Mrs, J. H. Leiding is 
president, L. J. Dauner of the Board of 
Public Service is vice-president, and N. 
L. Bartlett is secretary. The Alle- 
mannia has transferred to J. Heckle & 
Sons and the Eastern of New York has 
transferred from E. C. Harding to the 
Leiding office. The American National 
of Rock Island has placed the sole 
agency for Cincinnati with the Leiding 
office. 

It is reported that a strong field man 
will be selected to handle the business 
in the field for the Cincinnati Mutual, 
of which Mr. Leiding was secretary. 





Ohio Conditions Improving 

Ohio field men state that rate condi- 
tions are growing better over the state. 
For a time the entrance of new compa- 
nies to the state created a fear on the 
part of the agents that they would 
seek to take their business. In some 
instances they were right in regard to 
this and a number of them lost busi- 
ness as a result of rate cutting and re- 
bating. But with the financial depres- 
sion coming on the agents felt that 
they should make the most of the busi- 
ness they got and many of them 


strengthened themselves and went out 
after it on the ground that companies 
which underbid for business are 


not 








likely to furnish first class indemnity 
and service. In this way they have 
succeeded in holding some of the busi- 
ness that might otherwise have gotten 
away from them. For a time conditions 
were bad and they are little better at 
some points yet. On the whole, how- 
ever, an improvement may be noted. 


Ohio Field Men’s Outing 

Columbus, O., June 3—(Special)— 
Meetings of the Ohio Field Club and 
the Ohio League were held yesterday 
morning, and of the Blue Goose last 
night, chiefly to select a date and place 
for the joint annual outing of the Ohio 
field men. Put-in-Bay is the place, and 
July 15-16 the dates. The details were 
left in the hands of committees. 

There was nothing beyond monthly 
routine in the meetings of the Field 
club and the League. The Blue Goose 
postponed the election of delegates to 
the annual meeting of the Grand Nest 
until the July meeting. At the July ses- 
sion it is expected there will be ten 
goslings ready to plunge in Lake Erie. 








Dayton to Have a Building Code 

Dayton, Ohio, has taken steps to 
frame a building code with which to 
govern the sanitary as well as fire pro- 
tection, safety and other conditions. 
The city council at a recent meeting 
authorized the president of the council 
to appoint a committee of five men 
from the following professions: one 
architect, one contractor and builder, 
one physician, one fire inspector and 
the city solicitor or one of his assist- 
ants. A. W. Foster, of the Ohio In- 
spection Bureau, is one member. The 
building code adopted by the National 
board will probably be taken as a basis. 
The committee has effected an organ- 
ization and will at once go to work to 
draft a code which will meet all the 
requirements. 





Ohio Agency Appointments 

Aetna—Geo. W. Sheetz, New Washington; A. 
C. Setchell, Havana; Harry E, Atha, West Lib- 
erty; Gunter & Shockley, E. Solon; Curtis A. 
Hobart, Kinsman. 

Ben Franklin—Frank E. M. Baldwin, Tiffin. 

Continental—F. E. Shaffmaster, Waterville. 

Camden—Jacob H. Meyers, Barberton. 

Citizens—Chas. Varner, Continental. 

Com. Union—Allen & Hartzell, Wadsworth. 

Delaware—Jacob W. Swisher, Delaware, 

Germania—Allen & Hartzell, Wadsworth. 

German Alliance—L. B. Yeager, Medina. 

Ger. Amer.—C. E. Duncan, Glouster; Jas. M. 
Pride, Hamersville; W. W. Wells, Lodi; T. C. 
Pierson, Frazeyburg. 


German—Louis Wolf, Mansfield. 
Home, N. Y.—Wm. S. Huff, Coshocton; H. 
E. Atha, West Liberty; A. B. Converse, Mil- 


ford Center; Stiggers & Wistner, Van Wert. 

Hanover—G. c Bottenberg, Uhrichsville; Ed, 
P. Hubell, Toledo. 

Humboldt—D. S. Seeley & Son, Columbus; A. 
S. Hilliard, Newark. 

Milwaukee—George McKinley, Marion. 

New Hampshire—John Yager, Paulding; Plum- 
ley & Dye, Convoy. 

N. B,. & M.—Daisy W. Fletcher, Dayton; D. 
F. Corwin, Springboro. 

N. W. Nat’l—Thos. Wynne & Co., Wellsville; 
. Broughton and E. W. Hass, Cleveland; 
M. Summers, Youngstown; Wm. Pratt, 
Youngstown; Fred W. Richt, Cincinnati. 

Northern, Eng.—Stigger & Wistner, Van Wert. 

National, Pa.—Albery & Co., Columbus. 

Gueco—s. A. Shaull, New Washington; Van 
DeBoe, Hager & Co., Cleveland; F. J. Riley, 
Ashley; E. G. Harriman, Alger; P. M. Stewart 
Beue Center; A. M. Tucker, Brooksville; F. M 
Willits, Cardington; Hossler & Gray, Bloom- 
vile; S. F. Kaufman, Attica; D. iess, 
Edon; L. P. Wirtz, Kunkle; Stump & James, 
Bradner. 

Reliance—Jonathon Karl and one 4 Dickey, 
Canal Dover; Louis Blohm, Marietta; The Chas. 
Fox Realty Company, Toledo. > 

Rochester German—Mattingly & Blake, Celina; 


Enoch J. Moore, Ulrichsville; Roy D. Kear, 
Van Wert. 
Spring Garden—Flora I. Burke, Cleveland; 


Daniel Getzman, Carrollton. 
Western, Pa.—Olaf E. Myers, Lancaster. 





OHIO NOTES 


W. S. Gregg has opened a fire insurance of- 
fice at Barnesville, Ohio, with the Agricultural 
and Milwaukee Mechanics. 

A. H. Shroyer has retired as solicitor for the 
Wright & Russell agency at Toledo and embarked 
in business on his own account, having secured 
the sole agency for the Keystone Underwriters. 

The new agency of Earls & Johansing of Cin- 
cinnati held its opening at the office, 1307 First 
National Bank building, on Monday of this 
week. The office was decorated with flowers and 
cigars were dispensed to visitors. 


D. W. McConaughy and R. H. Hess as Mc- 





ANNOUNCEMENT 


We are pleased to announce that we have been appointed 


General Agents for the NYEEN CITY FIRE INSURANCE 
COMPANY for the States of Minnesota, Wisconsin, Illinois, 


Indiana, Missouri and Kentucky. 


@ The re-insurance facilities that the QUEEN CITY enjoys, coupled 
with those we have through the number of companies we represent 
in our General Agency, will make the Company of great value to 
the Agents in our entire Field. Every Agent representing one or 
more of our Companies is entitled to the full capacity of our office. 
We represent the following companies: 


THE CONCORDIA FIRE INSURANCE COMPANY of Milwaukee 

THE NORTH RIVER INSURANCE COMPANY of New York 

THE GERMAN FIRE INSURANCE COMPANY of Pittsburgh 

THE JEFFERSON FIRE INSURANCE COMPANY of Philadelphia 

THE BEN FRANKLIN INSURANCE COMPANY of Alleghany 

THE NASSAU FIRE INSURANCE COMPANY of Brooklyn 

THE DIXIE FIRE INSURANCE COMPANY of Greensboro, N. C. 

THE QUEEN CITY FIRE INSURANCE COMPANY of Sioux Falls, S. D. 


Our Field comprises the states of Min- 
nesota, Wisconsin, Michigan, Ohio, 
Illinois, Indiana, Missouri and Kentucky 
WE DESIRE REPRESENTATION IN EVERY TOWN, VILLACE AND CITY. 
AGENTS DESIRING COMPANIES WILL READILY UNDERSTAND WHY 
IT WILL BE TO THEIR ADVANTASE TO MAKE APPLICATION TO US. 





Applications will Receive 
Prompt Attention 


BIERCE &* SAGE, General Agents 
DETROIT, MICHICAN 

















PERMITTED Without Extra Charge 


By all Leading Insurance Companies In Twenty-three States and Territories in the United States. 





HAaePrPote 
HaAarnnter 





‘*F.P’’ GASOLINE GAS MACHINE. 


FIRE PROOF MODEL C 


1st.—A seamless copper tank, without a eoew, or soldered a meg 
—. | to’ out a so or a screw join 

a The int — ality to oxen te a pressure in the tank of more than one-fifth of what it 
will sta! “s . . . . : 

4th—The impossibility of liquid gasoline squirting from any valve under any condition. 

5th—The impossibilities of spilling gasoline while filling the tank. 

6th—The automatic governing of the pressure.  __ F 

7th—No liquid gasoline conveyed through the building of hollow wires. 


FOOL PROOF 


8th—The impossibility for gas to eseape in room while 











Conaughy & Hess have opened an agency at 
Cameron, W. Va, 


is INCANDESCENT LIGHT AND STOVE CO, 412-418-420-422:42¢-420 East Peart St. 


CINCINNATI, OHIO, U.S. A. WRITE FOR CATALOGUE. 











GASOLINE BOAT INSURANCE 


FIREMANS FUND INS. CO. OF SAN FRANCISCO 
UNION MARINE INS. CO. OF LIVERPOOL 
MANNHEIM INS. CO. OF GERMANY 
FEDERAL LLOYDS OF CHICAGO 
COLUMBIA INS. CO. OF JERSEY CITY 


———= ACTIVE AGENTS WANTED == 
Address, E. S. KELLEY ™*"stnesro" St. Joseph, Michigan 
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to write the line for 90 cents. Do you 
suppose for a moment I am going to 
lose that business? Well, you bet I 
won't.” And he won’t, nor does his 
company expect him to under these 
conditions. About every company do- 
ing business in Detroit knows rates are 
too high. Many of them have said to 
their agents, “You need not lose any 
of your business on account of rates,” 
yet they won’t openly reduce rates. 

Within the past week I have come 
across a flat building, rated at $1.35 and 
written at 85 cents; a stock rated at 
$1.25 and written at 75 cents, and a 
stock of which one agency has a part 
written at $1.25 while the other agent 
gets $2.84; another where a part of the 
plant was written by the same cut-rate 
agency at $1.15 and the other part at 
$1.65. Another agency, not an outsider 
either, has got hooks onto a stock and 
has agreed to write the whole plant at 
$1.35, while it is now written at $1.59, 
and the queer part of the deal is that 
the companies and agents writing at 
these rates are making money. 

Otp DetROoITER. 


MICHIGAN AND INDIANA 


CUTTING RATES AT DETROIT 











Nobody Seems Inclined to Lose Any 
Business by Adhering to the 
Estimates Now 





Detroit, Mich., June 1—(Special Cor- 
respondence)—Mr. N. E. W. Deal, an 
outsider and a green hand, is still look- 
ing through THE WESTERN UNDERWRITER 
and reading Old Detroiter’s communi- 
cations. When so engaged he is well 
employed and for a time out of mis- 
chief. The time is past for N. E. W. 
Deal to be classed as a “green hand.” 
Today he is ripe and should be doing 
something to make an insurance man’s 
life worth living in Delray as well as 
in Detroit. He wonders whether Old 
Detroiter is really clear in his mind 
himself. Others wonder the same 
thing, and it is a wonder that Old De- 
troiter is clear, if he is. There is no 
inner circle or powers that be. That 
is one of the imaginary conditions men 
get into some times. They see what 
they want to see in their minds and 
when they have reached that point they 
wake up. He wants to know who are 
the leading ones, who are prepared to 
sacrifice themselves upon the altar of 
mutual uplift, etc. It is not the one 
who is selling insurance at any old 
price, who uses the rates lower than 
advisory, nor is it the agent who stands 
back willingly to let the others do the 
fighting while he is engaged taking 
advantage of the situation; but it’s the 
man who has confidence in himself and 
in his companies and believes his goods 
are worth the price and sells them at 
that price, and, when he can’t succeed, 





Kinnison Will Continue 
Ora C. Kinnison of Logansport, Ind., 
special agent for the Queen City Fire 
in Indiana, will continue in that capac- 
ity under the new general agents, 
Bierce & Sage of Detroit. 


MICHIGAN NOTES 
. Edmore, Mich., has added 800 feet of new 
ose. 





Fred Guenther takes the sole agency of the 
German of Wheeling at Detroit. 

Parker Bros. Company, Limited, of Detroit, 
get a line of $550,000 on the new steamer City 
of Cleveland. 

Charles P. Rathbun of Grand Rapids has 
moved from the Michigan Trust building to 
27 Fountain street. 


rather than stultify himself or place Walter H. Stray of the firm of Dunwell & 
himself in the hands of the enemy, | Stray at Ludington, Mich., has just returned 
loses the business. from a seven months’ visit to Los Angeles, 


Cal., where he went for his health. 


Losses by lightning on barns and contents 
throughout Michigan have been much greater 
this spring than usual. The farmers mutuwals 
carry nearly 90 percent of the farm business 
throughout the state. 


At the May meeting of the Grand Rapids 
local agents club the question was considered of 
having the city impose a license on each agent 
who engages in the business in order to keep 
out many of the side-liners. 


W. J. Meisenheimer, one of the local agents 
at Ludington, has just got back to work again 
after a four months’ siege of sickness, during 
which he had appendicitis, then grip and lastly 
typhoid fever, a combination which has left 
. him in delicate shape. 


In Detroit and Delray just such men 
are engaged in the insurance business 
and these men are engaged in the al- 
most impossible task of trying to im- 
prove insurance conditions, not get- 
ting, however, the support they should 
have from even N. E. W. Deal. It 
seems the harder we try the more hope- 
less the task appears. Now, Mr. N. 
E. W. Deal, just try being good your- 
self. Perhaps your actions may have 
an influence on others, and through 
them, the whole atmosphere will be 
cleared. 





An agent who represents one of the . 
real good, don’t-do-anything-that-is- ' 
crooked and _  don’t-under-any-circum- 
stances-cut-rates companies said to me, 
“You know how —— stands. They are 
straight and don’t shade rates. They 
sell the best stuff in the market and , 
people are willing to pay the price for | 
their goods.” I doubted the statement. 
The agent very soon made my estimate 
good by the following statement: “You 





INDIANA NOTES 


J. L. Barnett, Lombard building, has obtained 
the Indianapolis agency of the Southern of 
Louisiana. 

A contract has been awarded by the National 
Military Home at Marion, Ind., for drilling 
seven new wells and connecting with the water- 
works pumping station at the Home, 

The Commercial Club of Richmond sent a 
delegation to the board of public works to 
urge the purchase of such needed equipment 
for the fire department as will lessen the in- 
surance rates recently readjusted and raised 





‘ in the city. The delegation urged the con- 
know the plant, whose rate 1S struction of a second water main into the city 
$1.10. I have a $15,000 policy there. I. from the pumping station, as the fundamental 


understand a certain agency has agreed ; improvement most needed. 














FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Cash Assets - $7,230,738 17 
Liabilities - . 4,879,123 38 
Capital and Surplus - 2,351,614 79 


P. L. Hoadley, Pres’t. Jas. H. Worden, Sec’y. 
CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 





























MICHIGAN COMMERCIAL 
INSURANCE COMPANY 


(FIRE) 
LANSING, MICHIGAN 


Total Assets = - - $1,041,817.24 
Surplus to Policy Holders 410,392.88 





F. A. Hooker, President 
Rosert HENKEL, Vice Pres. 
A. D. Baxsr, Secretary 


B. L. Hewett, Asst. Secy. 
RatrpH Raw ines, Asst, Secy. 
D. W. Anprews, Supt. of Agencies. 


W. A. Morin, Vice President 





C. W. Ransom, President John H. Griffin, Secretary 


CONSOLIDATED 


Fire and Marine Insurance Co. 
ALBERT LEA, MINN. 





Gross Assets (January 1, 1908).........c.ceecececeee cess ++ $208,248.87 
Surplus (Policyholders)............ sessscccccecceccseess 148,088.87 


Sn ce cc ca cdegneereeeontsabewaseeesenseuss ET 
oi ek ce eeneun dhe ee eeebeeea die .-- 20,092.48 
Increase in Net Surplus......ssseesseeseseececseceeceeess 4,829.78 











JACOB GUTHARD & SON, 
WHITBECK, BURWELL & CHAPMAN, Inc. 


95 PORT STREET, WEST, DETROIT, MICH. 





General Agents for the 


QUEEN CITY FIRE INSURANCE CO. 


Assets $718,822.26. Surplus to Policyholders $345,793.52, 


Michigan agents in need of a live Company write us. We can take care of your 
FARM BUSINESS. 








SURPLUS LINES 
Solicited on desirable Michigan business for the GLOBE & RUTGERS, SOUTH 





EASTERN ASSOCIATES and other reliable Companies. 














INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB é CO., General Agents for Indiana 


OF THE 


Globe & Rutgers Fire Insurance Company of New York 

Cosmopolitan Fire Insurance Company of New York 

Hamilton Fire Insurance Company of New York 

Pacific Fire Insurance Company of New York 

Ins. Underwriters Agency of the Spring Garden Ins. Co. of Philadelphia 
Also the London Guarantee & Accident Corporation, Ltd., of London, Eng. 


Agents wanted at all points in Indiana where not now represented, 

All business reported direct to Indianapolis. 

All agents are given the benefit of the entire capacity of our office, 
Newton-Claypool Bldg. INDIANAPOLIS, IND. 


Ohio Indiana Michigan Wisconsin Minnesota 


The James A. Jones Agency, Inc. 


GENERAL AGENT 


Granite State Fire Insurance Co. of Portsmouth, N. H. 
Capital Fire Insurance Company of Concord, N. H. 
New England Underwriters’ Agency of Concord, N. H. 


Union Companies writing a general business. 


AGENTS WANTED 
Union Trust Bldg. Detroit, Michigan 
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EXCELLENT SUGGESTION 


WHILE criticism has been visited on 
Commissioner RitrENHOUSE of Colorado 
for some of his official acts, yet all will 
approve his comment in his annual re- 
port in which he recommends a reduction 
in license tax on companies. He says: 

“The receipts of this department from 
license fees and taxes are nearly ten 
times the cost of operating the depart- 
ment. In view of the fact that this ex- 
cess is a tax upon thrift, the savings of 
the insuring public coming almost directly 
from the pockets of the policyholders, it 
seems only just and fair that it should be 
reduced. The license tax on gross pre- 
miums is now 2 per cent. A reduction of 
1 per cent would still leave, with the fees, 
an income for the department that would 
provide for all operating expenses and for 
any unforeseen contingencies that might 
arise.” 

The revenues from the state insurance 
departments in most states show a rapid 
increase due to the larger aggregate of 
insurance premiums. The sums of money 
over and above the department expense 
add very materially to the state revenue. 
The tax, however, falls on the policy- 
holder. He contributes in this way to the 
expenses of the state while those not 
policyholders share in the benefits. 

It would seem that the subject of taxa- 
tion of insurance companies might well 
be considered. It is becoming onerous. 
The insurance companies are paying far 
more than their just share to the various 
States toward the expense fund. 





RETIRING EMPLOYES 

WHEN a truly capable and faithful 
man retires from the service of a com- 
pany to engage with some competing com- 
pany, it is interesting to note the attitude 
of the institution which the employe 
leaves. We happen to know of some 
companies and offices that always assume 
an unfriendly spirit toward a retiring em- 
ploye, no matter how much he had been 
praised before. 

When a man leaves his employment for 
good and sufficient reasons and his ser- 
vice has been satisfactory, it shows a 
mighty small bored mental equipment for 
an employer to begin to reflect on his 
retiring employe. This practice soon be- 
gins to be known and such an office is 
avoided by the better class of men. 

We commend the spirit shown in the 
circular letter before us from Vice-Presi- 
dent Wuirtney of the Micnican F. & M., 
announcing the retirement of Special 
Agent M. M. Hawxuurst from the em- 
ploy of the company in Wisconsin, IIli- 
nois and Minnesota. We quote the fol- 
lowing: “We regret to advise you of the 
retirement of M. M. HAwxuurstT as our 
special agent for your state, he having 
accepted a similar position for the 
Nracara for the state of Michigan. The 


rat 





change made thus enables him to return 
to his home state, where he will surely 
receive a hearty welcome by his many 
friends.” 

We do not select Mr. WuiTNeEy as the 
only example exhibiting the right sort 
of spirit to display toward a deserving 
man who is leaving his employ to enter 
the ranks of a competitor, but his letter 
happens to be before us and serves as a 
text. 

It is safe to say that any company that 
displays a kindly and encouraging atti- 
tude toward the high class men who leave 
it will always have their friendship and 
assistance. Men of other companies are 
also quick to acknowledge this liberal and 
equitable treatment of men who see fit 
to go elsewhere if they can better them- 
selves. And such a company, while losing 
a good man, gains the admiration of all 
who love fair play, and who will speak a 
friendly word wherever they can. 





DANGEROUS COMPETITION 

TuereE have appeared in Chicago re- 
cently typewritten statements sent out 
under plain envelope and without iden- 
tifying marks of any kind, questioning 
the solvency of one of the high-grade, 
progressive life companies, an institu- 
tion that furnishes as good indemnity 
as can be found anywhere. The very 
fact that no one will personally vouch 
for the accuracy of the clandestine 
circulars might seem to defeat the end 
desired. It is a cowardly method of 
attack, jumping behind a man in the 
dark. 

During all the life insurance investi- 
gation and upheaval, during the panic 
of last winter, there was no question 


of financial instability raised. The 
companies were regarded and, very 
rightly so, as solid as rock. This 


served to increase the confidence of 
the public in the life insurance system 
as followed by the reputable old line 
companies. That any institution could 
withstand so severe a shock with 
scarcely a tremor was a test that made 
people turn to life insurance. 

Now comes an insidious attack, pre- 
sumably from intelligent sources, on 
the solvency of one of the leading com- 
panies. No well informed man doubts 
for a minute the company’s ability to 
meet all its obligations. It is too 
tremendous a factor in the business 
world to allow itself to get near the 
point of reserve impairment. 

These underground, unsigned cir- 
culars, unfortunately, have had some 
evil effect. Doubt has been cast into 
the minds of some, who seem to be- 
lieve statements made by people who 
will not become responsible for them. 

Such competition is nefarious. It is 
not simply an attack on one of the 
most reputable life companies in the 
country, but it is a stab at the business 
in general. Well might the layman 
argue, if this large company is im- 
paired, what can be expected of the 
other companies. 

It is a form of competition that is 
distinctly disintegrating. It pulls down 
not only a company, but a system. It 


causes men to feel insecure and doubt 
the permanency of the very thing they 
had come to believe was the safest 
and most lasting. 

We have not seen for a long time a 
scheme of competition so pregnant 
with evil. 


es ee oe ceaseeeenes oo 





Personal Side of the 
Insurance Business 


R. S. Critchell, head of the Critchell, 
Miller Whitney & Barbour agency 
of Chicago, has sold his interest to his 
partners and will retire from active 
business. Mr. Critchell has long been 
not only one of the prominent agents 
of his home city, but of the entire 
country. To him great credit is due 
for securing proper building ordinances 
for Chicago after the big fire of 1871. 
Mr. Critchell is a very fine exponent 
of the real spirit of Chicago. He has 
been a hard worker, aggressive and re- 
sourceful. Mr. Critchell has made 
money for his companies. He is a keen, 
practical underwriter. Chicago insur- 
ance men will regret to see him drop 
from the active ranks where he has so 
long and so conspicuously been a 
leader. 

Mr. Critchell entered the local agency 
business in Chicago in 1868. He was 
severely injured in the railroad acci- 
dent in Salisbury, Eng., two years ago. 
While he has recovered his health to 
a good degree, he has not given the 
same attention to business as he did 
before. 





The office associates of George Dodd 
in the western department of the Com- 
mercial Union presented him with a 
substantial traveling bag before he 
started in the Missouri field for the 
Liverpool & London & Globe. 


The wedding of Herman Moss, gen- 
eral agent of the Equitable Life at 
Cleveland, and Miss Florence Marks, 
daughter of M. A. Marks, former man- 
ager of the company at the same point, 
has been announced for June 24. The 
wedding will take place at the Temple 
of East Fifty-fifth street and will be 
followed by a dinner at the Excelsior 
Club. Miss Marks is a student at the 
College for Women in Cleveland. 

Governor Andrew L. Harris of Ohio 
has appointed Judge C. C. Lemert, of 
Hardin county, as superintendent of 
the Ohio insurance department for the 
full term of three years to end June 2, 
1911. Last November Judge Lemert 
was placed at the head of the state in- 
surance department to fill out the un- 
expired term of Arthur I. Vorys, who 
resigned to give his entire time to the 
management of the Taft presidential 
candidacy. The appointment to the full 
term, made Friday, disposes of current 
gossip that Judge Lemert might be ap- 
pointed to organize the new state bank- 
ing department, created under the re- 
cently enacted Thomas bill. 

D. M. Baker, third vice-president of 
the Pacific Mutual Life, expects to ar- 
rive in Chicago by June 20. He will 
spend some time in the city directing 
his work from that city. 

The insurance department in MIpLAnp, 
the monthly literary magazine published 
by THe WESTERN UNDERWRITER CoM- 
PANY, will be conducted by C. M. Cart- 
wright, managing editor of THE WESTERN 
UNDERWRITER. The department will take 
up only those phases of all lines of in- 
surance that touch the public side. It 
will deal with these questions in a clear, 
popular way with the view of interest- 
ing the people in and getting them better 
acquainted with insurance. 

In this way the premium payer will 
learn something about a subject that will 
be of practical value. It is believed that 
much good can be accomplished by an 
unbiased treatment of insurance in a 
magazine that reaches the people. 

Some of the enthusiastic friends of 
Jacob M. Loeb of Eliel & Loeb, the 
Chicago local agents, have presented 
him with an edition de luxe of poems 
published in the simon pure Hebrew of 
old Testament days. H. W. Carlisle at 
an extravagant figure secured the work 
from an old rabbi of Jerusalem. As 





Successful Placer Man Is a 
Diplomat in His Way 





The placer man of a general agency, 
if he is observant, is the individual who 
can best determine as to the relations 
between companies. It often happens 
that one company manager will labor 
under the idea that another is his best 
business friend and will assist him in 
every possible way as regards rein- 
surance of an excess line. Generally 
this proves true, yet in some cases the 
contrary is correct. The placer, if he 
is on to his iob. can tell whether one 
company is being properly treated by 
another. If only the cream of what he 
offers is accepted, he knows there is no 
disposition to help the company he 
serves, and if his perception is es- 
pecially keen, he can also ascertain 
whether that conservatism emanates 
from the head of the company or from 
the examiner. 

. * 

If the placer couples tact with his 
keenness he can oftentimes overcome 
any disposition of an examiner to re- 
fuse his offering, and it is noticeable 
that some of the companies are alive to 
this and are employing as placer men 
individuals who possess the necessary 
qualifications. The majority, however, 
are sending on to the street office boys, 
who, while perhaps good in their po- 
sitions, are ill-fitted for the delicate 
duty required of a placer. The office 
boy likes to get over the ground in the 
least possible time and cares not 
whether the line is accepted or turned 
down. His duty is done in either event. 
Not so the reliable and conscientious 
placer. He wishes to return to the 
office with the desired outside help, 
and will spare no effort to secure it. 
The office boy will rush in on an ex- 
aminer who, possibly, may be dictating 
letters, and hurriedly ask whether the 
company can reinsure a certain portion 
of a risk. The examiner, busy, will 
perhaps say off-hand that they have a 
full line, possibly straining his truth- 
fulness to save being interrupted, and 
the boy will rush to the next office. 

+ * . 


Following in his wake comes the 
discreet placer, with the same risk. 
He quickly sees the examiner is busy, 
nods a “howdy,” and strolls off to an- 
other part of the office until the dic- 
tation is over. Then he returns, says 
something for or against the “White 
Sox,” jollies the examiner in a friendly 
way, and then springs his risk. It’s 
“dollars to doughnuts” he lands the 
help, unless the company has a full line 
direct. It simply illustrates the fact 
that it pays to select good men for any 
capacity, and to pay such men what 
they are worth. 





Mr. Loeb is not able to decipher a 
single word of it, he has labeled it 
“Dean Schedule.” As an expression 
of his good will he invited the donors 
to a dinner at the Annex, but he failed 
to materialize. 


Grand Haven, Mich., is almost the 
equal of Chardon, Ohio, as the train- 
ing place of illustrious insurance men. 
Chardon sent out Parsonses, Canfields 
and Smith till the count has been lost, 
while Grand Haven’s brand is O’Briens 
and Kirbys. Joseph W. O’Brien, state 
agent of the Home, is chief of the clan, 
or perhaps it were better to say, ad- 
miral of the fleet, for in addition to be- 
ing a local agent, state agent and bank 
president, he is an ex-steam boat owner. 
The admiral has five nephews, who run 
a local agency. J. O’Brien Kirby is 
state agent of the Hamburg-Bremen 
and J. H. Kirby is special agent of the 
same company. 





The City of New York Insurance Company 
has established a southwestern department at 
Dallas, Tex., with Gross R, Scruggs & Co., as 
branch managers. The company is now entering 
the several states to be covered and expects to 
be ready for business in Texas, Arkansas, 
Louisiana and Oklahoma before June 10. 
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ATTORNEY-GENERAL’S OPINION 





Ohio Life Men Wondering Whether 
Same Views Will Prevail in Case 
of Cleveland Life 





Columbus, Ohio, June 3.—(Special) 
—Ohio life insurance men who have 
taken an abounding interest in the 
problem presented by the legalization 
of the Cleveland Life Insurance Com- 
pany’s “guaranteed income policy” by 
the Ohio insurance department are 
greatly curious over the probable line 
of action by Attorney-General Wade 
H. Ellis when he comes to pass on the 
company’s relations with the American 
Agency Company of Cleveland, which 
handles the insurance company’s busi- 
ness. These relations are the same as 
were adversely decided on by the at- 
torney-general in the case of the Amer- 
ican Assurance Company of Philadel- 
phia and the American Registry Com- 
pany, a Delaware corporation, Jan. 23 
last, but it is recognized that the fact 
that both these companies are foreign 
corporations, whereas those now under 
investigation are both Ohio corpora- 
tions, may have a considerable bearing 
on the case, though there is a consen- 
sus of opinion that what is an offense 
for a foreign corporation should be, un- 
der similar circumstances, an offense 
when committed by an Ohio corpora- 
tion. 

What the Contract Provided 


_ In the Philadelphia case, the Amer- 
ican Assurance, desiring to develop its 
Ohio field and not having the money 
to put into it without encroaching too 
heavily on its surplus, entered into an 
agreement with the American Registry 
Company, a Delaware corporation, or- 
ganized, among other things, “to pro- 
mote the interests of other corpora- 
tions.” Under the contract the registry 
company was to pay all salaries, ad- 
vances and other cash payments to the 
agents of the insurance company, to 
pay all rents for offices, advertising 
(except that required by law), traveling 
expenses in connection with agency 
work, and to pay for furniture, fix- 
tures, safes, etc., in consideration for 
which the insurance company was to 
pay the registry company one-half the 
profits on Ohio business, to be com- 
puted by deducting from gross pre- 
miums the following items: Agents’ 
commissions, claims paid, taxes, li- 
censes, medical fees, advertising re- 
quired by law, 12 percent of gross pre- 
miums for home office expenses, the 
legal reserve and unearned premiums 
as determined by law. The contract was 
to continue from Jan. 1, 1908, for three 
years, but if the registry company’s 
profits had not in that time amounted to 
the sum it had put into the business 
with interest at 6 percent, the contract 
was to continue from year to year un- 
til the registry company had received 
such amount. 

After considering this contract, the 
attorney-general gave the insurance de- 
partment the following opinion: 


Question of Agent’s License 


The question presented by your department in- 
volves the issuing of a license to such corpora- 
tion (the registry company) to act in the ca- 
pacity of agent for the American Assurance 
Company. 

The insurance company has been heretofore 
authorized to do business in Ohio and this con- 
tract seeks to adopt a new method of meeting the 
expenditures incident to the development of the 
business of the insurance company by providing 
that the agency company shall defray the same 
as set forth in the contract. In consideration of 
the payment of such expenses as are therein 
enumerated the insurance company agrees to pay 
to the agency company “one-half of the net 
profits which may accrue to the insurance com- 
pany from its business transacted in the state 
of Ohio.” 

Section 283 R. S. provides: “It shall be un- 
lawful for any person, company or corporation in 
this state, either to procure, receive, or forward 
applications for insurance in any company or 
companies not organized under the laws of this 
State, or in any manner to aid in the transac- 
tion of the business of insurance with any such 
company, unless duly authorized by such company 
and unless duly licensed by the superintendent 
of insurance.” 

It would require, before the business contem- 





your department for a license to act as the agent 
of the insurance company, because the business 
as contemplated in such contract would come 
within the purview of that set forth in section 
283, above quoted. 

The immediate question to be determined is, 
can you lawfully issue to the agency company a 
license to do the business contemplated in this 
contract with the insurance company? 


Ruling is Adverse 

The agency company provides for the discharge 
of certain financial obligations of the insurance 
company and its avowed purpose is to make a 
profit for itself out of the manipulation of the 
amounts which, by the contract, it is to receive 
from the insurance company. . .. The com- 
pany which purposes to assume this character of 
business is represented as a corporation of the 
state of Delaware authorized “to promote the 
interests of other corporations.” [ have ob- 
served no authority in the brief of counsel for 
the company under which it may be claimed that 
such agency company has been authorized to en- 
gage in this particular character of business and 
to assume the obligations of an insurance com- 
pany. But waiving the question as to whether 
or not such agency company may have been so 
authorized the insurance company should not be 
permitted, directly or indirectly, to transfer to 
an agency company the duty it has assumed as 
an insurance company, under the laws of this 
state, to pay and discharge all obligations of this 
character arising in the management of its own 
business. It is an obligation which a life insur- 
ance company, while a going concern, assumes 
to discharge and cannot be surrendered or ab- 
dicated without, to that extent, avoiding the duty 
which it has assumed. I have therefore arrived 
at the conclusion, after careful consideration of 
this form of contract, that your department 
should not sanction the same. 





Modern Life Incorporated 

The Modern Life Insurance Com- 
pany has been incorporated at South 
Bend, Ind., with $250,000 capital stock. 
The incorporators are Fred Wood- 
ward, Admus E. Crabill, Robert E. 
Proctor, Horace G. Miller, Edwin P. 
Dean, William Clem, Adam Hunsber- 
ger, Vernon C. Hastings, Byron B. 
Miller and George J. Porter. 





Have Entered Land Business 


J. D. Wells and Edward F. Parr, 
who March 1 resigned as managers of 
the Bankers Reserve Life at Chicago, 
have opened an office in the Chicago 
Title & Trust building for the sale of 
British Columbia timber lands. While 
they were handling the Bankers Re- 
serve Life at Chicago, they were un- 
able to deliver any policies owing to 
the fact that the company’s forms had 
not been approved by the Illinois de- 
partment. Applications were held up 
from January 1 to March 1, and under 
this handicap the managers considered 
it was inadvisable to attempt to con- 
tinue the work farther. 





Edwards to Visit Dayton 
H. D. Keefer, superintendent of the 
Metropolitan at Dayton, Ohio, ad- 
dressed the members of the Dayton 
Life Underwriters’ Association on fra- 
ternal and assessment insurance at the 
Phillips House Monday evening. The 
members of the organization are com- 
pleting the plans to entertain Charles 
Jerome Edwards, president of the na- 

tional association, on June 22. 





Ohio After More Taxes 

The final decision in the case brought 
by Attorney General Wade H. Ellis of 
Ohio against the Mutual Life to collect 
the 2%4 per cent tax on premiums of 
policyholders of that state paid direct- 
ly to the home office will be interesting. 
The suit was for $9,354, said to repre- 
sent the tax on premiums thus paid for 
a certain time. Mr. Ellis holds that the 
tax is due the state, no matter how the 
premiums may be paid. In this suit in 
the lower courts the attorneys for the 
company filed a demurrer to the peti- 
tion, which was overruled. On the an- 
nouncement that the company would 
not plead further, judgment was _ ren- 
dered for the state and preparations 
were made for taking the case to the 
higher courts. 





_ The United States Annuity & Life of Chicago 
is dividing Texas among three general agents, 
and has appointed M. L. and E. M. Moore to 
handle the northwestern section with head- 
quarters at Commerce, and Dayton D. Beemer 
to handle the western part of the state, with 
headquarters at Amarillo. These gentlemen are 
experienced and capable life insurance men. 











MOVE TO GET THEIR MONEY 





Some of the Stockholders in the Cen- 
tral Life Securities Company Are 
Becoming Dissatisfied 





Some of the stockholders of the Cen- 
tral Life Securities Company, the hold- 
ing company of the Republic Life of 
Chicago, have started a movement to 
get united action to recover all or a 
part of the money paid for securities 
company stock. Such stockholders who 
desire to join are asked to deposit 
their securities company certificates, 
agency company certificates and ad- 
visory board certificates with the 
State Bank of Chicago, each securi- 
ties company share to be assessed $1 
for expenses. If not less than 5,000 
shares are deposited, Attorneys New- 
man, Northrup, Levinson & Becker are 
authorized to proceed against the Cen- 
tral Life Securities Company, Central 
Agency Company and other similar 
agency companies, Mercantile Finance 
Company, Republic Life, Mercantile 
Securities Company, Mercantile Trust 
& Savings Bank, B. F. Rhodus, Thos. 
Rhodus, E. T. Rhodus, M. C. Scully, 
J. C. Stanford, F. S. Turner and W. E. 
Sherrill to secure such settlement for 
stock purchased as the attorneys deem 
advisable. 

It is understood that some of the 
stockholders are dissatisfied because 
the Republic Life has not been pushed. 
It is only licensed in Illinois, the ener- 
gies of the Rhodus Bros. being cen- 
tered on selling stock in the various 
subsidiary companies. 

President B. F. Rhodus of the Cen- 
tral Life Securities Company has is- 
sued two or three statements to stock- 
holders. He says that in addition to 
previous sums being turned over to 
the Republic Life, $250,000 has recently 
been transferred to its surplus. 

He says that stock was first sold to 
men in Chicago and territory adjacent. 
Since then stockholders have been se- 
cured in all sections of the country. 
The securities company now has over 
2,500 stockholders. He states that both 
the Republic Life and the Central Life 
Securities Company have surpluses and 
he expects the latter to be put on a 
dividend paying basis bv August 1. 
President Rhodus declares the Repub- 
lic Life will enter other states as rap- 
idly as possible and push for business. 

President Rhodus writes to stock- 
holders to get a personal expression 
from them as to how far the manage- 
ment can rely on their support in fur- 
thering the interests of the Republic 
Life in their states. 

He asserts that the work of selling 
stock has met the opposition of thou- 
sands of competing agents who do not 
want to see the Rhodus organizations 
in the field. 





Economic Life in Illinois 

The Economic Life, one of the newer 
Philadelphia companies, is entering 
Illinois. Its offices are in the Pennsyl- 
vania building in its home city. Since 
organization the company has met with 
much success. The Economic Life 
specializes on a policy that pays a sum 
at death and an instalment for twenty 
years. For instance, at age 35, for 
$130.80, it will pay $2,500 at death and 
$500 annually for twenty years. 





Decides Against Beneficiary 

The Kentucky court of appeals has 
reversed the judgment of the Jefferson 
circuit court in the case of the Grand 
Lodge of Ancient Order of United 
Workmen of Kentucky against Henry 
Denzer. Denzer brought suit against 
the lodge to compel the payment of a 
$2,000 insurance policy taken out on 
the life of his father, Adolph Denzer, 
naming his son, Henry, as beneficiary 
upon the condition that the son was to 





tween the father and son and the elder 
Denzer withdrew from the lodge, re- 
questing that his policy be canceled. 
Under such proof the court here holds 
that the younger Denzer had no vested 
right in the policy, which was subject 
to the laws of the order. 





Northern Life Meeting 

At the annual meeting of Northern 
Life of Chicago, all officers and direc- 
tors were reelected with the following 
changes: J. H. Krause of Krause Bros. 
Savings Banks was chosen second vice- 
president, and C, R. Wakeley of tlic 
Ashland Exchange & Savings Bank, 
treasurer. Dr. A. H. Brumback was 
elected a director. 





Turner Is Now in Charge 

C. M. Turner, former president of 
the Security Mutual Life, assumed his 
new position as general manager of 
the Federal Life this week. He will 
devote his attention first to the agency 
department. Mr. Turner has great 
hopes for the future of the Federal. He 
will stimulate the business getting de- 
partment and expects to secure results. 





Protective Life in Bad Shape 

The New York department has made 
public its report of the Protective Life 
of Rochester, N. Y., showing an excess 
of disbursements over income of $26,- 
640 last year. The assets December 31, 
1906, were $99,660. On December 31, 
1907, they were $67,365. On May 14, 
$30,300. The premium income does 
not meet the current losses. The older 
members have been paying woefully 
inadequate premiums. The examiner 
says: 

“The affairs of this association are 
in a precarious condition at this time 
and there is no possibility of a contin- 
uation of its business in the future 
without an immediate increase in the 
assessment rate.” 





Organizing the West 

J. L. Babler of St. Louis, who has 
charge of the territory west of the 
Mississippi for the North American 
Life, is now on a trip establishing 
agencies at Omaha, Denver, Salt Lake 
and San Francisco. Up to the present 
he has organized only Missouri, Texas 
and Oklahoma. Bailey Wilkinson has 
been appointed supervisor for Mis- 
souri, with headquarters at St. Louis, 
and L. B. Carroll, supervisor for Okla- 
homa, with headquarters at Oklahoma 
City. 





Business Being Stimulated 

W. C. Culkins, ex-city auditor of 
Cincinnati, who resigned recently from 
the staff of the Times-Star of that city 
to become general manager of the Co- 
lumbia Life, has taken hold in good 
shape and will devote his time to stim- 
ulating business. 

The recent suit against the company 
inspired by Moore & Hansen, former 
general agents at Chicago, who were 
trying to get control of the stock, hav- 
ing been decided in favor of the com- 
pany, it shows that the attempt to dis- 
credit the management is futile. The 
directors and officers of the Columbia 
are well known as men of integrity and 
the efforts of disgruntled persons to re- 
flect on them fell with a thud. 

A. D. Blanton, special representative, 
is visiting the Chicago policyholders to 
explain the nature of the Moore & Han- 
sen suits. 





Great Western Life Affairs 

The board of directors of the Great 
Western Life was reorganized last 
week with the following members: J. 
B. Case of Abilene, Kans., president, 
and Herman F. Lang of Kansas City, 
Mo., treasurer of the company; Eugene 
Rust of Kansas City, Mo., general 
manager of the Stock Yards Company; 
P. W. Goebel, president of the Com- 
mercial National bank of Kansas City, 
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Kans.; R. M. Hockaday of Burnham, 
Hanna & Munger Dry Goods Com- 
pany, Kansas City, Mo.; J. R. Mulvane, 
president of the Topeka Bank, Topeka, 
Kans.; L. M. Jones, of Jones Bros. Dry 
Goods Company, Kansas City, Mo.; 
C. H. Luling, ex-superintendent of in- 
surance of Kansas, and D. J. Dean, 
president of the Baltimore Hotel Com- 
pany, Kansas City, Mo. 

The Van Laningham contingent, in- 
cluding Mr. Van Laningham himself, 
is out entirely. Some of the agents 
have quit. The Missouri department 
is examining the company. 

Superintendent Vandiver of Mis- 
souri last Friday informed the Great 
Western Life he would register no 
more of its policies until it satisfied the 
department it was being run in a 
proper manner. He also demanded an 
additional deposit. 


LIFE NOTES 


The Missouri State Life wrote $1,137,000 new 
business in May. 


During the last thirty-seven weeks the 
Prudential wrote $73,000,000 of ordinary busi- 
ness. 


Life companies wrote $9,450,173 in new busi- 
ness in Oregon last year. The net premiums 
were $1,282,465. 

_W. C. Hill, manager of the Columbian Na- 
tional Life, at Cincinnati, became a benedict on 
Saturday of last week. 


S. M. Brandebury, who on May 1 resigned 
as manager of the Mutual Life of Cincinnati, 
has gone into the cement business. 


J. A. Bristol, formerly of St. Louis, has now 
moved to Seattle, where he will handle Wash- 
ington for the United States Annuity & Life. 


The Great American Life of St. Louis ex- 
pects to start business July 1 and to enter forty 
states at once. The company already has appli- 
cations for $1,200,000 insurance. 

About fifty agents of the Connecticut Mutual 
Life in states west of the Mississippi river as- 
sembled in St. Louis last week to meet Presi- 
dent John M. Taylor of the company. 


E. K. Buttolph has been appointed manager 
of the Missouri agency of the Capitol Life of 
Denver, with headquarters at St. uis. He is 
a brother of Actuary Buttolph of Indianapolis. 

George H. Harrison becomes agency director 
and Arthur Phelps cashier of the New York 
Life’s new branch office at Chihuahua, Mexico. 
Both have been connected with the St. Louis 
office. 

Herman Dietz, formerly resident secretary of 
the New York Life at Wellington, New Zealand, 


and J. W. Hollingsworth, formerly cashier at 
pee, S. C., have been transferred to St. 
Louis. 


H. M. Solenberger, who has been represent- 
ing the Mutual Benefit Life in Springfield for 
the past five years, has been appointed as man- 
ager for the central and southern Illinois ter- 
ritory. 

Joseph J. Howard, a St, Louis broker, recently 
killed by lightning, had $30,000 in the New 
York Life, of which $10,000 had lapsed but was 
still in force under the extended insurance 
provision. 

The Northern Life of Detroit will hold a 
meeting of its agents July 31 to organize the 
Northern Assurance Underwriters’ Club, all the 
agents being eligible who have fulfilled a pre- 
scribed allotment. 


The Central Life of Iowa’s agents in Wiscon- 
sin wrote and paid for $150,000 in business dur- 
ing May. ‘They are selling the guaranteed con- 
tract exclusively, as the company no longer does 
participating business. 


L. E. Umstead has resigned as Western 
Pennsylvania manager for the Hartford Life, 
the resignation to take effect Jume 15. Mr. 
Umstead intends entering the real estate busi- 
ness with his son at Pittsburg. 


The $100,000 and the $200,000 Club of the 
North American Life will hold their annual con- 
ventions at Atlantic City, J., in July. The 
St. Louis agency expects to send seven men to 
the former and three to the latter. 


F. E. De Groat of Springfield, Ill, general 
agent for southern and central Illinois of the 
Mutual Benefit Life, has gone to San Francisco, 
Cal,, having accepted charge of the Mutual Bene- 
fit’s business for California and Nevada. 


H. A. De Camp, manager of the Cleveland 
Life at Cincinnati, has resigned to become man- 
ager of the Germania Life, succeeding Paul 
fog 7 The new manager of the Cleveland 
Life is W. G. Higley, formerly of Chicago. 

Upon the request of the companies concerned 
the insurance departments of Virginia and North 
Carolina are conducting an examination of the 
Greensboro Life, the Security Life & Annuity 
and the Southern Life & Trust all of Greens- 
boro. 

The Michigan State Life has been admitted to 
Missouri, Kansas and Colorado, and has an ap- 
plication pending in Tennessee. John H. Bow- 
man, formerly with the Kansas City Life, will be 
general agent for Missouri and Kansas, with 
headquarters at Kansas City. 

A, S. Hathaway, secretary of the Northwest- 
ern Mutual Life, has unearthed the first policy 
ever issued by the company, and it will be 
framed and hung in the vaults for inspection. 
Policy No. 1 was issued to Gen. John C, 
Johnston Nov. 25, 1858. General Johnston was 
the real organizer of the company. The policy 





was later canceled and a substitute issued. The 
original policy was hidden away in the vaults 
= for nearly fifty years has not seen light of 
ay. 

Former United States Senator John C. Spooner 
of Wisconsin will appear for the withdrawing 
life companies in a suit to determine the validity 
of the law which compels the companies leaving 
the state of Wisconsin to file reports of their 
business and pay taxes so long as they have poli- 
cies in force. 


President G. Franklin Flick of the Northern 
Life of Chicago gave an informal supper to the 
members of the local agency at Davenport, Iowa, 
last week at the Manufacturers’ hotel, in recog- 
nition of the amount of work which Agency 
Director John M. Ekelin and the force under 
him have done since Jan. 1. 


A. J. Fliteraft of Oak Park, IIl., has issued the 
twenty-first annual edition of his “Life Insurance 
Manual,” giving valuable information as to poli- 
cies, rates, values, etc., of fifty-five companies. 
As so many companies changed their policies last 
year to comply with laws of various states, a new 
manual is a necessity to the up-to-date agent. 
The price of the book is $3. 

In the suits brought by the Aetna Life and 
the Travelers to test the legality of the rulings 
of Commissioner Hardison of Massachusetts 
with regard to their right to issue in one con- 
tract, both life and accident or life and health 
insurance, the court holds that in each case, 
there are two different classes of insurance in 
the true sense and therefore they cannot both be 
covered in the same contract. 


WOLFE’S REPORT IS GIVEN 
(CONTINUED FROM PAGE 1) 


ing into these subdivisions have been checked 
and from evidence exhibited to your examiners 
we are of the opinion that these assets are well 
secured. 

Bonds and Stocks—The presence of the bonds 
and stocks was ascertained on satisfactory evi- 
dence furnished of the deposit made with insur- 
ance departments or courts. These securities 
are well selected and the loss they show from 
their purchase price is due to the depression 
in financial circles. 

Judgment Against Houston Oil Company—The 
peculiar nature of this item led to its careful 
examination, and as a result it is believed 
that the company will be able to realize more 
than the figures as which the judgment is carried. 


Unpaid Claims Discussed 

Unpaid Claims—This is the only item which 
it has been found necessary to change from 
the annual statement filed with the depart- 
ments. A very careful examination of each 
claim was made by Messrs. Kelley and Farnham, 
and after consultation with the officers the pres- 
ent value of the unpaid claims has been placed 
at $272,923.40. In justice to the company it 
must be said, however, that it has an offset to 
these claims in a large amount of salvage, no 
credit for which is asked or taken. In previous 
examinations your attention has been called to 
this inequality and your examiners renew the 
suggestion made at those times, namely, that 
some way should be devised by the various 
insurance departments for the recognition of an 
asset to which the companies are entitled. It 
has been the practice of this company to refrain 
from including among its assets the mortgages 
and other securities which have been received 
for salvages and in this way it receives no credit 
until the securities have been sold or the mort- 
gages paid off. 

Contingency Reserve Commended 

Reserve for Contingencies—Your examiners 
take pleasure in directing your particular atten- 
tion to the setting aside of a voluntary reserve 
for the purpose of taking care of those bonds 
which have expired, but under which claim 
can still be made. The accumulation of a 
special fund of this kind indicates a desire upon 
the part of the company to provide for unfore- 
seen contingencies, and this attitude is deserv- 
ing of special commendation. es 

Capital Stock—The fire which visited the home 
office of the company some years ago destroyed 
the old stub books, but from other sources your 
examiners have satisfied themselves that the out- 
standing capital stock at the present time 1s 
$500,000. All of the other items of assets and 
liabilities are self-explanatory. 

General Condition of Company 

General Condition—This company suffers, as 
do the others, from the effects of an unwise 
competition, which prevents it from receiving 
as much for its bonds and policies as experience 
indicates should be charged. Its officers give 
every evidence of a desire to administer the 
affairs of the company in an equitable manner 
and with due regard for the interests of all 
concerned. It has been the practice of the 
company to invest the money which it has re- 
ceived as collateral security instead of deposit- 
ing the entire amount in a bank or trust com- 
pany. This unusual way of treating this item 
has received our careful scrutiny and as a re- 
sult the officers have assured us that such 
changes as are necessary will be made. 








Reserve Casualty Incorporated 

The Reserve Casualty Company has 
been incorporated at Indianapolis, the 
amount of $200,000 in insurance having 
been pledged and $2 received on each 
$1,000 as the mutual insurance laws of 
the state require. The promoters are 
Ozro B. Shafer, Wm. H. Ritter, Wm. 
M. Sullivan, Chas. F. Kennedy and 
Ralph B. Turner. The company has 
not yet been licensed, the papers be- 
ing in the insurance department’s 
hands. 





EXECUTIVES TALK ON RATES 
THINK THEY ARE NOT SO BAD 
Messrs. Cator and Bland Express 


Themselves as to Recent Bids on 
Official Bonds 





President George Cator of the Amer- 
ican Bonding and President John R. 
Bland of the United States Fidelity & 
Guaranty, have issued a statement rel- 
ative to surety rates, called out by the 
following table, showing bids of differ- 
ent companies on bonds for certain In- 
dian officials, which was recently pub- 
lished in several insurance papers: 


—Amount of Bond— 
$50,000 $60,000 $75,000 
urety..$100.00 $120.00 $150.00 


Name of Company 
Empire State 


National Surety...... 375.00 450.00 562.50 
Fidelity & Deposit..... 125.00 150.00 187.50 
Title Guar. & Surety.. 50.00 60.00 —_75.00 
Metropolitan Surety... 64.00 89.99 140.00 
United Surety........ 50.00 60.00 ane 

American Bonding.... 75.00 90.00 112.50 


U. S. Fid. & Guar.... 50.00 60.00 75.00 
Fidelity & Casualty.... - 


Name of Company. $110,000 $40,000 $30,000 
Empire State Surety. .$220.00 $ 80.00 $ 60.00 
National Surety....... 825.00 
Bankers’ Surety....... ee 
Fidelity & Deposit.... 275.00 x 
Title Guar. & Surety.. 110.00 40.00 30.00 


Metropolitan Surety... 199.00 49.99 29.74 
United Surety........ 6eee 40.00 30.00 
American Bonding.... 60.00 45.00 


U. S, Fidelity & Guar. 110.00 40.00 —30.00 
Fidelity & Casualty.... ... 


What the Presidents Say 

In their statement Messrs. Cator and 
Bland say: 

“The figures in the article may be 
misleading. It is well known that all 
the surety companies are offering to 
write bonds on this class of business 
at 7% to 10 cents per hundred. Up to 
two years ago, 20 cents per hundred 
was received on many bonds for In- 
dian agents, disbursing agents, pay- 
masters, etc., but competition gradually 
forced down the rate to 10 cents, and 


in some few instances even to 7% 
cents. 
“Everyone engaged in the surety 


business knows that all the companies 
are making a low rate on this class of 
business and an examination of the 
records of the companies would show, 
as stated, approximately 10 cents per 
hundred as the rate. You will observe 
that six of the eight companies named 
in the list have made a rate of from 10 
to 15 cents per hundred. The point to 
be made is that the companies bidding 
approximately 10 cents on this class of 
business are acting in a perfectly con- 
sistent manner. 

_ “The object of any company in so- 
liciting business at a rate many times 
the market rate in a public bid, when 
most probably they have been writing 
this class of business at the market rate, 
must be determined by the parties con- 
cerned.” 

Bland Sees Improvement 

Commenting on surety rates in gen- 
eral, President Bland says: 

“I beg to say that no one should be 
misled into believing that all the rates 
made by surety companies are in line 
with those named on the business in 
question. While it must be admitted 
the rates on government bonds, such as 
Indian agents, disbursing agents, etc., 
are extremely low, at the same time 
the rate on contract bonds now made 
by most of the companies is 25 cents 
per hundred on the amount of the con- 
tract. Contract bonds were formerly 
written as low as 10 cents per hun- 
dred, whereas now many of the surety 
companies absolutely decline to write 
the business at less than 25 cents. 

“The rate on depository bonds, guar- 
anteeing deposits made by states, cities 
and counties in national banks, state 
banks and trust companies, is 25 cents 
on the amount of the bond. The rate 
some two or three years ago was as 
low as 5 and 7% cents per hundred, 
whereas now, we charge not only 25 
cents in a majority of sections, but in 
some sections of the west we receive 
a rate as high as 50 cents per hundred, 
and we believe all the surety compa- 
nies are charging the same rate. 





“The rates on official business, i. e., 
state, city and county treasurers and 
tax collectors, court clerks and others, 
are in the main satisfactory to the sur- 
ety companies, and the schedule of 
rates on such business is maintained by 
all the companies who write this class 
of business and they average 30 cents 
per hundred. 

Bates on Bank Business 


“The rate on bank business averaged 
this company last year 30 cents per 
hundred. In this connection would say 
that the state bankers associations have 
asked for bids, which this company has 
uniformly declined to make, believing 
that it could not possibly protect the 
interests of its agents and at the same 
time make a bid for the business. I 
might also add that we are receiving an 
average rate of 25 cents per hundred on 
our fidelity business, outside of the 
officers and employes of banks. 

“The rates on court bonds, such as 
guardians, executors, administrators 
and trustees are, we regret to say, low, 
and the methods and forms are not 
fixed. There is, however, a movement 
on foot which may, to some extent, 
correct this evil. 

“In reviewing the situation I do not 
believe that it is as bad as the press 
is disposed to make it, or as some peo- 
ple think it is; and I might add that 
those who are disposed to place the 
business upon a solid basis, are ready 
to join any movement looking to the 
improvement of surety conditions. 

“It is not my intention in this com- 
munication to enter into a controversy 
over this particular matter, my object 
being merely to give you the facts so 
that you may be better able to under- 
stand it.” 





WILL HOLD AGENTS’ MEETING 


Annual Convention of General Acci- 
dent’s Industrial Disability Men in 
Philadelphia, Aug. 20-22 


The agents’ convention of the Gen- 
eral Accident will be held Aug. 20-22 at 
Philadelphia. It is the annual gather- 
ing of industrial disability men. The 
program is as follows: 


THURSDAY 


Reception at home office building, 9 a. m. 
Address of Welcome, Mayor Reyburn—Re- 
sponse, M. G. Boyer, D. D. 


Papers 
“Good Fellowship,” G, H. Steelman, Atlantic 


ity. 
“Who is Who?” N. B. Thorpe, Columbus, O. 
“Father Time,” B. A. Bentley, Galveston, 


Tex. 
a “Opportunities,” Joseph Kenyon, Charleroi, 
a. 
“Agents,” W. J. Wright, Buffalo, N. Y. 
“Agency Remuneration,” P. Van Swall, Utica, 


“Preferred Risks,” W. R. Sanders, manager, 
business and professional men’s department. 

“Our Agency Staff,” Mrs. C, H. Boyer, super- 
intendent of agencies. 

“The Past, Present and the Future,” J. J. 
Krist, manager weekly department. 

7.45 p. m.—Theater party. 

11 p. m.—Informal meeting of “The Old 
Guard.” 

Fripay 


Mag Not the Best?” A. A. Mosher, New 
York City. 
“Duties of an Agent,” A. L. McKnight, New 
Orleans, La. 
“Claim Adjustments,” C. S, McEwen, Or- 
lando,, Fla. 
“Suggestions on Handling of Claims,” D. W. 
Hakes, chief claim adjuster. 
“Kicks,” L. Wood, manager report de- 
partment. 
“How to reduce Lapses,” S. S. Simmons, 
Baton Rouge, La. 
“Selection of Risks,” Geo. H. Summers, man- 
ager policy department. 
“Legal Hints,” J. B. Boyer, general attorney. 
“The Company’s Standpoint,” J. Warren Isett, 
audi A B. J. Th Lak 
“Building an Agency,” B, J. ompson, e 
Charles, La 4 ° 
p. m.—Banquet. After-dinner speeches will 
be made by: Dr. Martin G. Brumbaugh, —- 
intendent of public schools, Philadelphia; Rev. 
Edwin Heyl Delk, D.D.; W. W. Smithers, 
attorney at law, and others. 
SatTuRDAY 
“How to Secure an Application,” R. H. Oliver, 
Berwick, Pa. 
aiag an Agency Staff,” A. W. Crossett, 
bac pn ; ¥ E. Kell gfield, M 
“Loyalty,” J. E. Kelly, Springfield, Mass. 
“Push—Don’t Knock,” E. B. Beacham, Wi- 
nona, Miss. 
“Hints on Weekly Business,” W. I. Mullen. 
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AMONG CASUALTY AGENTS seem that such item of business would THE OTHER FELLOW:S 
be highly coveted, and in the past has , 
been rather overlooked by general . 
FINE MEETING OF FIELD MEN | agents representing surety companies oo K f=] 
in lowa. _—_—s 


Pennsylvania Casualty Entertains Its 
Leading Agents in Convention 
at the Home Office 





The convention of field men of the 
Pennsylvania Casualty was a great suc- 
cess. A number of other company 
officials were present. The agents were 
delighted with the entertainment. The 
following was the program: 

TUESDAY, MAY 26 
MORNING SESSION 

Welcome to new home office. 

Legion of honor. 

Announcements. 

Lunch at Scranton Club. 


AFTERNOON SESSION 

“Advertising Matter: Its Use and Abuse,” 
Norman Lennington, Scranton, manager, Meth- 
ods of Working Department, the International 
Correspondence Schools. 

“Trade Press and the Fieldman,” Robt. R. 
Dearden, Jr., Philadelphia, Editor United States 
Review. 

“Accident Classifications: How Made, and 
the Necessity of Careful Ratings by Agents,” 
V. DeM. Hooper, New York, president of the 
Hooper-Holmes Information Bureau, 

“The Change in the Relations of Employer 
to Employe, as Shown by the Trend of Legisla- 
tion and Judicial Decisions in the Last Five 
Years,” Ralph M. Shaw, Chicago, Winston, 
Payne, Strawn & Shaw, attorneys. 

EVENING 

Hotel Jermyn—Reception at 7:30 o’clock, ban- 
quet at 8 o’clock. 

WEDNESDAY, MAY 27 
MORNING SESSION 

“Claims,” F. R. Stocker, assistant secretary; 
Dr. W. G. Fulton, medical director. 

“Home Office Methods,” G. F. Coar, assistant 
secretary. 

“Personal Accident,” M. G. Nicholas, 3d vice- 
president. 

“Plate Glass,” H. D. Clarke, plate glass man- 
ager. 

“Liability,” F. H. Kingsbury, secretary. 

“Industrial”—“Factory Policy,” E. O. Howell, 
Philadelphia; “30-Day Policy,” J. A. Vicknair, 
traveling special; “Preferred Disability Policy,” 
F, Benjamin, traveling special; “Complete 
Accident Policy,” J. H. Roe, traveling special; 
“Regular Disability Policy,” A. A. Hardesty, 
traveling special. 


1:15 Pp. M. 
Lunch at Y. W. C. A. building. 
“ AFTERNOON SESSION 
“How to Cultivate and Handle Brokerage 
Business,” Pere L. Wickes, Jr., Chicago. 
“If I Owned the Company,” Harry S. Kauf- 
man, New Orleans. 
“Salaried Agents and Commissioned Collect- 
ors,” Chas. T. Leviness, Jr., Baltimore. 
“Real Estate Firms and Agents a Plate Glass 
Agents,” Cabell Gray, St. Louis. 
“Disability Insurance for Men of Wealth,” S. 
Fletcher Weyburn, Scranton, 


“San Francisco of Today,” Arthur G. Nason, 
San_ Francisco. 

“The Advantages and Disadvantages of Banks 
as Agents,” S, F. Gill, Memphis. 


EVENING 

Dinner at Ricca’s Italian restaurant at 7:15. 

Smoke talk at 9. 

At the banquet President L. A. 
Watres of Title Guaranty & Surety 
was toastmaster. The speakers were 
President T. E. Jones of the Pennsyl- 
vania Casualty; Mayor J. Benjamin 
Dimmick of Scranton; John D. Black 
of Winston, Payne, Strawn & Shaw, 
Chicago; Frank R. Stocker of Scranton; 
Franklin J. Moore, U. S. manager Gen- 
eral Accident; Edson S. Lott, presi- 
dent United States Casualty; David R. 


Armstrong, Jr., secretary National 
Surety. 





Business in Illinois 

The premiums of the casualty, sure- 
ty and miscellaneous companies in IIli- 
nois last year were $5,813,908, losses 
paid $2,553,418. 

The Fidelity & Casualty leads all the 
casualty companies in premiums, they 
being $613,224. The London reports 
$472,381, the Travelers $470,322, Aetna 
Life $442,870. 





Goes After Excise Business 
: From the way things look in Iowa 
it would appear as though Harve 
Badgerow, resident manager for the 
Title Guaranty & Surety, had just 
about corralled the excise business for 
the entire state. Inasmuch as the Iowa 
laws hold the landlords practically re- 
sponsible for saloon keepers’ actions, 
etce., that is, bearing the brunt of all 
injunction proceedings and being made 
party in all damage cases, it would 











Westerhold Made Manager 

Norman J. Westerhold has been ap- 
pointed manager of the liability depart- 
ment of the Travelers in Chicago, vice 
B. F. Gallant, resigned. Mr. Wester- 
hold is a man of fine experience, espe- 
cially in the handling of brokers. He is 
now assistant manager of the company’s 
liability branch in New York City. He 
has been manager at Buffalo, Erie and 
Reading. 

Since the resignation of B. F. Gallant 
as manager of the liability department, 
William W. LeBeaume, agency assist- 
ant, from the home office, has been in 
charge, pending the appointment of a 
new manager, and will now return to 
the home office. 





REPORT ON ILLINOIS SURETY 





Illinois Insurance Department Gives the 
Chicago Company an Excellent 
Showing on Its Examination 





The Ilinois Surety last week received 
report of its examination by Actuary 
J. J. Brinkerhoff of the Illinois insur- 
ance department as of April 30, 1908. 
The company is now operating in IIli- 
nois, Minnesota, Wisconsin, Michigan, 
Ohio, Indiana, Kentucky, Missouri, Kan- 
sas, Nebraska, Iowa, Pennsylvania, 
New York and the District of Colum- 
bia. 

The schedule of assets shows the 
securities to consist, par values, of 
$250,000 Chicago sanitary district 4 per 
cent bonds, $48,000 Chicago and New 
York municipal bonds, and-$75,000 high 
grade railroad bonds, making $373,000 
par value, market value on which is 
placed at $363,298.75. 

The summary of the statement of 
April 30 is as follows: 

INCOME 
Premiums rec’d, less rebate and reins.$ _—s 





IS PRETTY APT TO BE DUE TO his forethought and 
the fact that he overlooks no possibility. 

We have a propositton which may be worked in connection with 
your regular Life business WITHOUT interfering with it in the least 
and which will give you an opportunity of building up a profitable 
renewal income. If you want to make your business yield every 
possible dollar in commissions there is more than a possibility—there is 
a very strong PROBABILITY that it will pay you in dollars and 
cents to look into this proposition. 

The overlooked possibility represents the difference between 
success and failure. 

Give yourself a square deal and write for information. 


THE PENNSYLVANIA CASUALTY COMPANY 


VICE PRES. 


SCRANTON, PA. 


694 LINDEN STREET 
THE 


EMPIRE STATE | SU RETY COMPANY 
SURETY AND CASUALTY INSURANCE 
Capital $500,000 


Central Department Chicago 





American Trust Building 


James W. Redmond 
and Walter Faraday 


Managers Northern Illinois and Southern Wisconsin. 











DIE ccsscocssnces 60s6ee00 otenes 358.65 
BrOKerage oo cccccccccccccccces ceece 893.88 
Total income......ccccccccsccces $ 54,411.89 
DISBURSEMENTS 
Losses, less salvage..........seee0% --$ 38,758.84 
Expenses, dividends, etc........+++++ 40,854.18 
Total disbursements...........0++. $ 44,613.92 
ASSETS 
Book value of bonds...........+se0+ $373,009.27 
Cash in office and banks............- 8,455.58 
Bille receivable... ..cccccccccccscccce 319.60 
Ledger a080tB.....ccccccccccccccs $381,884.45 
Nonledger Assets 
Interest accrued..cccccccesesesecese 4,856.95 
Premiums in course of collection..... 38,846.55 
GrOes GORE. 5.00 6554 45.050600080020 $425,587.95 
Deduct Unadmitted Assets 
Gross premiums in course 
of collection written 
prior to Feb. 1, 1908..$14,607.47 
Bills receivable.......... 319.60 
Book value of bonds over 
market value........+. 9,710.52 
$24,637.59 24,637.59 
Admitted assets.........-sssseeee0e $400,950.36 
LIABILITIES 
jae oa MOBBES. occcccccecsoeccseccoce $ 24,837.91 
stimated COSt....cccccccccccescoes 676.80 


Unearned prems. ($158,085.69 at 50%) 79,042.85 


Commiesions ..ccccccccccscccsccccccce 6,850.71 
ACCOUMES ccccccccccccccccccccccccs e 280.37 
Reinsurance unpaid........sseeeeees 2,257.76 
TE op.ct 9 0068600004600000600seee $113,946.40 
Camttal MOGs. occccccesccccceseeses 250,000.00 
WHE GUFHINS. o cccccccccecesccvessese 37,003.96 
Total Mabilitios...ccccccccccceseccs $400,950.36 
PREMIUMS 
Fidelity Surety 


In force Dec. 31, 1907....$62,553.43 $85,408.64 





Written to April 30, 1908.. 33,240.28 34,209.11 
DE a1jh utheksdanaaee $95,793.71 $119,617.75 
a eee 22,890.71 34,435.06 





In force April 30, 1908.$72,903.00 $85,182.69 
Fidelity Surety 
Bonds in force....$20,814,493.13 $13,947,053.62 


_ The comments of the examiner are 
in part as follows: 


The values of the bonds owned are taken in 
this report for the statements for both periods at 
the average price in accordance with the Louis- 
ville rule as to railroad bonds and at the value 
to net the quoted interest rate as of April 30 
for the municipal bonds. This gives for the 
Dec. 31 statement $3,248.75 in excess of the 


Agents wanted in every city and town in this field. 
PHILADELPHIA CASUALTY Co. 
ROBERT B. ARMSTRONG, President. 
LIABILITY 
ACCIDENT PLATE GLASS 
HEALTH CREDIT BOND 


INSURANCE 


WE WANT LIVE AGENTS. 


UNITED SURETY COMPAN 


BALTIMORE MD. 














JOHN MCGILLEN 4 CO., 
GENERAL AGENTS FOR ILLINOIS, 
BORLAND BLDG., 161 LASALLEST., CHICAGO, ILL. 
TELEPHONE CENTRAL 4287. 


THE FLETCHER Co., THE ELDRED AGENCY, 


N. W. Manacens, Genera Acents, 
Bank of Commence Bioac., 10 MrTcHELt B.va, 
MINNEAPOLIS, Minn. Mitwaukee, Wis. 








SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Co., Chicago 


Customers’ Expiration Books, 40 cents 
and 55 cents by mail 








Loose Leaf Field Books, for special 
agents. Best arrangement of data. 
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market value scheduled by the company in its 
statement. The investments of the company 


consist of first-class municipal and railroad 
bonds. 

The premiums over three months due for 
April 30, 1908, show considerably larger than 


the corresponding amount for Dec. 31, 1907, and 
results in a corresponding larger deduction as 
nonadmitted assets. This amount is deducted 
not because it is considered wholly doubtful, 
but in conformity with the requirements of the 
statement blank. Several of the largest and 
most reliable agencies happen to have unusually 
large unsettled bajances at the time of this ex- 
amination, but which are undoubtedly good and 
will be received by the company. 

The business written by the company em- 
braces all classes of fidelity bonds, except those 
of parties working on commission basis. Con- 
tract bonds are likewise written, but only after 
careful investigation. Bonds with gwarantees are 
not written without collaterals and appeal bonds 
are not issued without full indemnity of cash 
collaterals or marketable securities. he largest 
single liability assumed since Jan. 1, 1907, is 
$30,000, except when joint control is had or re- 
insurance of part of the risk is effected or in- 
demnity satisfactory to the government is se- 
cured. There seems to be much greater care 
and caution exercised now in the acceptance 
of risks than formerly. 

Under the present management and chief as- 
sistants the accounts and books show a marked 
improvement and are accurately kept and well 
systematized. However, the company is yet 
without a loss record or a record system for 
entering and preserving a history of its claims. 
This addition to the records of the company 
should be made and a complete record of its 
losses installed and maintained, 

The losses sustained by the company have been 
comparatively light, and those concerning which 
there is no question or dispute have been 
promptly paid. The amount unpaid April 30 
consists almost wholly of one loss, which is in 
suit. There is upon a bond a discharge of at- 
tachments and judgment has been rendered 
against the defendant. The company believes 
that it will be able to secure a rehearing and 
establish a substantial defense. 


Will Condemn Ambulance Chasing 

The action of the American Bar As- 
sociation at the August meeting to be 
held in Seattle, Wash, is expected to 
have material effect in discouraging 
the practice of “ambulance chasing.” 
A special committee will report on a 
code of ethics and professional eti- 
quette. 





Take American Fidelity 

Piatt & Buchanan have been appoint- 
ed general agents of the American Fi- 
delity at Cincinnati for all lines and 
have opened an office at 317 Johnston 
building. Mr. Piatt was formerly in 
charge of the fidelity department of the 
Fidelity & Casualty at Cincinnati and 
later general agent of the Title Guar- 
anty & Surety. 





To Have Chicago Manager 

The United States Health & Acci- 
dent will likely appoint a manager at 
Chicago for the city alone, to succeed 
W. J. Loftus, who had charge not only 
of the city, but considerable adjacent 
territory. Mr. Loftus is now at Dallas 
opening the southwestern department 
for the company. 





Postpones Liability Writing 
The Pacific Mutual Indemnity, the 
running mate of the Pacific Mutual 
Life, will not add liability to its lines 
this year. It expects to begin writing 
this line next year. 





Revising Liability Policies 

Several of the liability companies 
are at work revising their policies or 
collecting material for their revision. 
Up to a few years ago when all the 
companies used the conference form 
the question of policy seldom was 
brought up. After two or three promi- 
nent companies had gotten out indi- 
vidual policies and their agents had 
called attention to differences between 
them and the conference form, bro 
kers and assured became much more in- 
clined to question the coverage, and in 
large cities it is said to be the custom 
now to submit liability policies to at- 
torneys, with the result that agents 
have had much work explaining what 
their companies will do under them. 
The main point raised seems to be 
whether the company binds itself to 
take care of claims and suits arising out 
of accidents where there is no legal 
liability. While it is the custom of 
companies to look after claims and to 
settle them or defend suits where they 





are satisfied no legal liability exists, 
agents have urged that they agree to 
do this in terms about whose meaning 
no doubt can exist. This constant de- 
mand for improved forms is now re- 
sulting in action by several companies. 





AMONG THE SURETY OFFICES 





Fidelity & Casualty May Enter Gen- 
eral Surety Business—Scrutinizing 
Contract Bonds Very Closely 





The belief prevails in some quarters 
that the Fidelity & Casualty is prepar- 
ing to enter the general surety field by 
degrees. The company has _ written 
fidelity business ever since it started. 
It is now writing depository bonds in 
various parts of the country and it 
writes certain classes of contract bonds 
for some of its regular customers, es- 
pecially where the contracts are for the 
furnishing of material rather than for 
the performance of labor. In New 
York City, where the business is super- 
vised directly by the home office, gen- 
eral surety lines are written. It is not 
expected it will show any haste in en- 
tering the surety field, as it is not given 
to hasty action; but the fact that it is 
now putting in ‘special managers at im- 
portant points to work up fidelity busi- 
ness makes it probable that it contem- 
plates extensions. 


Of course, it is impossible to forecast 
what seven months will bring forth in 
the surety business; but, if some of the 
smaller companies continue to make 
the progress they have been making so 
far this year, they will show consider- 
able improvement in surplus at Dec. 31. 
The Bankers Surety is reported to be 
doing an unusually satisfactory busi- 
ness. So far this year the Empire State 
Surety has made a good gain in sur- 
plus. The premium income of the 
United Surety is greatly increased over 
last year with no abnormal increase in 
losses. Thorough harmony exists in 
the company now, and its agency plant 
is working in splendid accord with the 
home office. 


Surety companies and managers are 
finding it necessary to scrutinize with 
more than usual care applications for 
contract bonds at the present time. On 
account of the dull times and the com- 
paratively small amount of business, 
contractors are figuring very closely in 
order to keep their men and equipment 
employed. Surety men believe that in 
some cases they are crossing the line 
of safety and are going to have trou- 
ble. In Chicago it is reported that 
there is more than the usual amount of 
“shopping” by contractors to see where 
they can get their bonds cheapest. Of- 
fices that adhere to the usual 25-cent 

rate are not having occasion to pass on 
much of this doubtful business, as they 





“THB OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds, 
Chartered Under Ohio Laws. 
$200,000 Doposited with Insurance Commissiones 





Metropolitan Casualty 
Insurance Co. of New York 


HOME OFFICE - - 47 CEDAR STREET 
CHARTERED 1874 


PLATE GLASS P ol j Ci e S 


UNDERWRITER. 
MONTPELIER 


AMERICAN FIDELITY COMPANY  vexmoxr 


bility, Burglary, Personal Accident and Health; Fidelity and Surety Bonds; 
also the the most liberal Automobile Liability y — AW 
Special Inducements to Agents and Bro 


HUTCHINSON ¢ COOLEY, %™erslAdentstor | CHRIS. SCHROEDER & SON, °*¢a! Agents for 
159 La Salle Street, CHICAGO 83-85 Michigan Street, MILWAUKEE 


National Casualty Co,| “PERFECTION” POLICIES 


are issued only by the 
preeees eves amano Continental Casualty 


Has Desirable Territory tor Producers Company 


NOTHING LIKE OUR NEW CHICAGO, Illinois 
PROGRESSIVE POLICY When better Accident and Health policies ens 





Excellent Contracts Good Sontract ; os _ Terivory ™ _ 
and District Managers H. G. B. ALEXANDER 





Address : President and General Manages 
MAJESTIC: BLDG., - DETROIT, MICH. | 209 michigsn Ave., Chiesgo, Il. 


FEDERAL CASUALTY COMPANY 
DETROIT, MICH. 
1907 Income $370,975.48 
Liberal Policies, Liberal i. a Territ Colorado, Mies sour, South sou Bak sioteHflanesota, Michigan and 


tucky, Alabama, Texas, Oklahom 
all States. NEW MORTHLY PL 
OUR PROGRESS aavER mp neely SEE US GROW. 
Cash Capital and Surplus nearly $200,000.00 Write for terms. 


Woodmen’s Casualty Company 


(Stock Company) 








STRICTLY FIREPROOF 


wore. BREVOORT 


HOTEL 


Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


Address W. A. NORTHCOTT, President The Patronage of Insurance Men 
SPRINGFIELD, ILLINOIS, Is Solicited. 
OF LONDON 


a —— AND ACCIDENT C0., Lta., ENGLAND.. 
CHICAGO } 


Genl, Agts., Ill., Mo. and Ind, 
A. W. MASTERS 
General 


171 La Salle Street, Chicage 
Manager 
Liability, Accident, Health 
and Credit 





Writes the best health and 
accident policies on the mar- 
ket. ral agents’ con- 
tracts to producers. :: :: : 








CHARLES L, RAYMOND 
Genl, Agt,, Michigan 
Majestic Bldg., Detroit 


ORIN, o.oo nsdntesesnnseecsss » 0000s 
Surplus and Capital..... ....+--++-+- 404,715 
Fmcome 1007... cccccccccccscocece 969,034 








NORTH es 
MERICAN 
\CCIDENT Disability Insurance, Sickness or Accident, 


$1.00 per month to $100.00 per year. 


INSURANCE CO 
CHICAGO 


pees 


EXCLUSIVE TERRITORY. 


Vrite A. E. FORREST, Secy., Chicago. 








We 


of New Yorn 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President. 
290-292 Broadway. Mew York, 











™ FRANKFORT ™%vute'cas Ins. Co. 


Of Frankfort-on-the-Main, Germany od Established 1865 
United States Department - - - 100 William St, New York, N. Y. 





PERSONAL ACCIDENT 
AND HEALTH 
of the Most Approved Forms 
EUGENE H. WINSLOW, President 
DANIEL D. Wuitney, Vice-President 
S. Wa. Burton, Sec’y 
ALonzo G. Brooks, Ass’t Sec’y 


Reliable and Energetic Agents Wanted 


Em rs and Public Liabilities, Elevator Insurance, Workmen’s 
Collective, Teams, Burglary, Individual Accident and Health 
and industrial Accident. 

Debosited with Insurance De s in the $600 000 00 

United States for protection of Policyholders ° . 

J. ’ Branch, N al Life Bl 
2. ee ee ee S Reaident Sec'y Ohio, Neer Sed Bl Bldg., Cleveland, Ohio 
Agents Wanted For Unoccubied Territory 











-_<.< om 7 tte Teese 


Tena A Wane 








re 




















June 4, 1908 


THE WESTERN 


UNDERWRITER. 


13 








are frankly told that their price is too 
high. 


The Fidelity & Deposit is preparing 
a new form of fidelity bond which prob- 
ably will be ready for use within a few 
weeks. It differs from the old form 
chiefly in reducing to a minimum the 
questions which the employer is 
obliged to answer. 

According to one of the companies, 
the construction which the departments 
at Washington place upon the 10 per- 
cent rule in regard to writing the bonds 
of fiduciaries is that a company may 
write up to its 10 percent limit plus the 
amount of property under joint control, 
but any excess within the penal sum of 
the bond must be reinsured. This 
question was up recently in Chicago, 
and a difference of opinion among man- 
agers was found to exist. 





Refuse to Give Up Commissions 

Several cases have recently arisen in 
which Chicago general agencies were 
interested, where agents or brokers 
have refused to pay back their commis- 
sions where personal accident policies 
have been ordered canceled by the 
home office. In one instance it was 
the intention to decline to renew the 
policy, but by mistake the renewal re- 
ceipt was sent to the agent who de- 
livered it and collected the premium. 
When he was asked to take up the 
policy he refused unless he was al- 
lowed his commission, which he 
claimed he had earned by collecting the 
premium. Some investigation is being 
made to learn whether there is any 
law covering such cases. 





CASUALTY NOTES 


The German Commercial Accident of Philadel- 
phia has been licensed in Michigan. 

The General Accident is figuring on $1,000,000 
receipts from its industrial disability department 
tu.s year. 

The Western Union Life of Spokane, Wash., 
opened its accident department on June 1, with 
Walter F. Baker as manager. 

J. J. Caullet, former president of the Met- 
ropolitan Surety, is organizing an industrial acc-i 
dent company at 84 illiam street, New York. 

Alexander H. Cunningham has been appointed 
special agent of the Hartford Steam Boiler at 
the Minneapolis branch office of the company, 
succeeding Aid Collins. 

The National Casualty of Detroit has been 
licensed in Oklahoma, with J. F. Cody as gen- 
eral agent for the western half of the state, with 
headquarters at Oklahoma City. 

The report on the Peoples Surety as of May 
1 by the New York department, shows assets 
$675,338, claims reserve $72,959; premium re- 
serve $139,162, net surplus $171,266, capital 
$250,000. 

P. F. Peck, manager of the surety department 
in the office of Fred S. James & Co., at Chi- 
cago, is in the hospital undergoing an opera- 
tion, following one for appendicitis performed 
some time ago. 3 ; 

Accident and liability premiums in Oregon last 
year were $168,468, losses $107,205; plate glass 
premiums $6,239, losses $3,627; steam boiler pre- 
miums $4,654, losses $899; surety premiums 
$15,668, losses $364,973. 

The United Surety was the first company to 
get in with its check to the city of Cleveland in 
payment of the depository loss on the Euclid 
Avenve Trust Company. The bank closed May 
8 and the United Surety’s check for $5,812.06 
was received May 18. 

Orville R. Leonard, who was manager of the 
surety department of the Raymond & Raymond 
agency at Detroit, Mich., has been a pointed gen- 
eral agent of the National Surety for Michigan. 
He will make his headquarters in Detroit with 
offices in the Ford building. 

The bond of the Indianapolis Hauling Com- 
any, $50,000, furnished by the Federal Union 
urety, has been filed with the board of works 
of the city. The hauling company has a ten- 
year contract to haul away the sweepings and 
ashes of the city at $32,800 annually. 

Alfred C. Skaife, formerly with the American 
Bonding, has been appointed manager of the 
Metropolitan Surety for California, with head- 

warters at San Francisco. He succeeds Judson 

- Brusie, who resigns to devote his time to 
play writing, in which he has already achieved 
Signal success. 

Frank Mead, who has been acting manager of 
the St. Louis office of the American rey 
Company since the resignation of Manager J. W. 

wman, was last week appointed ~~ 
The St. Louis office will be moved from the Vic- 
toria building to the Third National Bank build- 
ing about July 1. 

As a result of a meeting of the Burglary Un- 
derwriters Association in New York the differ- 
ences with the leading nonboard companies were 
adjusted on the basis of mutual concessions, and 
five of the leading outsiders were admitted to 
membership. They are the Fidelity & Casualty, 
Massachusetts Bonding, Ocean Accident, Pacific 
Coast Casualty and United States Casualty. 
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IN ILLINOIS AND WISCONSIN 


REPORT OF CLEARING HOUSE 











Milwaukee Agents’ Organization Shows 
Balances Are Settled on a Very 
Economical Basis 





The Milwaukee Underwriters’ Clear- 
ing Association has closed another suc- 
cessful year and at the annual meet- 
ing last week Frank J. Meyer was 
re-elected president and J. O. Myers 
manager. 

The manager’s report showed that 
the net balances between the fifty- 
nine members for the year had been 
$131,232.14 and that the expense of 
management was only $231.50, or 17 
cents for each $100 collected. 

One has to remember that $100 may 
balance accounts between an agent 
and twenty or thirty of his fellows to 
appreciate the beauty and economy of 
the system. 

Richter & Dick have moved from the 
Empire building into the new Caswell 
block. 

The Milwaukee board has practically 
doubled the size of its general office 
and has a much more attractive room 
than formerly. 





Business in Illinois 
The following are the totals on IIli- 
nois returns: 





Premiums s 
Home Companies....... $ 680,180 $ 242,504 
Other American Cos.... 15,420,431 6,807,140 
Foreign Companies..... 5,299,591 2,705,647 
Illinois Mutuals......... 450,396 27,3 
Other Mutuals......... 386,158 102,583 
:\  Meerrreerre yer $22,236,757 $10,077,164 





Reyburn With the Svea 

Guy H. Reyburn of Peoria, Ill., for- 
merly special agent of the Indianapolis 
Fire in Illinois, has been appointed to 
act in a similar capacity for the Svea 
in Illinois and Indiana under General 
Agent L. H. Parker. Mr. Reyburn has 
purchased the interest of Mr. Marsters 
in the Johnson & Masters agency at 
Peoria, the firm to be Johnson & Rey- 
urn. 





Belleville Trouble Settled 
The Belleville, Ill., controversy with 
the agents there has been amicably ad- 
justed, all rates under the schedules be- 
ing observed since May 12. All busi- 
ness written prior to that time at less 
than the tariff will stand. 





Annual Field Meetings 

The Illinois State Board will hold its 
annual meeting at the Highland, Lake 
Delavan, Wis., June 23-24. 

The Illinois Field Club will hold its 
annual meeting July 2-3 at Lake Geneva. 
This will allow the members to remain 
over the Fourth and the day following, 
which is Sunday. 





Wisconsin Locals July 24 
The Wisconsin local agents will 
hold their annual meeting in Milwau- 
kee on Friday, July 24. There will be 
two sessions, 10:30 a. m. and 2 p. m. 





Declines to Give Opinion 

City Attorney St. Cerny of Pekin, 
Ill, recently presented to Attorney- 
General Stead the question whether 
the companies placing the insurance on 
the two grain elevators, the American 
distillery and the sugar works at Pekin, 
are liable to the tax assessed against 
insurance companies which have agents 
there. Mr. Stead in his reply states 
there is no doubt that the tax applies 
to the companies which are “engaged 
in effecting insurance,” but whether the 
insurance negotiated through Chicago 
and New York brokers on the elevators 
and factories is liable for the 2 percent 
of the gross receipts of premiums is a 
question not free from doubt. The at- 
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torney-general declined to render an 
opinion on the question involved. 

Mr. St. Cerny will now take the 
matter up with the state insurance de- 
partment. 





Illinois Agency Appointments 

Aetna—Walter G. Young and Floyd J. Beach, 
Chicago. 

Agricultural—J. W. Richardson, Warren. 

Allemannia—W. F. Fidler, Mason. 
American—Jas. Keeh, Pekin; M. H. Kaufman, 
Birds; A. J. Kimmell, Marion. 

Ben Franklin—C. A. Golden, Kankakee. 

Boston—Louis Platt & Son, Danville; J. O 
Harris & Son, Ottawa. 

Calumet—H. A, Buettner, Mt. Olive. 

Com’l Union, Eng.—A. W. Campbell, Harvey; 
J. H. Smith, Plano. 

Commonwealth, N. Y.—B. F. Smith, Aurora; 
O.. B. Ryon, Streator; K. K. Neltnor, West 
ers eter Saford, Kankakee; George Briel, 
Peru. 

Connecticut—J. W. S. Allen, Stonefort; Mrs. 
Clara K. Dwyer, Pinckneyville; W. N. Hurin, 
Champaign; M. T. Hunt, Warsaw; Grant Van- 
trease, Broughton; H. B. Campbell, Table Grove; 
O. G. Springer, Carthage; Wm. D. Everhart, 
Chicago. 

Continental—Girard A. Mavon, Englewood. 

Delaware, Pa.—LeRoy A Miller, Galva. 

Farmers & Merch.—Pope Wilhoit, Kansas. 

Fire Ass’n.—C. L. Hostetter, Mt. Carroll; J. 
W. Jones, McLeansboro. 

erman Alliance—James Easton, 
Heights; H. A. Smith, Galesburg. 

Ger. Amer., N, Y.—J. L. Berry, Flora; B. S. 
Smith, Oblong. 

German—C, C. Pond, Sycamore; G. C. Smith, 
Belvidere; E. A, Camlin, ockford; S. A. Jones 
Springfield. 

Germania—D. D. Dunkle, Monmouth. 

Guardian—Z. T. Trumbo, Pontiac; J. J. 
Sweeney, Spring Valley. 

Hartford—M. F. Porterfield, Fairmount; F. J. 
Sovereign, Rockford; E. E. Nichols, Waynes. 
ville; T. A. Whitacre, Janesville; B. C. Miller, 
Wrights. 

Illinois Nat’l—H. {- Wheeler, Springfield. 

State of IllL—E., Spring, Sycamore; Geo. 
Van de Kar, Rockford; Be R. Melms, 
Chicago; Clarence Gilbert, Oakland; D. C. 
Stoeking, Rockford; N. B. Tyler, Gibson City. 

State of Pa.—I. M. Phelps, Sterling. 

2 +arY F. Kagey, Jr., Effingham. 

. & L. & G.—Richard E. Jackson, Astoria; 
Lee Rickey and Edward H Talbot, Hyde Park. 

Lon. & Lan.—J. W. Hansa, Chicago. 

Lumbermens—M. Hassett, Aurora. 

Mich. Com’I—R. E. Wilson and J, J. Pittster, 
Hoopston; E. T, Froyd, Paxton. 

Mich. F, & M.—R. L. Walker, Mason City. 

Mechanics—M, Hassett, Aurora; Benjamin 
_ 4" . _—" Viewtgena. 

ilwauke . W. Hungate, arpe. 

Milw. Mech.—Coe & Stout, a way W, A. 
McConnell, Richmond; S. H. Price, Astoria. 

Nat’l Union—J. McKeown, Marengo; G. L. 
and Ralph R. McKinnie, Evanston; P. G. Lund- 
berg, Kirland, J. E. Standige and j. H. Creager, 
West Chicago; J. L. Hammond, Anna; G. E. 
Brown, Winslow; J. M. Gates, Lena; R. E. 
Wilson and J. J. Pittster, Hoopston; H. F. Hal- 
lowell, Charleston; L. H. Bushnell, North Chi- 
cago; A. C. Mann, Paris. 

ew Hampshire—J. H. Harmon, Carmi; H. L. 
Haynes, Abingdon; E. W. Twenhoefel, Belle- 
ville; F, D. Hayes, Galva. 

N. B. & M., ae—Feaee Hartford, Glencoe. 

N. W. Natl.—Chas Gilbert, Waterloo. 

Orient—J. P. Sweitzer and A. P. McQuillan, 
Collinsville. 

Phoenix, Eng.—F. D. Hayes, Galva; C. F. 
Kemp, West Hammond. 

Pittsburgh—H. F. Velde, Peoria. 

Prussian Natl.—S. E. Grove and G. A. Cot- 
tingham, Charleston, 

eliance—L. E. 
Gray, Pana. 


Chicago 
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ILLINOIS NOTES 


Wood & Sterling succeed H. T. Morgan as 
— of the United Firemens at Springfield, 


John R. Kearns, formerly of Chicago, has 
been appointed inspector of the Illinois Inspec- 
tion Bureau at Joliet, succeeding J. B. Paul, re- 





THE WEST AND NORTHWEST 


TWO COMPANIES WIN A CASE 











Jury Finds for the St. Paul and Ger- 
man American in a South 
Dakota Suit. 





The jury found verdict in favor of 
the St. Paul F. & M. and German 
American in the case of H. A. Miller 
& Co., Brentford, S. D., against the 
companies, which was tried at Redfield, 
S. D., last week. 

The assured sued to recover insur- 
ance on stock of general merchandise 
and store furniture and fixtures at 
Brentford, destroyed by fire January 6, 
1908. There was $9,000 insurance in 
the St. Paul F. & M., German Ameri- 
can, Citizens of Missouri, and Queen. 

Investigation of the circumstances 
of the fire by the companies led to the 
belief the loss was irregular and per- 
mitted action to be brought against 
them, resulting in the cases of the first 
two mentioned companies. The de- 
fense was based on the charges of 
arson, other insurance without assent, 
and fraudulent statement of values in 
proofs. The jury brought in a general 
verdict, but it is understood the de- 
cision was largely reached on the 


grounds of fraudulent statement of 
values in proofs. 
Some of the issues in connection 


with the Citizens and Queen are a 
little different from the other two com- 
panies, requiring a separate trial, which 
will probably be held at an adjourned 
term of court in June. Attorneys Cro- 
foot and Harkin of Aberdeen repre- 
sented the companies. 





Omaha Packing Company Plant 

Chicago, May 29.—To the Editor: 
The undersigned wishes to call to your 
attention the fact that a recent article 
published by you relating to the Omaha 
Packing Company’s west plant at 
South Omaha, Neb., is misleading and 
not wholly true. It is a fact that one 
company did cancel its line a few 
months ago after inspection, but that 
the plant was not in active service is 
not absolutely correct, as it was being 





Louisville Insurance 
Company 


FIRE AND TORNADO INDEMNITY 





In business continueusly under the same 
Management since 1 


Application from leading agencies solicited. 


Henry P. Magill & Ce. 


General Agents 








signed. 184 La Salle Street Chicago 
FIRE INSURANCE 
TORNADO COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 208 La Galle Street, CHICAGO 


J. H. LENEHAR, General Agent 





CHAS. R. STREET, Aes’t General Agent 





The Delaware Fire Insurance Co. of Dover, Delaware 


R, A. RICHARDSON, President. 





Wm. D. Denney, Secretary. 





Capital $200,000.00. Vedder Underwriter Co, °°"! Ast. for the United States 


61 WILLIAMS ST., N Y. 





H. G. Buswell, Cook County Manager, Chicago 


F. C. Sammis, State Agent, Mianeapolie 


W. S. Wolverton & Son, State Agents, Oklahoma City 
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used as a smoked meat department, ice 
making, as well as a cold storage ware- 
house plant; in point of fact, a major 
portion of the premises was in active 
operation at the time of the fire. Fur- 
ther than this, the fact that one concern 
had in the neighborhood of a million 
pounds of meat stored in one section 
alone would argue that the plant was 
not deserted and the statement that 
such storage was for the purpose of 
enabling the packing company to ob- 
tain insurance is absurd on its face. At 
the time of the fire the plant was un- 
dergoing a thorough cleaning up, un- 
used buildings being torn down and 
premises improved generally. 

We feel it only fair to yourself as 
well as justice to the Omaha Packing 
Company that you should be made ac- 
quainted with these facts and also feel 
assured that you will do what lies in 
your power to counteract the bad ef- 
fect that your article will of necessity 
have. Secor CUNNINGHAM. 





Himmelwright Goes in the Field 

W. S. Himmelwright, who has been 
connected with the home office of the 
St. Paul F. & M. for some time, has 
been appointed special agent in North 
Dakota to succeed E. F. Briggs, who 
has gone with the Scottish in Minne- 
sota. Mr. Himmelwright will have his 
headquarters in Grand Forks with State 
Agent Cooper. 


Elect Blue Goose Officers 
At the annual meeting of the Mis- 
souri-Kansas Blue Goose, the follow- 


ing officers were elected: 

ost Loyal Gander—C, W. Fort, Home, N. Y. 
Supervisor of the Flock—Chas. A. Walsh, 

Westchester. 


Custodian of the Goslings—Edwin Fulton, ad- 
juster, Kansas + 

Wielder of the Goose Quill—F. C, Secor, Sun 
of England. 

Keeper of Golden Goose Egg—W. F. Holden, 
Spring Garden. 
ag nereen of the Nest—G. R. Hombs, Iowa 
State. 








Sioux City Inspector Active 

At Sioux City, Iowa, the standard 
for electrical wiring which has pre- 
vailed during the past two or three 
years is being maintained. The elec- 
trical inspector is urging the use of 
metallic conduit for inclosing wires and 
much of this type of work is being in- 
stalled as a result. The inspector has 
experienced considerable trouble regu- 
lating the equipment carried by travel- 
ing theatrical companies and has been 
obliged to prohibit the use of some of 
it. he fire alarm system needs more 
boxes and should be located in a better 
and more centrally located building. 





New Company in Kansas 

A number of bankers and business 
men are launching a fire company in 
Kansas to have $200,000 capital and 
$100,000 net surplus. It will have its 
home office either at Topeka or Kansas 
City. Kans. Theo. Gardner of Lawrence, 
Kans., state agent of the National of 
Hartford, is one of the active forces 
behind it. Clyde W. Miller of Osage 
county is to be vice-president and gen- 
eral manager. Other officers are: P. 
W. Goebel, president, president of the 
Commercial National bank, Kansas 
City, Kans.; Calvin Hood, vice-presi- 
dent, Citizens’ National Bank, Empo- 
ria, Kans.; 


, Bradley, vice- 
president, Naticnal bank examiner; 
Wilbur L. Gardner, secretary, Law- 
rence, Kans., special agent of the 


National; E. E. Ames, treasurer. 


Reorganize St. Louis Association 

At a meeting of the St. Louis Fire 
Insurance Agents’ Assocnation held 
early last week a committee of twelve 
of the leading agents was appointed to 
recommend changes in the constitution 
and by-laws, with a view to stamping 
out rebating and other abuses which 
have increased to a very serious extent 
in the city. The committee met on 
Friday and considered its report, which 
will probably be acted upon next Fri- 
day. It is reported that the committee 





will recommend the disbandment of 
the present association and the imme- 
diate organization of a new one, which 
will be in the hands of first agents. It 
is proposed that hereafter the first 
agents alone have the voting power, 
that the present deposit system be 
kept up as a guarantee of the paymenc 
of fines levied for rebating, that a non- 
intercourse rule be adopted and that 
members be not permitted to accept 
business from solicitors not registered 
with the association. 

Some of these rules already are on 
the books of the association, but have 
become dead letters to a large extent. 
It has come to be the custom for some 
offices to accept business from a num- 
ber of side-line men who are not rec- 
ognized as regular solicitors. It now 
is proposed to keep the insurance busi- 
ness downtown jn the hands of insur- 
ance men. 





Lincoln Agents Get Together 

Owing to the rate cutting at Lin- 
coln, Neb., a number of local agents 
met last week to see if good practices 
could not be made to prevail. The 
agents will revise some of the Beeson 
tariffs with a view of satisfying the 
assured. It is thought that better con- 
ditions will prevail as some companies 
had threatened to open the bars. 


MINNESOTA NOTES 

The Western Factory Insurance Association 
will write a line of $140,000 on the plant of the 
Winona Carriage Company, Winona, Minn. 

Sprinkler equipments are to be installed in 
the following Minnesota plants: Minnesota 
Paper Stock Company, Marshall, Main and 
Fourth avenue, N, E.; the show case factory of 
the Thomas Robertson Company, 511-513 First 
avenue, N. E.; American Baby Carriage Com- 
pany, 503 First avenue, N. E.; Flour City Trunk 
Company and the American Sectional Furniture 
Company. 


GENERAL WESTERN NOTES 


Corrigan & Madden secure the Commonwealth 
at Kansas City, Mo. 

The National of Hartford recently located at 
Spearfish, S. D., in the Wm. H. Harlow Agency. 

Herrick, Fairfax, Aurora and Volga, South 
Dakota, have been rerated. Owing to favorable 
loss records, 25 percent reduction from published 
estimates is allowed at Herrick, 25 percent re- 
duction at Volga and 33% percent at Aurora. 


The suit of the Northwestern F. & M. against 
R. E. Hatcher was tried at Fargo, N. D., last 
week and taken under advisement. Hatcher 
wrote a prohibited risk and it burned before 
the daily report reached the company. The 
company paid a $2,400 loss and sued Hatcher 
to recover it. 


J. A. Olson, formerly in the insurance busi- 
ness at Sioux City, la., has become manager of 
the insurance eg of the Payne Invest- 
ment Company of Omaha. In the past this firm 
has had only the second agency of the American 
Central, but now it has taken an agency of 
the Palatine and of the Queen City and will 
push for business. 


A fire occured at Camp Crook, S. D., a short 
time since destroying all the business portion of 
the town. It is 6ne of the best business points 
in the state as it is tributary to the cattle 
country in the northern part of the state. All 
the merchants carried heavy stocks and little in- 
surance owing to the high rates, as the town 
has no waterworks or fire protection of any 
kind. The insurance was carried at the Agency 
of Bullock & Co., Inc., at Belle Fourche, & D. 


URGING MORE UNIFORMITY 


(CONTINUED FROM PAGE 1) 
of the equipment and would serve un- 
derwriters to better purpose in form- 
ing a conclusion regarding a risk. 
Some members contended that the per- 
centage plan encroached too closely on 
rating prerogatives. It was decided to 
refer the matter back to the committee 
with instructions to bring out two 
schedules in time for the next meet- 
ing, one being on the percentage basis 
and the other based on Mr. Dana’s 
plan. The subject will receive more dis- 
cussion at that time. 
Uniform Town Reports 

E. R. Townsend, of the Western 
Union, gave a model for uniform town 
reports. It is intended for use in the 
smaller cities and towns which the Na- 
tional Board does not cover. It is not 
as elaborate as the National Board re- 
port, but gives sufficient points for the 
underwriter or engineer to get a good 
practical knowledge of a town. It cov- 
ers under general heads, “City in gen- 
eral,” “Waterworks,” “Fire Depart- 
ment,” “Ordinances” and “General 











A BOON FOR THE MAN WITH A CROWDED DESK 


COLLAPSABLE -rawaree STAND 


TYPEWRITER 
Locks in Any Position—Will not Swing Away. The Stand 
that folds up and out of the way beside your desk when 
you are not using it. Put up in five seconds. 
DOUBLES THE VALUE OF YOUR DESK SPACE. 

It is just as indispensible to the man who uses Card 
Indexes, References, Books, Charts, etc., asit is to the sten- 
ographer or private secretary. Should be on every desk. 

Does not have to be held in place with the knee. 
YOU CAN USE IT FOR THIS:—Typewriter, Card Indexes, 
Telephone, Adding Machine, Bookkeepers Desk, Papers, 
Magazines, Books, Dun or Bradstreet, Letter File Rest, 
Letter Basket Rest, in short—when your desk is crowd- 
ed, it will relieve that trouble. 

Can be attached to any Desk, Wall, Post or Upright 
in the Office, Shipping Room, Phone Booth, Order 
Clerk’s Department or Accounting Room. 

Made of solid oak leaf 14x18, oxidized finish metal parts. 


The Broome Manufacturing Co. 


Manufacturers of Filing Devices and Office Supplies 
PERU, INDIANA 


MANUAL OF INSPECTIONS 


By W. D. MATTHEWS 
(Chief Surveyor, Chicago Board of Underwriters.) 
A Reference Book For the Use of Fire Insurance Men in General. 
PRICE, IN FLEXIBLE LEATHER, PER COPY, $3. 


(By mail, postage prepaid, $3.10.) 
The “Manual” has been carefully compiled for the particular use of: 











Fire Protection Engineers. Contractors. Agents. 

Raters. Builders. Solicitors. 

Special Agents. Students. Architects. 
Examiners. Inspectors. Engineers. 
Company Officers. Local Board Officials. Technical Schools, 
Brokers. Adjusters. Property Owners. 


Insurance Clerks. General Agents. 


And all others interested in Fire Hazards, Inspections and the Safe-guarding of 
Property. 


THE INSURANCE FIELD, - P. 0. Box 617, Louisville, Ev 


W. H. MARKHAM & CO. 


ATTORNEYS AND MANAGERS, 
ST. LOUIS, MO. 


FRED S. JAMES & CO., Agents, Chicago 
D. A. FISHER, Agent, - - - Memphis 


Individual Fire Underwriters of St. 
For Strictly High Grade SURPLUS LINES 
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Non-Resident Brokerage Accounts Solicited 


12th Floor Pierce Building, ST. LOUIS 
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SURANCE COMPANY, 


\ IN 
\ OF AIX-LA-CHAPELLE , GERMANY. 


\ UNITED STATES BRANCH , 
. NEW YORK. y 4 
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Keystone Underwriters 


Of Pittsburgh, Pa. 


Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE CO. 
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Recommendations.” This report was 
adopted after some minor alterations 
were made. 


Plans and Notations 


F. E. MacKnight, chairman of the 
committee on plans and notations, pre- 
sented recommendations giving a uni- 
versal key to be used in connection 
with maps and diagrams showng dif- 
ferent features of construction, protec- 
tion and miscellaneous’ conditions. 
The Sanborn colors are used for denot- 
ing various forms of construction and 
to some extent the Sanborn symbols 
are used all through. There are thirty- 
nine different general symbols for con- 
struction, thirty-one for protection and 
eleven for miscellaneous. The commit- 
tee said: 

Your committee in taking up this subject first 
decided to dispose of the question of a proper 
key to, or legend of, the various notations and 
symbols used in our map or p work, our 
thought being that this feature was not only of 
primary importance but in itself alone would 
prove amply sufficient for the committee to handle 
this year. The —_— of report on plans as to 
sizes, methods of producing, arrangement of de- 
tails, coloring, isometric views, etc., can be left 
for another special committee for the coming 


year. We feel that the first essential is the adop- 
tion of a uniform key. 


Got Data From Bureaus 


Being aware of the fact that each and every 
bureau or association publishing reports and 
plans must, of necessity, oneey a key of some 
character or have some uniform method of re- 
ferring to plan notations, the first move on our 
part was to communicate with every association 
in the country which it was thought might _ 
lihs plans, explaining the object sought and re- 
questing a sample key. bout thirty-two associa- 
—_ or bureaus were written to with acknowl- 
edgments. 

aving also in mind the fact that of the differ- 
ent keys in use throughout the country the one 
which is most familiar to the insurance fraternity, 
being that used by the Sanborn Map Company, it 
was decided, therefore, that we should use their 
key as a basis to start upon, having first obtained 
this permission from the Sanborn people. 

In practically all replies received, our sugges- 
tion to adopt the latest Sanborn key as a basis 
to work upon making such additions or alterations 
as would seem necessary, met with favor. This 
plan has been followed out as far as practicable, 
the signs and notations in construction, with 
slight exceptions, being practically the same as 
used in the Sanborn key. 

At the end of six months the mem- 
bers will be queried as to what extent 
they are using the uniform reports 
adopted. There is nothing compulsory 
about a bureau using the uniform re- 
port, but the association hopes to se- 
cure a general adoption of the same 
system. 


CORIOUS AS TO MOVEMENT 


(CONTINUED FROM _PAGE 2) 


find the answer to these two questions 
as quickly as possible and communicate 
it to the curious local agents. Natu- 
rally, perhaps, and perhaps not, there 
are many rumors, some of them absurd, 
some unfair. Some may properly be 
referred to here; others would do a 
legitimate enterprise harm right at the 
threshold of its career. 
Will Not Divert Business 


One of the absurd rumors is that the 
company will take business away from 
local agents, although the primary pur- 
pose is to retain or recover business 
for the local agents that has been lost 
or threatens to go to outside compa- 
nies. The company proposes to do this 
by showing the assured, dissatisfied 
with stock company rates, how he may 
improve his property so that the rates 
will be satisfactory to him. If the com- 
pany can do this, it is believed the local 
agent will be glad to pay a fee to have 
this done for him and to get a com- 
mission for practically the mere trou- 

le of signing his name to a policy. 

“Yes, but the company will give the 
business to favored agents, or to those 
Paying the largest fee,” say the unin- 
ormed or suspicions. Buyt the fact is, 
the company will have to depend on 
the local agent, it says, if it gets any 

usiness; in other words, the company 
will act only when a local agent re- 
quests it to and points out what he 
wishes the company to do, or try to 
do. The company will have to depend 
entirely on the demand for its services 
from local agents. There are other re- 
ports that the assured will be expected 
to pay for the services of the experts 








that show him how to get good insur- 
ance at satisfactory rates. 
See a Big Field Open 

The first feeling among state agents, 
on hearing that Mr. Heywood had re- 
signed from the Hartford, was one of 
surprise. The more they thought about 
it, the more they said to themselves or 
to others: “I’ll be hanged before I 
would throw up a job like that to take 
up any such proposition as he is now 
up against.” As they talk it over and 
figure it out, however, they see a broad, 
new field, with the probability of it 
being a remunerative one, in time. The 
promoters say they realize that it must 
be a long time before the enterprise is 
on a profitable basis and that they will 
have to put hundreds and thousands of 
dollars into the venture, whether they 
get them back or not. It is known 
that they have staying powers, as well 
as initiative, industry and resourceful- 
ness. 

Comment of a Field Man 

“Of course the local agent ought to 
pay for this kind of help,” said a state 
agent, “if he can’t hold his business he 
ought to be willing to pay anyone that 
helps him hold it. Perhaps it will bring 
about a needed change in the standard 
of local agents. Perhaps the companies 
will get agents that are insurance men 
and not merely appoint someone be- 
cause he has relatives or friends whose 
business he can get. If local agents 
have to pay to hold business or to get 
it back ue will be fewer of them sit- 
ting in their offices making easy money 
and yelling for the special agent or 
calling on the company to save their 
business for them. The better insur- 
ance man the local agent is, the less he 
will require the aid of expert under- 
writers, but when he does he should be 
willing to pay them.” 

It is understood Nicholson & Co. 
will limit their services to lines of $20,- 
000 or more. It can be seen that the 
work of the comrany is such that its 
scope need not necessarily be within 
the confines of Indiana. 

Methods Are Presented 

In a circular to local agents and 
others the company says it will co- 
operate with them as follows: 


1. On risks reported as being negotiated for 
by outside competition: Such cases will receive 
our first attention. We shall recognize our ob- 
ligation to agent first applying for assistance, 
but reserve the right to also assist any other 
agent theretofore interested, subject to the re- 
quirements of the assured. 

2. On risks previously lost to outside com- 
petitors: We reserve the right to recommend 
to the assured the revival of policies of reputa- 
ble companies theretofore in force, even if re 
resented in agencies which have not made appli- 
cation for our services. 

On risks not withdrawn from local agents: 
Where our co-operation for betterment of serv- 
ice is requested by an agent who has not pre- 
viously controlled the entire line we reserve 
the right to exercise our best judgment in 
recommendation to assured of selection of com- 
panies. 

4. We expressly reserve the right to tender 
our service directly to property owners, with- 
out recognition of any obligation to any agent 
or company, whenever written request for our 
co-operation has not been previously made by 
local agent and accepted by us in writing. 

5. Ger acceptance of a by agents to 
retain our services shall apply only to the s 
cific risks named therein, and shall not be valid 
after six months from date of such acceptance. 





MISCELLANEOUS NOTES 


Secor Cunningham, the Chicago local agent, 
leaves soon on a European trip. 

Cc. L. Andrews, vice-president of the Detroit 
F. & M., left this week on a trip abroad. 

J. W. G. Cofran of Cofran & Dugan, western 
general agents of the Hartford, sailed for Eu- 
rope this week. 

The Delaware Fire of Dover, Del., announces 
that it has reinsured all its outstanding liability 
from May 20. 

The Mill Owners Mutual of Des Moines is 
now entering Indiana, Illinois, Michigan, Wis- 
consin and Minnesota. , 

S. H. Quackenbush, superintendent of agents 
of the Aachen & Munich, is visiting some of 
the western ageticies. 


wi W. McGhee, Jr., special agent for the Walla 
alla Fire in the Northwest, has been made as- 
sistant secretary and will discharge the duties 
at the home office formerly attended to by Sec- 
retary Conaway. 

At the request of the Dixie Fire, the North 
State Fire, the Southern Stock Fire and the 
Southern Underwriters of Greensboro, N. Cc. 
an examination of these companies has been 
started by the departments of North Carolina 
and Virginia. The examiners representing the 
two departments began work May 28. All of 





the companies have been doing a most satisfac- 
tory business and the examinations are expected 
still further to increase the advantage which 
they now enjoy. 


——— 
Prominent Chicago Agents 


Members of the Chicago Underwriters Association 








POINTERS w 


FOR LOCAL AGENTS. 











It pays an agent to keep close tab on 
his policy label supply and to place an 
order a month ahead of the time his 
stock will be exhausted. Every agent 
should have neat and substantial stick- 
ers to attach to policies. They serve 
to advertise the agency in an effective 
way. The Western Underwriter Com- 
pany, 145 La Salle street, Chicago, sells 
the best brand of stickers. In blue and 
white or red and white or chromatic 
in any design the cost is $3 a thousand 
or $3,75 for 2,000. In gold and black 
the cost is $4.50 a thousand or $5.50 
for 2,000, Green bronze costs $5.50 
for one thousand or $6.50 for 2,000. 
Fine designs in embossed labels are 
also made. Other colors can be used, 
but at extra cost. The Western Un- 
derwriter Company will be glad to send 
samples on request. 


Question—Will you kindly inform 
me if there is any virtue in lightning 
rods, and do any of the fire insurance 
companies make any allowance on 
rates for the use of same? 

Answer—There is certainly a great 
deal of virtue in lightning rods, as 
statistics compiled show. The modern 
rod is constructed on scientific plans 
and protects property. We would ad- 
vise you to write to the State Fire 
Marshal, Columbus, Ohio, for copies 
of his bulletin on lightning rods which 
are very valuable and which give you 
statistics gathered from various 
sources up to date. 

_No stock company makes any reduc- 
tion in rates for rods, although it is 
being agitated. Some mutuals give 
lower rates on-rodded property. 








Want Column 








Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion. 








WANTED—Position by first-class insur- 
ance stenographer, thoroughly experienced 
in general agency work. Anna Campbell, 
care of Anderson & Young, 159 La Salle 
St. Phone Central 3008. 





ANTED—An accident insurance so- 
licitor with six years’ experience in field 
work would like a similar position with a 
reliable company in any territory except- 
ing Michigan and Indiana. Address G-19. 





WANTED—A general agent for Cin- 
cinnati, Ohio, and contributing territory. 
First-class contract with continuous re- 
newals to the right man. Address The 
Ohio State Life Insurance Company, Co- 
lumbus, Ohio. 





WANTED—The German Commercial 
Accident Company, Philadelphia, $100,000 
capital, licensed in Michigan, wants pro- 
ducers in that state in its commercial and 
industrial departments. Fine agency prop- 
osition. Address in confidence. 








RED. S. JAMES & CO. 
171 La Salle Street, Chicago 
for the Connecti ’ 
Traders: National “of Hartiord, British America, Gere 
man A . North British & Mercantile Calumet 
Qunesican onding Cempany and Casualty Company of 


ca. 
For Su Lines, unexcelied facilities in Central 
Insurance Ltd.) of England and on 


( t 
Liloyds-Special Exclusive Binding Contract. 


RITCHELL, MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole Agents: Pheonix of Londen;. 
FP. &M.; American, N. J.; United 











159 La Salle St., Chicago 
Agents for 
Newark Fire, Newark, N. J. 
Capital Fire, Concord, N. H. 
State Fire, (Ltd.,) Liverpool, Eng. 
Williamsburgh City Fire, New York 








Leading Agents and Brokers. 


ARRY M. COUDREY AGENCY Co, 
GENERAL INSURANCE AGENTS'AND BROKERS 


1326-1346 Pierce Bidg., St. Louis 
Correspondence solicited. Commissions paid non-resident 








agents and brokers. Long distance telephones. Represent- 
ing Norwich Union, Hamburg-Bremen, lade! Nn 
fort, N. 


writers, Fidelity, Orient, Delaware, Austin, F ° 
Plate Glass, Columbia, and U.S. Fidelity and Guaranty of Md. 


CHURGHILL WHITTEMORSB CO. 


a Successors to Wall & Whittemore 


138-120 North Fourth Street - - 8ST. LOUIS 


Commission allowed non-resident agents 
om insurance on 8t. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 

















Actuartal, 
J H. NITCHIE, 
: ACTUARY, 
153 La Salle Street, CHIGAGO 
919 Association Building 


Tatzruonss: Central 789. Automatic 8902 


Tnsurance Attornegs. 


ET ES TAS 
J. Lovts Koni 








Hartwell Cabel. 
CABELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinaati, O, 
Special attention given te inammamas qpess. 











MODERATE LINES ON STRICTLY 
SURPLUS INSURANCE AT TARIFF RATES 








UNITED AMERICAN FIRE INGURANCE COMPANY 
MILWAUKEE 


C. W. GREENE, GEN’L AGENT, 159 LA SALLE ST. 
CHICAGO 





Manufacturers’ 


Appraisal 


Company 


WALTER W. POLLOCK, President and General Manager 


APPRAISEMENTS OF BUILDINGS, MECHANICAL EQUIPMENT 
PROPERTY OF EVERY DESCRIPTION 


CHICAGO—1632 Tribune Bldg. 
PHILADELPHIA—424 Walnut Street 


NEW YORK—0 Pine Street 
CLEVELAND—201 Caxton Bldg 
J 





SEABOARD F.& M. INSURANCE CO. 


HOME OFFICE, GALVESTON, TEXAS. 


B. ADOUE, Pres. 


J. H. LANGBEHN, Sec’y. 


Cc. C, BOWEN, Ass’t Sec’y. 


Deer si ige7 { ASSETS; $401,093.00 CASH CAPITAL; $250,000.00 NET SURPLUS, $65,176.53 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants Exchange, San Francisco. 


F, A. CHAPUIS, General Agent 
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ILLINOIS LIFE 


INSURANCE COMPANY =§$:: CHICAGO 
JAMES W. STEVENS, President 
Offere exceptions! inducements to reliable end energene men who ave expesionsed fa or who would like 





Address the HOME OFFICE; 
FORT DEARBORN BUILDING 


134 MONROE STREET 














Opportunity is at Your Door 


if you are a “‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


hb. C. ROSE, General Agent, 706 First National Bank Building; 
_ Cincinnati, O. — 





tk Concordia Fire 
Insurance Company 








of Milwaukee, Wis. 
CashCapital - - - 
Reinsurance - = 820,989.64 | 
Reserve for all other Liabilities 134,211.72 
NetSurplus - - - - 590,619.59: 
Total Assets .- * - 3,445,820.95 


Of Liverpool, England 


GEORGE BRUMDER, President ' 
GUSTAV WOLLAEGER, Jr,, Vice-President | 
FRANK DAMKOEHLER, Secretary 

W. C. HUGHES, Supt. of Agencies 


CHARLES E. DOX, Manager 


BIERCE & SAGE, General 
and Ohio, Whitney Opera 
troit, Michigan. 


SPECIAL peEwre~]. 
la A 


ents for Michigan 
ouse Block Be 


Western Department 
T. Kirxwoop 








Sasha” Cm ® T8Le Salle Sty Chicago, Ih. 
Gorham-Braden Company, General Agents 
4 South Fourth St., Minneapelis, Mina, 

Camden Fire Ins. Assn. of Camden, N. J. County Fire Ins. Co. of Philadel 


ype Pe. 
Hawkeye Ins. Co. of Des Moines. lew Brunswick Fire Ins. Co. of New Brunswick, WJ 


la. N 
Now Amsterdam Casualty Co. of New York, N. Y. Iliaeis Surety Company of Chicago, Ill. 
Agents 


Wanted in Minnesota and Wisconsin 


VIRGINIA STATE AGENTS 
INSURANCE COMPANY nee d 
OF RICHMOND pein Rat nk pe Be vad = liberal 


Geo. L. Christian, President commission for introducing a device that 





Robert. Lecky, Jr., V. Pres. and Sec’y mat — 
Assets - - - $891,468.32 2 
Surplus to Pelicyholders 309,880.08 


J. L. L. McCORMACK 


537 to 539 Perry Street 
CHICAGO, ILL. 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 


General Agents 


GEO. L. PLATT, Special Agent You have no bother. 1 assist you and this isa 
159 LaSalle Street CHICAGO source of constant revenue to you. 


~SURPLUS LINES 


For Local Agents, only after the regular channels havetbeen exhausted. We can furnish you a policy 
on approved risks covering up to $40,000 in a syndicate’of London*Lloyds Underwriters that accept 
American fire business only through our office. mmediate binders given. 10% commission paid to 
agents and brokers except in the States of Illinois and New York. We also write AUTOMOBILE insur- 
ance covering against fire and theft anywhere,in the United States, Europe or Canada. Commission, 10%: 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


New York Office: 
54 WILLIAM STREET 





7 





Chicago Office: 


: F London Office: 
159 LA SALLE STREET 123 BISHOPSGATE STREET 


Eastern Fire Insurance Co. 
ATLANTIC CITY, NJ. 


Total Assets $486,514.93 Capital $200,000 
Net Surplus $89,547.49 





NOTEWORTHY ADVANCE 


The Berkshire Life Insurance Company 


of Pittsfield, Massachusetts 
takes an advanced step in the interest of the policyholder by the adoption of the 
following liberal features in its new policy contract: 


LOW PREMIUM RATES 
LARGE SURRENDER VALUES 


Dividends at the end of each policy year. 
Thirty-one days of grace in payment of all premiums after the first year. 
” rare insurance, or cash surrender value or extended insurance after two years’ premiums have 
en paid. 
Loans for the full cash surrender value. 
Policy ae te ws in _ sum or in instalments for term of years. 
Policy incontestable and no restrictions upon residence, travel and occupation, 
year, except as to military or naval service in time of war. 
Right of the insured to change the beneficiary. 
Liberal re-instatement privileges. , 
Every effort has been made to make this new policy the very perfection in a life insurance contract, 
For further information, apply to 
A. K. HANNEN, General Agent Northern Ohio —«. 
te] A. RINGOLD, General Agent Southern Ohio. ° 
ILLIAM D. WYMAN, General Agent for Illinois ° 106 Washington Street, Chicago 


MUTUAL LIFE POLICIES 
ARE EASIEST TO SELL—BECAUSE 


Yearly dividends have been increased for the 
1906-7-8 at a rate equalled by no ether company. 
Cash values guaranteed in the new life and endowment policies, are 
equalled by few companies, and excelled by none. 

Attractive features have been added to standard policy forms, 

Liberal terms offered producing agents under the 1908 contracts. 


For Information Address GEO.T. DEXTER, 2d Vice President 


THE MUTUAL LIFE 
Insurance Company of New York. 
34 Nassau Street, New York, N. Y- 


The Company OF the People, BY the People, FOR the People 


The Metropolitan Life Insurance Co. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets. $198,320,463.23 


after the first policy 


319-320 Williamson Building, Cleveland 
° 21 Carew Building, Cincinnati 








last three years 











PROOF OF PUBLIC CONFIDENCE 


This Company has more premium-paying business in force in the United States than any other Com 
pany, and for each of the last thirteen years has had more New Insurance accepted and issued than any 
other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1907 


452 per day in Number of Claims Paid. 6,391 per day in Number of Policies Placed and Paid jor. 
$1,239,893.45 per day in New Insurance Placed aud Paid for. $162,489.27 per day in payments to Policy- 
holders and addition to Reserve. $72,011.34 per day in Increase of Assets. 





WM. D. FAIRBANKS, 


LORISTON M. FAIRBANKS, 
President 


Secretary 


THE 
ILLINOIS NATIONAL 


Fire Insurance Company 
of Springfield, Illinois 








Capital fully paid....... pisieneeeenentewncesecsoosseen $100,000.00 
thvetidanckutGiahiailibaiedsenense dpendawatd 272,293.28 
Total Liabilities Except Capital................ ..+. 109,499.61 
cnt cnchbentinrinnk sanbadneieneness erm +. |, 


This Company will consider proposals for 
insurance from responsible persons 
in all parts of the United 
States. 
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RAHAM HOOD, in his essay on 
“The Habit of Saving,” points 
“ out the fact that economy is a 
habit just as temperance, cleanliness 
and punctuality are. There are so 
many temptations to spend money that 
the danger to all is to drift into habits 
of extravagance. We realize we ought 
to be frugal as we should be temper- 
ate. It seems easier to contract bad 
habits than good. To be economical 
one must practice self denial and buy 
only what he needs and not what he 
thinks he needs. 

Mr. Hood declares in the acquiring 
of all good habits individuality must 
be asserted. Good habits come hard. 
To have money, it must be earned; but 
more, it must be saved. 

Mr. Hood discusses savings banks 
and life insurance as a practical means 
of saving, pointing out the fact that ifa 
man were certain he would live for 
many years or nothing would impair 
his earning power, he might find ave- 
nues for safe investment that are su- 
perior to life insurance, but with all 
the shifting factors taken into account 
and life’s numerous uncertainties, there 
is nothing to compare with life insur- 
ance. 

A depositor must possess strong will 
power not to disturb his savings ac- 
count in response to the many tempta- 
tions to use it, and in a way that ap- 
pears most advantageous. Mr. Hood 
says: 

“To save money when it is one’s life 
insurance that is at stake, is a very dif- 
ferent matter. If a man loves his wife 
and children he can not fail to realize 
the danger in being uninsured, and, 
having secured a policy, he is pretty 
apt to take care that it does not lapse. 
To him, therefore, the quarterly or an- 
nual premiums become a fixed charge 
among his accounts, and he plans to 
meet them just as he plans to pay his 
rent, or his taxes—by putting the 
money aside as he goes along. In this 
manner he not only masters the great 
secret of saving—the process of sav- 
ing systematically a little at a time— 
he also succeeds in acquiring and fixing 
the habit of economy, by forcing him- 
self to put his money to a wise and 
good use instead of wasting it upon 
trifles that he only happens to think 
he needs.” 





That was a powerful illustration in 
a recent issue of the Prudential Rec- 
ord, a picture of the electrician stand- 
ing before the switch board at the 
home office, which controls the me- 
chanical plant, printing presses and 
lighting. 

On the board are a number of 
switches. Any one can be turned on 
for a specific purpose. When the full 
force is turned on, how energized is 
the whole office. 

So with the agent. If he turns on 
the full current of his producing 
power, results come. Nothing can stop 
the sweeping energy. The trouble is 
the switchboard in the makeup of many 
agents is latent. The possibilities are 


there, but the power is being held 
back. 





One of the largest producers in Chi- 
cago recently urged the men in the 
agency with which he is connected to 
familiarize themselves thoroughly with 
the company’s literature explaining its 
policies. It would seem as if such ad- 
vice would not be necessary, and yet 
anybody who has had much to do with 
life insurance agents knows that it is. 
How frequently agents do not know 








the fine points of the contracts they 
are endeavoring to sell. In a general 
way one company’s policies are about 
like another’s; it is in the smaller 
variations that the real difference 
exists. 

When one consults a lawyer, he does 
not want a dissertation on law in gen- 
eral; he wants the attorney to tell him 
whether under the law he may do this 
or that, or just what his rights are 
under the statutes as construed by the 
courts. So when a man asks an insur- 
ance agent what his privileges are 
under his policy, he wants a definite 
answer. An agent acquires such in- 
formation only by study, by close, care- 
ful examination of his company’s policy 
forms together with its explanations 
of them. 





The old fashioned general agency 
bulletin was in very many cases full of 
cheap “whoop ’em up, all pull together” 
talk that stirred some of the agents 
to action for a day or two, but had 
very little lasting effect. 

Of a very different character are the 
weekly letters now sent out to agents 
of the Northwestern Mutual Life from 
the headquarters of the Chicago gen- 
eral agency. They are intended to do 
for the country agents to a certain ex- 
tent what the Monday agency meetings 
do for those at headquarters. Franklin 
Mann, the office statistician, is their 
author, and he indulges in no pyrotech- 
nics. Generally he takes up a subject 
which the agents discussed and gives 
briefly some good points brought out. 
Frequently the letter is accompanied 
by a dividend comparison, a helpful 
article copied from somewhere or some 
literature on assessmentism or frater- 
nalism. The whole object is to help 
the agents, not to stir them up for 
a day; to give them information they 
might not get otherwise, not “hurrah” 
and “hot air.” The Northwestern has 
never been given to beating the tom- 
tom and pounding the bass drum. Its 
agency force has been nourished on 
something stronger than noise and 
platitudes, and, when it came to a time 
when endurance was needed, it showed 
the effects of solid food. 





The recent decision of a court at 
Milwaukee that the Equitable must pay 
a claim where the premium was ten- 
dered and refused after the days of 
grace had passed and after the assured 
was dead, is of interest, although the 
decision is not that of a court of last 
resort. It appeared that the company 
had accepted other premiums after the 
policy, by its terms, had lapsed and be- 
cause of this fact it apparently was 
held estopped from refusing the pre- 
mium under similar circumstances on 
the last occasion of its being tendered. 
Courts have held similarly on previous 
occasions. The idea seems to be that a 
company may not by its actions give 
the assured reason to think it makes 
no pafticular difference whether he 
pays his premiums at the right time 
or not, and then suddenly stand on the 
letter of the contract, the previous vio- 
lation of which it has permitted. 





CITY OR COUNTRY—WHICH? 


Some city agents want to work in 
the country; most out-of-town agents 
aspire to work in the cities. The ques- 
tion as to which is the better field is 
one constantly arising. The answer is 
“both.” The honest, intelligent, per- 
severing solicitor will succeed any- 
where. The urban man has no idea 








of the trouble encountered in the 
country; of the expense of hotel bills, 
hiring teams, of the annoyances so 
often met in getting examinations com- 
pleted, of the delays in his work by 
reason of storms and _ unfavorable 
weather conditions; the country agent 
doesn’t know how difficult it is to even 
see a busy business or professional man 
in the city, to say nothing of getting 
enough time to explain his proposition. 

If the average city prospect could be 
interviewed in the country under the 
usual conditions there existing, that 
would be the best place to work; if the 
country prospects could be corralled 
into city offices, still having the spare 
time they have in the country, that 
would be the best place. As these con- 
ditions cannot be fulfilled, the next 
best thing should be done. The city 
man should secure the influence of 
friends and acquaintances, as is almost 
invariably done in the country. He 
should approach his prospect with the 
feeling, and should show it in every 
action, that he is there to present the 





most important proposition that the 
prospect ever has listened to. He 
should make him feel that there is only 
one time for its proper consideration, 
and that is now. Without saying it, 
he should impress his prospect that 
time is as valuable to the agent as to 
the prospect, and that never again will 
either have as much of it as at present. 

The country agent should apply the 
“stick-to-it-iveness” of the successful 
city solicitor. He should never quit 
while there is the remotest possibility 
of success. He should take all of his 
prospect’s time that he can get, or 
enough of it to secure the application 
and get the settlement, and should make 
the most definite arrangements for the 
examination. 

By such methods the solicitor, either 
in city or country, will reap a rich 
harvest and add a large number to his 
list of applications.—Plico. 





As the seasons pass quickly, so does 
life hurry on, leaving fewer and fewer 
chances to be insured. 





PREMIUMS AND LOADINGS 
UNDER DIFFERENT PLANS 
OF COMPUTING RESERVES 


BY J. H. NITCHIE, CONSULTING ACTUARY, CHICAGO. 


HE accompanying figures are in- 
T tended to illustrate the premiums 

and loadings under several of the 
different systems of valuation hereto- 
fore in use or now being adopted as 
the result of recent legislation. The 
systems so illustrated are the older 
full level premium system, in which the 
net premiums are the same for the 
first and all renewal years; the full 
preliminary term system, in which the 
net premium for the first year covers 
only the one year of term insurance 
so that the balance of that premium 
may be called loading. The net pre- 
mium for renewal years is therefore 
somewhat larger and the loading some- 
what smaller than under the full level 
premium system. 

Illustrations are also given of pre- 
miums and loadings under two systems 
of modified preliminary term valuation, 
that in which the values are modified 
on the whole life basis and the other 
on the 20-payment life basis. The 
former system ‘is described in the 
recommendations of the committee of 
fifteen as follows: 

“Tf the premium charged for term 
insurance, under a_ limited-payment 
life preliminary term policy, providing 
for the payment of all premiums there- 
on in less than twenty years from the 
date of the policy, or under an en- 
dowment preliminary term policy, ex- 
ceeds that charged for like insurance 
under whole life preliminary term 
policies of the same company, the re- 
serve thereon at the end of any year, 
including the first, shall not be less 
than the reserve on a _ whole life 
preliminary term policy issued in the 
same year and at the same age, to- 
gether with an amount which shall be 
equivalent to the accumulation of a net 
level premium, sufficient to provide for 
a pure endowment at the end of the 
premium-payment period, equal to the 
difference between the value, at the 
end of such period, of such a whole life 
preliminary term policy and the full 





reserve at such time of such a limited- 
payment life or endowment policy.” 

The 20-payment life basis is described 
in the laws of Illinois as follows: 

“If the premium charged for term 
insurance under a limited payment life 
preliminary term policy providing for 
the payment of all premiums thereon 
in less than twenty years from the date 
of the policy or under an endowment 
preliminary term policy, exceeds that 
charged for like insurance under 20- 
payment life preliminary term policies 
of the same company, the reserve there- 
on at the end of any year, including 
first, shall not be less than the reserve 
on a 20-payment life preliminary term 
policy issued in the same year and at 
the same age, together with an amount 
which shall be equivalent to the ac- 
cumulation of a net level premium suf- 
ficient to provide for a pure endow- 
ment at the end of the premium-pay- 
ment period equal to the difference be- 
tween the value at the end of such 
period of such a 20-payment life pre- 
liminary term policy and the full re- 
serve at such time of such a limited- 
payment life or endowment policy.” 

In both of these systems, as in the 
case of the full preliminary term sys- 
tem, the illustrations show a renewal 
premium and loading different from 
that of the first year. 

In selecting office premiums for the 
purpose of these illustrations there 
was no intention to designate any 
particular company. The participating 
ptfemiums were selected at random 
from the rates of a company doing 
business on the 3% percent basis. The 
non-participating premiums are those 
adopted by a number of companies 
about three years ago. 

It will be noticed, in all cases, that 
the participating premiums show load- 
ing or margins in excess of the net 
premiums, but at a number of ages the 
non-participating 10-payment life and 
10-year endowment plans, under the 
full preliminary term system, show not 
only no loadings, but actual deficiencies 
























































ii LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 
in the renewal premiums, in other) policy is the same as under the - [WENTY-YEAR, ENDOWMENT—PARTICIPATING |, - re 
words, the entire renewal margins and | preliminary term system and thereafter | 04. -_ Age— 47.85 28 $49.01 12 $51.88 79 959.68 $67.66 $80.43 
Pe are discounted or capitalized in| the net —- and mg Gt - " en : «e ot ye Party “ , a bp apg tee a 
the first year. same as under that system, in fact, the et premium .......+++++-$38.94 9.14 $39.51 0.13 1.18 3.08 6.4 ; 65 
On the 20-payment life basis the | distinction between the two forms of Loading «..++:sccscscvsses 891 2 | a ee 
modified preliminary term system | net renewal premium disappears at the | Net um first year.....$ 7.59 $ 7.79 $ 8.14 $ 8.64 $9.46 $10.79 $13.31 $17.94 $25.79 
shows, for the 25-year and 30-year en-| higher ages in accordance with the first year......... enns oy 4 on 41.48 42. 1 ane oe pope = 
dowments, three forms of net pre- | definition of the system, since it is only MEA SERB. 2 ccccees Ey a 64109 648.68 663.75 46. “ Y ¥ 
4 . Loa Deineteanteneacas os 6.67 7.02 7.49 8.13 9.03 10.33 132. 14.99 
miums and _ corresponding pg at 7 earlier ages that the premiums ee nae FIED PRELIMINAR BAS: . pa ne 
h first | for the 25- 30-year endow- | Net um year.....$82.98 $32.02 $30.68 $29.09 $27.40 $25.80 $25.06 $26.25 $30.78 
ate oye fag pty a pond ments are a he 20-payment | Loading first year......... 14.92 16.26 18.33 91.03 24.48 28.99 84.62 41.41 49. 
policy year, the s o gr paym Net premium FenS......... 39.42 39.70 40.21 41.00 42.29 44.52 48.33 54.65 64.91 
for the ——, pA first —— “. er ws hones Loading rens..........+--. 843 8.58 8.80 , 9.12 9.59 met 11.35 18.01 15.51 
years, at the end of which period, under e net premiums are a ased on MODIFIED PRELIMINARY TERM (20-PAYMENT LIFE BAS 
the provisions fixing the basis of valu-| the American Experience Table and oe poem emium first year.....$25.48 $24.41 $22.94 $21.36 $19.89 $18.80 $18.96 $21.45 $27.59 
, . g first year......... 22.87 23.87 26.07 28.76 i 85.99 40.72 46.21 652.83 
ation, the reserve for the endowment ! 3% percent interest. Net remium fens...-----. 40.00 40.30 40.82 41.61 42.90 45.10 48.86 65.10 65.24 
“Secor ma ia: wa ae oe oe 15.18 
ORDINARY LIFE—PARTICIPATING 
ge— 21 25 30 85 40 45 50 55 60 SWEETS Ta TEAR at tate - ett < eer ee - - 
Office premium...........-$18.90 $20.63 $23.85 $26.88 $81.55 $87.85 $46.49 $58.37 $74.88 ge— 
- , ‘ . FULL = BH sad $ $ § Office premium ........cccecceese ‘$a Ml =— 01 Pl $40.21 $42.89 $46.00 $51.94 $61.41 
et premium ...........+-$13.77 $15.10 $17.19 9.91 n9.50 28.35 $34.99 $44.13 $56.83 
LOAGINg oo cccccccccccece hart 13 . 5.53 6.16 . 6.97 . 05 $ 9.5 tH} 14.24 18.05 | Net Feary édecndesicecsencess $29.95" $30.21 21 *§30.69 $31.50 $82.93 $85.43 $39.73 $46.77 
ULL PRELIMINARY TERM EOOGERE cocccccccccccessccccccces TO p . 8.71 9.46 10.57 12.21 14.64 
Net premium first year....$ 7.59 Pa 7.79 $8.14 $ 8.64 $ 9.46 $10.79 $13.31 $17.94 $25.79 FULL PRELIMINARY 
Loading first year......... 11.81 12.84 15.21 18.24 22.09 27.06 383.18 40.43 49.09 | Net premium first year............$ 7.59 $ 7.79 $ 8.14 us 8.64 $ 9.46 $10.79 $13.31 $17.94 
Net premium renewals... .. 14.08 15.48 17.68 20.55 24.36 29.51 86.59 46.34 69.92 | Loading first year...............+. 29.92 30.22 30.73 81.57 382.98 35.21 38.63 43.47 
ing renewals..... .... 4.82 5.15 6.67 6.33 7.19 8.34 9.90 12.03 14.96 | Net premium TENS. ..ceeeeesccceees 81.48 $1.74 82.22 83.10 84.61 87.27 41.83 49.30 
ae Oa 7.11 7.78 878 10.11 12,11 
TWENTY-PAYMENT LIFE—PARTICIPATING MODIFIED PRELIMINARY TERM (LIFE BASIS) 
Age— 21 25 30 85 40 45 50 65 60 Leading Brat Geet yeOr.ccccccccecs $23. = $23.01 $21.77 $20. 38 $19.08 $18.01 $18.17 $20.66 
Office premium ...........$27.28 #99. a $31.99 2 oo $39.89 $45.58 $53.19 $63.62 $78.35 — first year......sssseeeeee+ 13.63 15.00 17.10 19.83 23.36 27.99 83.77 40.75 
te LEVEL EMIUM FENS....cccccecccese 80: $7 30.70 $81.80 82.28 $88.93 86.73 41.45 49.06 
Net premium ........ ooo GL, 06 $22. 83 $24.71 * 327. 40" $30.75 $35.07 $40.82 $48.70 $59.85 Loading (EE cone HAG 209.820 OST 7.888462 ST 4310.48 3:18.88 
DOE Gd e0sdedeneceses 22 net 7.28 810 9.14 10.51 12.37 14.92 18.50 
ULL PRELIMINARY TERM MODIFIED PRELIMINARY TERM (20-PAYMENT LIFE BASIS s) 
Net premium ere j 77.59 7.79 $ 8.14 $9.46 $10.79 $18.31 $17.94 $25.79 | Net premium first year............ $16.27 $15.26 89 $12.54 $11.44 $10.95 $13.31 $17.94 
Loading first year........ . 19.69 21.88 23.85 26.86 30.48 84.79 39.88 45.68 62.5 Loading first year.........e+ee+++. 21.24 22.75 24.98 27.67 30.95 85.05 88.68 43.47 
Net premium rens......... 22.11 23.68 26.02 28.89 $82.48 $7.09 43.22 61.60 63.44 | Net premium rens...............++ $0.80 81.15 31.77 82.79 84.45 37.25 41.83 49.30 
Loading rens........+eee05 at 17 6.49 65.97 6.61 7.48 8.49 9.97 12.02 14.91 looting TOMB. cccvcccccccccccces +» 671 686 7.10 7.42 7.94 8.75 10.11 12.11 
ODIFIED PRELIMINARY TERM (LIFE B. oe after twenty years. «+. 831.48 81.74 32.22 38.10 84.61 87.27 41.83 49.30 
Net pressicin first year.... #18 04 $15.40 $15.88 $16.37 $16. 7 “juz. 78 $19.42 $22.75 $28.98 ing after twenty years..... eos 6.03 627 6.65 7.11 7.78 8783 10.11 12.11 
ing first year......... 12.24 18.77 16.11 19.13 22.92 27.80 83.77 40.87 49.87 
Net remium rens......... 21.53 28.09 25.41 28.27 931.87 86.51 42.69 651.15 63.11 THIRTY-YEAR SNBOW MEDS -CARSICPATING 
Loading rens..........-+.. 575 6.08 6.58 7.28 802 9.07 10.50 12.47 16.24 . Age— 25 35 45 50 
Office premium ........... petearunseemeee $30.95 e108 $32. 57 $34.24 $86.93 $41.82 $48.30 
FIFTEEN-PAYMENT LIFE—PARTICIPATING R FULL LEVEL PREM 
: ge— 21 25 80 85 40 45 50 65 60 Net premium .......++++++++ coccccccccc cc Gehee $24.67, $25.21 $26.31 $28.18 $31.36 $36.57 
Office premium ........+.- $32.45 $04. a $37.97 $41.99 $46.95 $53.16 $61.18 $71.69 $85.92 | Loading ....-.ssssseseccccccecesececesees 6.70 6.95 7.36 7.93 8.75 9.96 11.73 
LL LEVEL PREMIUM FULL PRELIMINARY TERM 
Net premium .......+++++. $25.55 $27. 31 $29.91 $33.05 $86.89 $41.66 $47.77 $55.71 $66.43 pe emium first year...... seccesccsceses$ 7.59 $ 7.79 $ 8.14 $ 8.64 $ 9.46 $10.79 $13.31 
DEAE ccvcccascccececess GSD hi. 36 8.06 8.94 10.06 11.50 13.41 15.98 19.49 ing first year.....cssccesecsceceees 23.36 23.73 24.43 25.60 27.47 30.53 84.99 
ULL PRELIMINARY TERM Net premium rens. ecccccccccccece 25.27 25.61 26.28 27.43 29.42 382.79 88.33 
Net premium first year..... . 7.59 : 7.79 $8.14 $ 8.64 $ 9.46 $10.79 $13.31 $17.94 $25.79 ea SRMasseniniece coeceee 56.68 6.91 6.29 sons 7.51 8.53 9.97 
Loading first year.. beqntesin 24.86 26.88 29.83 33.85 87.49 42.87 47.87 63.75 60.13 “MODIFIED PRELIMINARY TERM (LIFE BASIS 
Net premium rens. . 27.29 29.20 82.02 35.44 39.60 44.77 61.34 69.84 71.25 remium first year.....s.seeeeeeees aby: 13 = = $16.24 tis. 12 $14.21 $13.86 $14.94 
Loading rens........s0+++. 5.16 6.47 6.95 6.55 1.85 8.39 9.84 11.85 14.67 ing first year.......++ssseeees coccceee 12.88 16.38 19.12 22.72 27.46 83.3 
MODIFIED PRELIMINARY TERM (LIFE B. ioe premium SEs cb. cccccdsevcessees cocce SOD sas 25.78 27.02 29.10 $2.58 388.21 
Net premium first year.....$19.63 $20.30 $21.22 $22.21 $23. 33 “Sea. 65 $26.68 $30.11 $35.92 | Loading rens............seseeeeeees yi aeitik 6.33 6.50 6.79 7.22 7.83 874 10.09 
Loading first year......... 12.82 14.37 16.76 19.78 23.62 28.51 34.50 41.68 50.00 MODIFIED PRELIMINARY TERM ase LIFE BASIS) 
Net premium rens......... 96.12 27.99 30.75 4.11 38.28 43.38 49.96 68.51 70.05 | Net P ey mf first year....++.+seeees se eee $10.52 8.38 64 $ 9.46 $10.79 $18.31 
Loading rens......+eeeee0s 6.33 6.68 7.22 7.88 8.72 9.78 11.22 13.18 15.87 irst year...... ie EO sonseesss Se at. 94 “24.19 25.60 27.47 30.53 84.99 
MODIFIED PRELIMINARY TERM (20-PAYMENT LIFE BASIS) — ~ ewok rens...... eccece scccecccesss 25.04 25.47 26.26 27.48 29.42 82.79 38.33 
Net premium first year. ++ $18.81 $12.82 $13.61 $14.61 $15.95 $17.77 $20.67 $25.37 $82.77 ] Loading rens.............sssseeeeees eooee 5.91 6.05 681 6.81 7.51 853 9.97 
Loading first year......... 20.14 21.85 24.36 27.38 81.00 35.39 40.51 46.32 63.15 | Net premium after twenty years............ 25.27 25.61 26.28 27.43 29.42 32.79 $88.83 
Net premium rens......... 26.83 28.71 31.49 34.85 88.96 44.07 50.58 659.03 70.42 Loading after twenty years........... cocee 6.68 6.91 6299 681 7.51 858 9.97 
Loading rens.............. 5.62 6.96 648 7.14 7.99 9.09 10.60 12.66 15.50 
ORDINARY LIFE—NONPARTICIPATING 
TEN- cates ite pee oer 1 ge— 21 25 30 35 2—°— «40 45 50 
ge— 21 30 50 55 60 Office premium ...........$15.84 $17.37 $19.77 $22.89 $27.03 $32.60 $40.23 $50.75 $65.35 
Office premium .........+.$43.05 $45. 96 $50.28 $0. 48 sou. 77 $60 44 $78.93 $90.72 $105.65 FULL LEVEL PREMIUM 
FULL LEVEL PREMIUM Net premium cccccccccccccGhaett $15.10 $17.19 $19.91 $23.50 $28.35 $34.99 $44.13 $56.83 
Net premium .........+.+-$84.77 $37.13 $40.61 $44.78 $49.78 $55.82 $63.20 $72.26 $83.59 | Loading .................. 2.07 2337 2658 32.98 858 435 6524 6.46 8.5 
Loading ...+..++. ccccccccs 8.298 — 9.67 10.70 11.99 18.62 15.73 18.46 22.06 FULL PRELIMINARY TERM 
ULL PRELIMINARY TERM Net promiom first year..... $ 7.59 $7.79 $8.14 $8.64 $9.46 $10.79 $13.31 $17.94 $25.79 
Net premium first year.....$ 7.59 $ 7.79 $8.14 $ 8.64 $ 9.46 $10.79 $13.31 $17.94 $25.79 | Loading first year......... - 8.25 9.58 11.63 14.25 17.57 21.81 26.92 82.81 389.56 
Loading first year.. . 85.46 88.17 42.14 46.84 62.31 58.65 65.62 72.78 79. Net premium rens......... 14.08 15.48 17.68 20.55 24.36 29.51 36.59 46.34 69.92 
Net premium rens..... 88.48 41.14 45.06 49.74 55.86 62.10 70.28 80.21 92.48 | Loading rens.............. 176 189 2.09 2.34 2.67 8.09 864 441 6.48 
Loading rens....... 4.57 4.82 5.22 5.74 6.42 7.34 8.65 10.51 13.17 
MODIFIED PRELIMINARY TERM (LIFE BASIS a sae tani en ee 
Net premium first year..... $29. 06 $30.87 $32.22 $34.31 $36.69 $39.38 $42.82 $47.49 $54.01 Age— 85 40 50 55 60 
Loading first year.......... 13.99 15.59 18.06 21.17 25.08 380.06 36.11 43.23 61. Office premium ........... $23.67 $26 35 $27. 86 $30.94 $34.82 $30.82 $46.51 $55.67 $68.60 
Net premium rens......... ay 55 88.06 41.76 46.21 51.59 68.11 66.09 75.89 88. Full level premium........ 21.06 22.63 24.71 27.40 30.75 385.07 40.82 48.70 659.85 
ding rens...........--. 7.50 7.90 8.52 9.27 10.18 11.83 12.84 14.88 17.51] Loading .............-..-. 261 282 9815 8654 4.07 4.75 5.69 6.97 8.75 
ODIFIED PRELIMINARY TERM (20- “PAYMENT LIFE BASIS) FULL PRELIMINARY TERM 
Net premium first year.. + $81. 99 $23.15 $24.88 $26.97 $29.56 $32.73 $37.01 $42.90 $50.96 | Net premium first year....$ 7.59 $ 7.79 $ 8.14 $ 8.64 $9.46 $10.79 $13.31 $17.94 $25.79 
Loading first Sisccccacas T 06 22.81 25.40 28.51 82.21 36.71 41.92 47.82 64.69 | Loading first year......... 16,08 17.56 19.72 22.30 25.36 29.03 33.20 37.73 42.81 
Net premium rens......... 36.51 39.04 42.76 47.22 52.57 69.04 66.92 76.56 88.61 | Net premium rens......... 22.11 23.68 26.02 28.89 32.48 37.09 43.22 51.60 63.44 
Loading rens......... cosee 654 6.92 7.52 8.26 9.20 10.40 12.01 14.16 17.04 er. CEES: 156 167 184 2.05 234 2.73 829 4.07 6.16 
MODIFIED PRELIMINARY TERM (LIFE BASIS) 
TEN- YEAR ENDOWMENT— PARTICIPATING remium first vane. stand — 04 $15.40 $15.88 $16.37 $16. 97 $17.78 $19.42 $22.75 $28.98 
Age— 21 30 85 45 50 55 60 ing first year......... 8.63 9.95 11.98 14.57 17.85 22.04 27.09 32.92 39.62 
Office premium .........+++++++$102.35 $103.26 $104. bad $108. 24 $107.12 $110.30 $115.51 $123.96 Net premium rens......... 21.83 23.09 25.41 28.27 31.87 36.51 42.69 61.15 63.11 
FULL LEVEL PRE LAGEING TOMB ccccccccccces BE 2.26 2.45 2.67 2.95 3.31 3.82 4.52 5.49 
TOE BUREN cencccciccesscveaans 906. 33 $86.68 $87. 02. $87.58 $88.58 $90.48 $93.82 $99.51 
Ol. ghodabdcwdeessakecacetau . 16.02 16.58 17.04 17.66 18.54 19.82 21.69 24.45 FIFTEEN. PAYMENT LIFE—NONPARTICIPATING 
FULL PRELIMINARY TERM i . Age— 25 50 55 60 
Net premium first year.......+++- -$ 7.59 $8.14 $ 8.64 $ 9.46 $10.79 $13.31 $17.94 $25.79 , Office premium....... covce $28. 50 =. 49 $33. 44 st. ond & 42 $46. 91 $53.97 $63.20 $75.68 
Loading first year......... esceeees 94.76 95.12 95.42 95.78 96.33 96.9 97.5 98.17 LL LEVEL 
Net premium rens.........0see++++ 97.08 97.44 97.79 98.37 99.43 101.43 104.92 110.86 | Net premio bichon 1eeee 925. 55 $27.31 $29.91 $33.05 $36.89 $41.66 $47.77 $55.71 $66.43 
Loading rens......ccccccccccccsses 6.27 6.82 6.27 687 7.69 8.87 10.69 18.10) Loading ........s.ccccccee 295 8.18 8.58 8.97 4.53 56.25 6.2 74 9.25 
MODIFIED PRELIMINARY TERM (LIFE BASIS FULL PRELIMINARY TERM 
Net premium first year. .$80.62 $78.29 $76.56 $74.49 $72.15 $70.10 $69.05 $69.94 | Net premium first year.....$ 7.59 $7.79 $ 8.14 $ 8.64 $ 9.46 $10.79 $13.31 $17.94 $25.79 
fending first year. ° . 21.78 24.97 27.50 30.75 34.97 40.20 46.46 64.02 | Loading first year......... 20.91 22.70 25.30 28.38 31.96 386.12 40.66 45.26 49.89 
Net premium rens........0seseee0s 87.11 87.83 88.46 89.89 90.88 93.37 97.44 104.06] Net premium rens...... +. 27.29 29.20 82.02 35.44 89.60 44.77 51.34 659.84 71.25 
LABEING TOMB. cccvcccccecceseesione 15.24 15.43 15.60 15.85 16.24 16.93 18.07 19.90 | Loading rens.............. a. ad 1.29 142 1.58 182 214 263 336 4.43 
MODIFIED PRELIMINARY TERM (20-PAYMENT LIFE BASIS) FIED PRELIMINARY TERM (LIFE BASIS) 
Net premium first year............$78.55 $70.95 $69.22 $67.86 $65.50 $64.29 $64.46 .88 | Net ey first year.. $19. 63 $20.80 $21.22 $22.21 $23.33 $24.65 $26.68 $30.11 $35.92 
Loading first year........... cesees 28.80 82.81 84.84 87.88 41.62 46.01 51.05 657.08 first year......... 887 10.19 12.22 14.81 18.09 22.26 27.29 38.09 39.76 
Net premium rens.........esee00% . 88.07 88.83 89.47 90.87 91.80 94.19 98.12 104.54] Net pomien EERE 26.12 27.99 30.75 34.11 88.23 43.38 49.96 58.51 70.05 
Loading rens......ccsececececeeees 14.28 14.43 14.59 14.87 15.82 16.11 17.89 19.42 NZ TENS.....+-eeeeeee 2.38 2.50 269 291 8.19 . 3.53. 401 4.6 5.63 
t MODIFIED PRELIMINARY TERM (20-PAYMENT LIFE BAS! s) 
FIFTEEN-YEAR ENDOWMENT—PARTICIPATING Net Net premium first year..... — 31 $12.82 $13.61 $14.61 $15.95 $17.77 $20.67 $25.87 $32.77 
Age— 21 25 380 83 40 45 50 55 Loa BOE POE. ccccees 16.19 17.67 19.838 22.41 25.47 29.14 33.30 37.838 42.91 
Office premium ...........$65.71 $66.09 $66.74 $67.66 $69.09 $71.43 $75.40 $81.90 $92.50 | Net premium rens....... +. 26.83 28.71 31.49 34.85 $8.96 44:07 50.58 69.03 70.42 
FULL LEVEL PREMIUM Loading TORBccccccccccsccee 1.67 1.78 1.95 2.17 2.46 2.84 3.39 4.17 5.26 
Net premium ..........++-$54.47 $54.63 $54.92 $55.37 $56.14 $57.55 $60.13 $64.59 $72.15 
Loading sececevececeeecees 1124 11.46 11.82 12.29 12.95 18.88 15.27 17.81 20.85 TEN-PAYMENT LIFE—NONPARTICIPATING 
FULL PRELIMINARY TERM Age— 21 25 30 35 40 45 50 55 60 
Net premium first year..... $ 7.59 $7.79 $8.14 $8.64 $9.46 $10.79 $13.81 $17.94 $25.79 Office premium............ y : 5 
Retoptntas Fncecciecs Seat Saas RMT 6998 SEE GESS Sha teas He | wer wast OEE TEE TER ones ones ence ones one 
remium rens......... , ‘ y t 0.7 25 x . . Net premium. cccccccccces 4.77 7.13 $40.61 $44.78 $49.78 83 : . 
Loading rens............-. 6.70 6.91 7.27 7.71 8383 9.18 10.42 12.22 14.86 Loading NRO Ka 64 “ 3.92 ° 4.33 . 4.85 ° 519 art bee “i 10.58 
MODIFIED PRELIMINARY TERM (LiFe BASIS FULL PRELIMINARY TERM 
Net is grote first year..... $48.55 $47.62 $46.23 $44.53 $42.59 $40.54 $39.04 $38.99 $41.64 | Net premium first year..... $ 7.59 $7.79 $8.14 $8.64 $9.46 $10.79 
first year......... 17.16 18.47 20.51 23.18 26.50 30.89 36.36 42.91 50.86 loading first year......... 30.82 83.26 36.80 40.99 45.81 61.34 
Net premium rens +» 65.04 55.81 55.76 56.48 67.48 59.26 62.31 67.39 75.77 | Net premium rensS.......+. 88.48 41.14 45.06 49.74 55.35 62.10 
TOMB. cccccee sess s 10.67 Lane 10.98 een 11.61 12. —- 13.09 14.51 16.73 | Loading rens..........+.+. = .09 12 ll .08 .03 
PREL. NARY TERM -PAYMENT LIFE BASIS DIFIED PRELIMINARY TERM (LIFE BASIS 
e ~~! first age ++++$41.23 $40.14 $38.62 $36.93 $35.20 $33.65 $33.03 $34.25 $38.49 | Net premium first year..... $29. 06 $30.37 $32.22 $34. a1 $36.69 30. 38 
Leading 24 25.95 28.12 80.73 83.89 87.78 42.87 47.65 54.01 g first year......... 9.35 10.68 12.72 15.82 18.58 22.75 
‘ " 56.04 56.50 57.18 58.21 69.95 62.93 67.90 76.14] Net premium rens......... 35.55 38.06 41.76 46.21 61.59 68.11 
10.05 10.24 10.48 10.88 11.48 12.47 14.00 16.36 | Loading rens.............. 2.86 2.99 38.18 342 3.68 4.02 
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MODIFIED PRELIMINARY TERM (20-PAYMENT LIFE BASIS. 
Net ium first year....$21.99 $28.15 $24.88 $26.97 $29.56 278 $87.01 $42.90 $50.96 I | JAI 
Loading first year......... 6.42 17.90 20.06 22.66 25.71 29.40 33.56 
Net premium rens...... "Seon aloe anne GTS G8bT 6008 66.03 76.00 88. ot 
Loading rens............++ 190 201 218 241 2.70 $09 3865 443 6.51 IFE INSUR AN 
TEN-YEAR ENDOWMENT—NONPARTICIPATING Pu a pa 
Office premium............. sore A088 83 $04.47 $96.04 $05.01 $97.85 $99.89 $104.17 $111.24 BINGHAMTON, N. Y. 
Lebkecbadsuiadtontien’ 6.33 $80.68 $87.02 $87.58 $88.58 $90.48 $03.82 $99.51 
pe ree ieaud teen AS oi ip PIR hs at 38 $80.8 79 “sre "z 33 bar . 9.41 1038 78 FREDRIC W. JENKINS, President 
Net premium first year..........+- re $ 8.14 Sy 8. “es $ 9.46 $10.79 $13.31 $17.94 $25.79 
Loading first year...........0c0000 86.24 86.33 86.40 86.45 86.56 86.58 86.28 85.45 
Net a i dpanetonsinaed 97.08 97.44 97.79 an nas 101.43 104.98 110.86 
TONS. coccccccscsessessesss . . o . . *-. . 
sears MODIFIED PRELIMINARY TERM (LIFE B Life Underwriters desiring a policy contract that appeals to young men 
Net premium first year............ $80.62 $78.29 $76.56 $74.49 $72.15 $70.10 $69.05 $09.04 ‘ ; < : 
Loading first year...........0sc00 18.21 16.18 18.48 21.42 25.20 29.79 35.12 41.30 | should write for particulars relative to our new Perfection Endowment. 
Net premium rens.............000. 87.11 87.838 88.46 89.39 90.88 93.87 97.44 104.06 . ‘ : 
ERE SE vevcsccccoscoctennis 6.72 6.64 6.58 662 647 6.52 6.73  7.18|Itisawinner. For territory and terms address 
. eenrae PRELIMINARY TERM (20-PAYMENT LIFE BASIS) 
Pes geentes St rece ae ee Manas Mecae Mees 8 uaa te 
wy 4b “°) 88.07 88.83 89.47 90.87 91.80 94.19 98.12 104.54 C. H. JACKSON, Agency Secretary, Home Office. 
LAGEERG TORcccccccvccesscesssose 5.76 5.64 5.57 5.54 5.55 5.70 6.05 6.70 3 familia ith the P i End : 4 
FIRTEEN-YEAR ENDOWMENTCNONPARTICIPATING = ns y' aaa rwit aie rotect pi -_ sary na 
Office premium........ ae .$59.59 $59.86 $60.88 $61.02 $62.12 $63.99 $67.26 $72.75 $81.82 nares mcome Policies now being issued by the 
N $54.47 $54.63 $64.02 $55.87 $66.14 $57.55 $60.18 $64.69 $72.15 e . 
et premium.........+s+0- by J i \ ‘ , \ J ‘ M dl d M t i L f | Co 
(ebinchibetmnckee : : : 5.6 r 6.4 ; 8.16 9.6 
NE ee etteetig ns wet vee oe e|Midland Mutual Life Insurance Co. 
Net premium first year.. a . J y le J ‘ 
first year......... 2.00 52.07 52.19 52.38 62.66 53.20 53.95 64.81 56.03 
ny SF epee ne $9.01 6918 6947 6098 60-76 68:25 66:98 69.68 77-64 OF COLUMBUS, OHIO 
Loading rens.......++++0+ 58 68 .86 1.07 136 1.74 2.28 3.07 4.18 
LI BASIS *_* . . . . 
Net premium first year.. $48.65 $47.62 $40.28 bran $42.50 40.54 $39.04 $38.09 $41.64 These policies are distinctive creations of Mr. S. H. 
pay eet 55.04 55.81 65.76 56.43 57.48 69.26 62.31 67.39 75.77 Wolfe of New York especially provided for the 
Loading rens..........+.++ 455 455 457 459 464 4. 73, 4.95 6.36 6.06 “Midland.” 
first ars. 41-28 $40.14 $98.02 $30.08 $35.20 $8805. $38.08 $34.25 $38.40 ' 
ear ey le 
Losdiug fret lg 18.36 19.72 21.71 24.09 26.92 80.84 34.23 38.50 43.33 The very best sellers on the market. 
Net premium rens......... 65.75 66.04 66.50 57.18 68.21 69.95 62.93 67.90 76.14 
Loading rens.....--+++e00s 3.84 3.82 3.83 3.84 3.91 4.04 4.33 4.85 6.68 DR. W. 0. THOMPSON B. P. REINMUND 
TWENTY-YEAR ENDOWMENT—NONPARTICIPATING President Secretary 
Age— 21 25 30 35 40 45 60 55 60 
Office premium............ $42.90 $43.21 $43.76 $44.62 $46.03 $48.44 $52.57 $59.43 $70.53 LOT H. BROWN, Supt. of Agencies 
FULL LEVEL PREMIUM 
Net premium...........++. $98.04 $90.14 $39.01 $40.12 $41.18 $43.08 $46.46 $52.21 $61.65 
SAE dubesexnthachesas 3.96 4.07 425 450 485 6.86 6.11 7.22 8.88 
B.., PRELIMINARY TERM 
) Net premium first year....$ 7.59 $7.19 $8.14 § 8.04 $ 9.46 $10.70 $13.81 $17.94 $25.79 
| Loading first year......... 35.31 35.42 35.62 35.98 36.57 37.65 89.26 41.49 44.74 
Net premium rens......... 41.40 41.61 41.99 42.63 43.75 45.77 49.35 655.43 65.43 a EK i | A | c E | IF E 
Loading rens.......2...+++ 150 160 1.77 1.99 228 267 8.22 4.00 6.10 
} MODIFIED PRELIMINARY TERM (LIFE BASIS 
Net premium first year.....$32.93 $32.02 $30.68 $29.09 $27.40 $25.80 $25.06 $26.25 $30.78 
) Loading fret year......... 9.97 11.19 13.08 4.53 18.63 22.64 27.51 83.18 89.75 
é; Ket premium Sic ancuxeas $0.49 $9.70 40.81 41.00 42.29 44.59 48.88 54.65 64.91 a 
EMG TONS. coccccccccccs ¥ . J ¥ 
7 (20-P 1s) 
Net premium Grst years--> W040 HET HaLOK $a10 FInSG Ale) $18.06 $2145 $27.50 Pittsburgh. 
7 ng first year......... 17.42 18.80 20.82 23.26 26.14 29.64 83.61 87.98 42.94 
3 ian oe 40.00 40.30 40.82 41.61 42.90 45.10 48.86 65.10 65.24 
7 Loading renS.......seeeees 2.90 2.91 2.94 3.01 3.13 3.34 3.71 4.33 6.29 Policies that can’t be beat 
FIVE-YEAR ENDOWMENT—NONPARTICIPATING ¢ . 
Pubic 508s Assets over two and one-half millions. 
5 Office premium........+eeeeeeeeeee $55.28 $83.00 sue a $30. 36 $37. 16 $40.22 $45.84 $53.59 Exceptional opportunities for General Agents in: 
4 Net romiam i ageiheenesaeentaal $29.95 $30.21 $30.69 $31.50 $32.93 $35.48 $39.73 $46.77 
} REET Seddontevadesaganencdascta 328 389 359 8.86 428 4.79 6.61 682/1 Pennsylvania, Ohio, Iowa and Alabama. 
9 Net premium first year.......++++- $ 7.59 $ 7.79 $8.14 $ 8.64 $ 9.46 $10.79 $13.31 $17.94 
6 Loading first year........... 11. 25.64 25.81 26.14 26.72 27.70 29.43 82.08 35.65 
4 Net premium rens ooo SLAB SEG (9888 SE10 D608 Star 6188 6088 
AGING TENS... .cccccccccsscccees ° \ . . 5 \. 
( 
Xe premium Get yea. nt EE Tine on ar gear noe| LAE FORTY MILLION DOLLAR 
ading first year......eseeeeeeees ‘ x x . J 
00 SsCNeett premium rens..........eeee005 30.37 30.70 31.30 82.28 $3.93 36.73 41.45 49.06 
~ te ge Lae pew sarabboo Pere 2.86 2.90 ac: 98 8.08 $23 349 8.89 4.53 SOUTHERN COMPANY 
IMINARY TERM “PAYMENT LIFE BASIS. ‘ ™ . 
i Net premium first year..-- reeves G6 aT $1520 $15.60 $12.54 $1144 $10.95 $19.81 $17.04 An epoch in the development of that rich section of the United States 
31 ay BS rem. eect, 80-80 8115 31.77 32.79 84.45 8725 41.83 49:80 wn_as the South is ed by the accomplishment of the State 
4 Loading rens.......-.+-0+c0+ceeee 243 2.45 251 257 271 297 8.51 4.29 Mutual Life Insurance rec of Georgia. 
16 Net premium after 20 years........ $1.48 $1.74 32.22 33.10 84.61 37.27 41.83 49.30 
*s Loading after 20 years.......0..000 175 186 462.06 42.26 «62.55 «2.95 8.514.289 Forty Million Dollars of Insurance have been pot on the books 
62 THIRTY-YEAR ENDOWMENT—NONPARTICIPATING of this Company the first two years of i ry life as a gl reserve insti- 
re Office premium AEC .$27.10 $27.55 $28.89 $20.77 $92.06 $95.84 $41.94 tution. cae 9 se and a quarter of assets hav $11 accumulated 
Patt weer a * ee FULL LEVEL PREMIUM ; é E ’ in this period and the Companys income in 1907 was $1,600,000. 
Dik cactsbbsbcamencemunaneel . . 21 $26. .18 $31. . 
" on ies aes ais 506 oes kas eae Its contracts are readily saleable in the hands of reputable in- 
' INARY TERM 
na Net Net premium first YORE eeeesenseneesennees 1.50 $7.79 $8.14 $ 8.04 § 9.46 $10.79 $13.81 surance solicitors. 
ING MISt YEA... cesessseceesesssssese E . \e . J J ' 
we =e. ON Repeeennetegetonters: 5.27 25.61 26.28 27.43 29.42 32.79 38.3 
~ Nogami Fen cece ‘tas ie au “ase “at “aos ‘aa | Otate Mutual Life Insurance Company of Georgia 
> RELI TERM (LI ASIS 
82 Net premium frst years...evvssseseeovess-$i6d2 $1788 $1024 $1612 H421 gisee sieos |C. R. PORTER, President HOME OFFICE, ROME, GA. 
; Sl MiGesseusssecaversdes 2" 8.97 10.22 12.15 14.65 17.85 21.98 27.00 
43 Net premium ilicedsvcnssnden r++ 24.6 25.08 25.78 27.08 29.10 $2.58 38.21 THE 
.92 BZ TONS. cccccccccsccccccscssesecscess 5 (30. hia . ny) x . e Ra 
i Ragen Soper rent GAP TEA" oo oom eas! UNION CENTRAL| Che John Hancock Mutual 
: Mg first year....secececcesccees oe 16, 17.97 20.01 21.13 22.60 25.05 38.63 Life Tnsurance Co 
63 et premium rens.........eeeeeees ° 25.47 26.26 = 43 29.42 382.79 88.33 I Co. of 
| Loading rens.........ssesseeeeeees - 206 2.08 213 2.34 264 3.05 8.61 Life Insurance Co. of Cincinnati. of BOSTON, An 
“17 Net | pod ge after 20 years o* \. 25.61 26.28 27.43 29.42 82.79 388.33 
= mg after 20 years........eceeeceeess . 1.94 2.11 234 264 805 8.61 Etablished 1867 8. H. Ruseqy, Pees ‘ , —A °. Vice-Pres’ 
26 — . 
‘ . ‘ ae Has the following unrivaled points of enaicianiigiie 
ESSENTIALS OF SOLICITING while on insurance in general, but it is superiority which make its licies easier Issues the most desirable forms of Life, En- 
D One of the essentials in soliciting is to | necessary to dwell with emphasis and | to sell than those of any other company: | dowment, Term and Installment Policies, Annual 
-12 secure and rt of the| clearness on the special features of the | Highest rate of interest earned, low Feath Dividends. Cash and Paid Up Values. 
excite interest on pa - ; The most liberal conditions of any policy in 
59 Prospect in the special proposition you policy that has been decided upon to fit | rate, low expense rate—resulting in low-| the market. 
).53 have to offer. The introduction must be | the govapert Pe ah ue A ro - ~ to ae Its pe ~ et ‘policies and terms before engaging 
impressive. In order to this interest | ating a demand the agent should watch for icies are simple in verbiage mos 
+ it should be clear, strong oe! attractive. | the opportunity to close the transaction. liberal in provisions. Tum UNION Cen-| "Excellent agency contracts await good men. 
2.48 After an agent has excited this interest | It requires some tact and courage to seize | TRAL has no investments in stocks or ROBERT K. EATON 
1.64 this the create a demand. In fiily to do me epoorueeey. bay ~~ be » = bonds. Superintendent of Agencies, Boston, Mass. 
1.01 the agent himself must appre- | laxation of effort. ¢ final appeal shou J. C. CAMPBELL 
0.11 ciate the value of what he is It | be one that will do the work if there are JESSE R. CLARK, &E. P. MARSHALL, Stas Agun} for Obie. an and est Vir Board of 
m is not necessary to discourse for a long! any results to be gotten. President, Viee-President, Crono ten By 
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HOW | MADE GOOD AS MANAGER 
OF A WOMAN’S DEPARTMENT 


BY CARRIE KIRTLEY 


After nearly a year’s work as a soli- 
citor among women in a western state 
I was offered the management of a 
woman’s department in my home state. 

I well remember what the general 
agent of the western state said when I 
told him I was going south to work 
with women. His attitude was skep- 
tical on the southern woman buying 
any kind of a policy and he so ex- 
pressed himself. “Are you not afraid 
to go from women who are acknow- 
ledged investors among women who 
do not know the value of a dollar?” 
he said. 

“I am a southern woman and have 
succeeded with the western women. [| 
am sure the women of the south need 
insurance just as much as the women 
of any other section, and I know they 
will buy when they understand the 
benefits to be had,” I answered. But 
I am bound to admit that I undertook 
my new work with some fear of the 
future, though I had the courage to go 
at it with a determination to surmount 
every obstacle. 





My first effort was in the chief city 
of my state and I had to work against 
the unbelief of my friends and even 
the doubt of the general agent him- 
self. Of the general agent I must first 
speak; he promised me an office and 
every help possible, but the office was 
not fitted up at once nor was there 
much help except to say nice things— 
no suggestion as to who might be in- 
terested or who should be seen. Fin- 
ally I began to feel that my office 
would be fixed when I had done busi- 
ness enough to pay for it and not 
before. 

I worked day and night for two 
weeks before I could get any start at 
all. Fortunately I had secured a splen- 
did woman to assist me, but I had her 
timidity and prejudice to overcome. 

After these two weeks of hard work 
I began to close business, and by the 
end of the month I had made several 
hundred dollars and had established 
the fact that women could work insur- 
ance in the south, and that they could 
manage a department without calling 
in the general agent to advance money 
for anything, not even an _ office; 
though I must admit that it was 
doubly hard to work at such odds. It 
is a strange contradiction in life that 
the things we need most for success 
are withheld until we succeed and then 
they are not absolutely necessary. 





My success was so good in this town 
that I decided to “open up” a neighbor- 
ing town and leave my assistant to run 
the business in the office. I worked 
against the same odds there and was 
more than two weeks closing work, 
still I held on as I knew the work 
was there and I believed I could write 
it. By the end of the third week I had 
written a splendid business, but confi- 





National Life Insurance Co. 
Montpelier, Vermont 
Established in 1850, Operating in 36 States 


Joseph A. De Beer, Prest. H.M. Cutler, Treas. 

James T. Phelps, V-Prest. A.B. Bisbee, M. Dir. 
James B. Estee, 2d V.Prest. C. E. Moulton, Actu’y 
Osman D, Clark, Secretary F. A. Howland, Co’sel 


This Compang held January 1, 1908, and gained 


uring the past decade: 
Assets. $ 40,692,155.29 Gain, 172¢ 
Surplus, $4,539,688.47 Gain, 1494 
Insurance, 


$153,467 ,472.00 Gain, 100% 


Its life, term and endowment contracts are liberal 
and attractive. 


D, G. DRAKB, General Manager 


424 Marqaette Bidg., Chicago, Ill, 
H. J. SNELL, General Agent 
424 Marquette Bidg., Chicago, IIL. 


OLMSTED B &CO., 
Williamson Butldine = SAE Ohio 





dence was not so well established in 
insurance for women as it is now, and 
I had not collected any money. I was 
determined not to write back to the of- 
fice for funds, but to get money out of 
the business. 

Well, the time came when I had to 
settle up or give up. After a hard 
struggle with myself I went to see a 
woman who had applied for insurance 
but wanted to wait until her policy re- 
turned to make her payment. 

I walked in to her office and said, 
“Why should you give yourself un- 
necessary writing and worry over your 
premium—why not settle it now and 
have it off your mind?” She looked at 
me and said, “I suppose I had as well 
do that.” I thought I would faint be- 
fore she could write the check. I hur- 
ried to the bank—I was actually 
afraid she would call me back and re- 
voke the whole thing, but she did not, 
and that was the turning point in my 
luck. I settled business enough to feel 
like a lord when I went back to the 
office. 


I had all the help I needed after 
these two hard months with the odds 
against me. After I established my 
own stccess in my new field, I was 
able to get as many good women to 
take up the work as I could look after. 





We made money for ourselves and for . 


the general agent and the company. 
There is money in the work and the 
woman who starts out with the faith 
in herself and in the business—I mean 
faith enough not to give up too soon— 
will certainly reap a rich reward. 





WOULD DROP OLD PROSPECTS 


R. T, Furman, general manager of the 
Reliance Life at the home office, thinks 
some agents put too much time on 
“prospects.” ne man has put off the 
agent for one reason and another gives 
a different excuse. The agent has seen 
his “prospects” a number of times and 
has failed to close. Mr. Furman as- 
serts that agents are inclined to over- 
rate the value of these “prospects.” 
They have gotten tired of him. An- 
other agent comes along with a new 
line of arguments and closes them. The 
first agent allowed his canvass to be- 
come mere repetition. 

The first interview is the best in Mr. 
Furman’s opinion. He advises cutting 
loose from the old material which has 
been labored with so long and getting 
out in new fields. He suggests work- 
ing out a definite plan for each in ad- 
vance. Mr. Furman says:. 

“Success in writing life insurance be- 
gins with a systematic search for new 
material and continues only so long as 
the agent continues to come in daily 
contact with new material. That is the 








whole secret of success in the life in- 
surance business. You know it as well 
as I do, The man who has no money; 
the man who will insure in the spring 
or the fall, or next month, are of no use 
to us today. The man who can be in- 
sured today is the one you are looking 
for any the agent who goes out and 
finds him is the ‘Man of the Hour.’” 


—— of Insurance 
ucation 
OUR Department for Fur- 


nishing Prospects 
New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 





Don’t worry over whether you are 
a one talent man or a ten talent man. 
It is better to be the one talent man 
with that talent invested than the ten 
talent man with his wealth tied up in 
a napkin. 

















ADDRESS: 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 


i Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 
fi of with 
Splendid opportunity Ser men of to posite @ connection 8 well-known Compaay 


Do not delay investigation but begin at ence to profit selling the matchless contracts of this 
progressive company. Address od ~~ 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes all forms of participating and non- icipating policies and secures a © At 


f their 
value in approved securities with the of Iowa. This is the law. Som the 
State Auditor with 


policy. 
™ Rate of interest emask 1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


1860 47th Yeas 
Home Life Insurance Company of New York 


GEORGE B. IDB, President 
Assets, $19,009,550.82 _ LIABILITIES, $17.905.501.06 
Dividend Endowment Fund Delerred Dividends) . - 














$1,621,413.00 
Insurance in Ferce, . a ee, ae ee 
“Mr. Hughes failed to bring out a single questionable transaction.” 


New York Sun, 12-18-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY’S HISTORY. 














— 


of Milwaukee 


% 


The Northwestern 


Mutual Life Insurance Co. 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


Signs of the Times 


E rapid increase in the new business 

of The Northwestern during the period 

of life insurance investigation and there- 

after shows that The Northwestern has 

never lost the confidence of the public and 

that it is easier than ever to write business 
for The Northwestern. 

It is capable of easy demonstration that 

The Northwestern is the best Company to 

insure in. 








a le ae ee 
1906 . + 7 . . 
1907 . . . 7 o 


history of the Company. 





simone 


$ 90,334,038 


Each year larger than any in the previous 


93,563,452 Settlement and the new Premium Loan 
102,233,634 feature. 
Issues Partnership and Corporation 
Insurance. 


Commenced Business 1858 


See The Northwestern’s 1908 policy 
contract with its Dividend Options, Paid- 
up and Endowment Options, Options of 


For further information or an Agency, 


address H. F. NORRIS, 
Superintendent of Agencies. 
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NEW MEMBERS AND OLD 

At the foundation of every mutual life 
insurance company the members of ne- 
cessity paid their own entrance ex- 
penses and made their own contribu- 
tions to surplus before they could share 
therein. In those companies which to- 
day immediately place the new mem- 
ber on equality with the old, allowing 
him to reap where he has not sown, 
there must be a point where the old 
members pay more than their pro rata 
share of the expense. In the matter of 
mortality the practice is justified by 
present equity. Does, however, a prac- 
tice extending the equality in mortality, 
which is a basic principle in life in- 
surance, to matters of expense and sur- 
plus, do equity today? 

There are two great schools of 
thought or systems of practice followed 
by actuaries and life insurance execu- 
tives. 

The first, operating on the theory that 
the new member benefits the aggregate 
just in proportion as he is benefited as 
an individual and that therefore every 
expense is to be borne by the aggregate, 
will charge the new member only with 
the expense load on his policy, and will 
charge the other policyholders with the 
remaining expense, and proportionately 
reduce their dividends. 

_The method of the other school con- 
sists merely in withholding both divi- 
dends and withdrawal value until the 
new policy shall itself have paid its 
— expense and contributed to sur- 
plus. 

One or the other of these two gen- 
eral principles, variously modified to 
suit circumstances, is followed by prac- 
tically every life insurance management 
in the country, but while they have been 
trying to evolve a correct and univer- 
sally accepted solution of the problem, 
a number of state legislatures have 
lately followed the advice of theorists, 
and have enacted arbitrary limitations 
increasing the difficulties—F. G. Fouse. 


AIMLESSNESS 


The life insurance writer who scat- 
ters his energies, who is continually 
being diverted from his course, either 
by flattering offers made by rival com- 
panies, or through lack of that fixity 
of purpose and determination to suc- 
ceed along a chosen line which is so 
necessary to success in any pursuit, 
cannot expect to accomplish very great 





results or reap much financial profit. 
A rolling stone gathers no moss, and 
an aimless insurance agent gathers few 
premiums.—Illinois Life Bulletin. 


THE SAVINGS BANK CLOCK 


The novel ways of securing insur- 
ance are many. One of the effective 
methods is the “Savings Bank Clock,” 
which is an interview getter. The nov- 
elty of the device attracts a man at 
once. It is an alarm clock standing 
over a base which®acts as a coin de- 
posit. There is a slot at the top in 
which the coin is deposited. A coin 
has to be put in every day to keep the 
clock wound. The agent alone has the 
combination to the coin box. He goes 
quarterly, semi-annually or annually to 
collect the premium. 

Here is the plan. You show the 
prospect how the clock works. If he 
can carry only $1,000, 5 cents a day and 
10 cents on Sunday, deposited in the 
clock will pay his premium. If he 
wants to carry more insurance, the 
premium can be reduced to a daily and 
Sunday unit. 

The clock is not given away. 
loaned to the assured. 
agent takes the clock. 

A man sees the advantage of saving 
a little every day. If he wants to 
save more than enough to pay his 
premium, he can use the clock and the 
excess can be returned to him when 
the box is opened. 

The initial premium must be paid in 
cash or note. The clock is used for 
the subsequent premium. The clock is 
delivered with the policy and a re- 
ceipt taken for the former. You can 
explain the reason for not using the 
clock for the first premium because of 
the extra expense of collection. Some 
agents, however, collect only the first 
quarter and then allow the clock to 
collect. 

The clock device tends not only to 
increase an agent’s business, but pre- 
vents lapses because of the compulsory 
daily savings. 

The Western Underwriter Company, 
145 La Salle street, Chicago, is the sole 
agent for these clocks. A single clock 
costs $2. A suitable case in which to 
carry one costs $1.85. Prices for quan- 
tities are much lower. The Western 
Underwriter Company will be glad to 
send circular matter or give further in- 
formation. 
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The NEW POLICIES (1908) 


OF THE 


EQUITABLE LIFE OF IOWA 


Are up-to-date in every respect—including provisions for 


DAYS OF GRACE; 


CHANGE OF BENEFICIARY; 


ANNUAL LOAN AND CASH VALUES; 
EXTENDED INSURANCE; 
PAYMENT IN INSTALLMENTS—Limited or Continuous 


Agents wanted in unoccupied territory. 
Write the Home Office, DES MOJNES, IOWA 








> =cl WITH A Go 
NNECT Wiese COMP 
coy MANAGEMENT Ny 







)IS_ALIVE 


‘WHOSE WHosE 
POUGES . POLICIES 
ARE v ARE 
UP TO DATE. SELLERS. 
WHOSE wit 
AGENTS bay EVERYTHING 
ARE ne AND 
, EVERY BODY 
RIGHT. 





ADDRESS HOME OFFICE “> & 
\HEYWORTH BUILDING ~ 
\ CHICAGO 4% - 


4 = a 
THE BANNER COMPANY OF THE WEST. 














Old Colony Life Insurance Company 
Old Colony Building, Chicago 


WE WANT: MANAGERS AND AGENTS 
LS ae the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 
> } irginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 


WE ARE NOW READY to make the most liberal renewal contracts ever devised, 
THIS COMPANY sells only non-participating insurance, and has the most attractive 
forms of policies ever put on the market. MEN who can produce business 
can get an UNUSUAL CONTRAOT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAG® 


5 tol 4 


Advantage to High Class Salesmen 
Selling Our 
Guaranteed Income Policy 











The Cleveland Life Insurance Co, 


Home Office: Rockefeller Bidg., CLEVELAND, OHIO 
WE CAN OFFER 
Splendid opportunities and top notch contracts to expe- 


rienced and successful managers able to show clean 
records, Territory open in Indiana, Ohio ang Michigan. 


The Lincoln National Life In- 
surance Company 


oF Fort Wayne, INDIANA 





The company that invites annually a thorough examina- 
tion of all its affairs by the Insurance Depart- 
ment and receives 


A CLEAN BILL OF HEALTH 


ARTHUR F. HALL THEODORE F, RUHLAND 
Secretary Superintendent of Agents 





Commerce ial Life 


Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 
950 First National Bank Bidg. 
CHICAGO 





The Call of 
Modern Times 


in life insurance is for a Fixed Low Ra 

a Clear Liberal Contract and Perf 

Security. 

ESTIMATES ELIMINATED 

DIVIDENDS DISCOUNTED 

EVERYTHING GUARANTEED 

in the Massachusetts Low Premium (‘‘Non- 

Participating’’) policies issued only by 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 
176 Federal Street, Boston, Mass. 





Write for Territory and Terms. 





A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants aad policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 


in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY; CHICAGO, IAB. 

















vi LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER. 
HOW LIFE INSURANCE MONEY |of many business men, But theci;| WANTED — |YOUR EYE, PLEASE! 
SAVED AN ENCUMBERED ESTATE weight and added value, in these times ai In Use May 1, 1908 
of financial stress, because of the testi- CE Z ™ 


The New York Life gives a sum- 
mary of a personal experience of ex- 
Governor D. R. Francis of Missouri, 
which he related in a recent address. 

Governor Francis’ brother was an ac- 
tive and well-to-do business man at the 
time of his death, which occurred dur- 
ing the panic of 1893. The Governor 
acted as administrator of his brother’s 
estate, and attributes the successful 
outcome of its business affairs to the 
valuable and opportune aid that came 
at a critical time from his brother’s life 
insurance. The obligations of the es- 
tate were approximately $40,000. In 
normal times the assets, if realized 
upon gradually, would have left a large 
balance over and above the debts. But 
times were bad. It was impossible to 
turn securities or business assets speed- 
ily into cash for anything like their real 
value. With the head of the business 
gone, difficulties presented themselves 
that were almost impossible to handle 
without ready money. The adminis- 
trator found that as things stood there 
would be scarcely $50,000 left to the es- 
tate after the debts were paid. For- 
tunately the brother had been induced 
by some good life insuranace fieldman 
several years before to do his duty and 
had taken out a life policy for a gener- 
ous amount, $100,000. You can imag- 
ine how this improved the situation. It 
came in as spot cash. It enabled the 
administrator to pay off current obli- 
gations and carry on the business prac- 
tically as if the owner were alive. Mean- 
while the insurance money took care 
of the pressing needs of the family. 
And there was no necessity for making 
any of the sacrifices that often follow 
in the wake of a business man’s demise 
when he dies without insurance. The 
arrival of this money enabled the ad- 
minstrator to take his time and work 
out certain problems without sacrifice. 
By judicious handling, within three 
years Governor Francis was able to 
close up his brother’s affairs most fa- 
vorably, and the estate was settled for 
upwards of $300,000. 

In commenting on this the New 
York Life says: 

“Incidents like this are fortunately 
not rare. Life insurance plays a simi- 
lar part in the settlement of the affairs 


mony to a business man’s need for life 
insurance by a gentleman of Governor 
Francis’ standing, himself a grain mer- 
chant and business man of conspicu- 
ous ability, who puts his theories into 
practice by carrying insurance on his 
own life for a large amount to protect 
his own interests as firmly as his broth- 
er’s were cared for in the troublous 
times of 1893. 

“One of the fieldmen at the St. Louis 
meeting made immediate and practical 
use of Governor Francis’ arguments. He 
applied them to the needs of some cli- 
ents of his, two business men, and has 
already closed them for a joint life pol- 
icy for $100,000, in favor of their firm. 
The insurance was taken for the pro- 
tection of the business. Every firm of 
importance should do likewise. So 
should every married man, to protect 
the surviving partners in his firm—his 
wife and little ones—yes, so should un- 
married men and women—each in case 
he or she should be called oe 
ticularly in times like these, when 
of a cash is disastrous.” 

EVERY LEADER IMITATED 

It is interesting how any successful 
scheme in life insurance is so readily 
taken up and imitated. The State Life 
introduced the special board contract 
and for some time nearly every new 
company adopted it. The preliminary 
term plan of valuation soon became al- 
most universal with new companies. 

The Columbian National introduced 
the sale of stock with insurance and its 
imitators are many. Agency company 
auxilliaries are a well known adjunct to 
many companies. 

The Central Life of Ottawa, IIl., got 
its start as an assessment company. It 
built up business rapidly at good rates. 
Then it had something to offer holders 
of stock. It became a stock company 
and reinsured the old business. 

Within the last year a number of as- 
sessment companies have started, all 
with the idea of getting a foundation 
_ later to reorganize on an old line 

asis. 








“Ability rests on a tripod, namely: 
Work, time and money.” 
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clock, ex 


Do ee Want to Write Not Less Than 


locking and wk. tsk 
locked and cannot be wound until a coin is de 
of about two hours the clock is automatically 
until another coin is deposited. 
The bank also contains a special lock, the combination of which is —_ only 


Trial Cloc 


oxn > REMITTANCE Witt ORDER 

us postal asking for special six-page, two-color circular descriptive of the 
ing how to use it, giving prices in a of ten or more and showing 
cost of sample cases made to carry the clock in 

THE WESTERN UNDERWRITER COMPANY 
145 Le Salle Street 


of Business Per Annum? 


savings 
mechanism 
~t into the ~* Within a period 
and cannot be wound 
It runs 24 hows each oo you wind it. 
It will ~- 250.00 in dimes. 
2.00 F. O. B. Chicago 
(0c to cover — if personal check is used.) 


GHICAGO, ILL. 














Kansas 


HOME OFFICE 





TO THE LIVE ONES! 


Investigate 


‘The Great Western 
Life Insurance Co. 


Organized April 20, 1907 


$27,159,250 Insurance in Force Dec. 31, 1907 


THE MOST ATTRACTIVE POLICY EVER WRITTEN 


ADDRESS ALL COMMUNICATIONS TO 
KANSAS CITY, MO. 


City, Mo. 


New Premium Rates—Low 
New Surrender Values—Large 
New Policies—Highly Liberal 

and back of them the 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. Ino. 1851 


Oneefiy Merchonte Loan & Trust Bulding. 


Columbus Agency: 1003 “pes Building. 


THE PENN 
MUTUAL LIFE 


OF PHILADELPHIA 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.* Address 


W. B. LANE, Vice-President 
66 Broadway, New York 


WE WILL SUPPLY 
THE CONTRACT 


You Supply the Selling 
Energy and Ability, and 
Certain 











Has furnished perfect pro- 
tection at proper rates for 
=——S? yas————— 


Our agents are representative citizens of 











Your Succese is their respective communities, 
The NEW Low- 

5) Cost Lil tnsur- Announcement 
cass — The COLUMBUS MUTUAL LIFE 

he INSURANCE COMPANY 
The 2 ey by =. - ene 
ment. It a capi $100,000 an 
Prudential a strong board of directors. The company 
bg pa Agents. has influential stockholders in practically every 
We want YOU! county - Ohio, = a er gh in 
Securing business. Agents w iD is a 
THE ee COMP good company to werk fer. It recognizes 


their interests by giving them representation 
on the board of directors. For cemplete 
particulars, address, 


C. W. BRANDON, President, 
COLUMBUS, 0. 


Agents Can Sell These Policies Easily 


Our rates average from $2 to $10 a thousand less than those of other companies, 


On account of low expenses, low mortality and high interest earnings, we are able to mature all our 
policies above our estimates and to give policyholders higher dividends than most of eurcompetiters do. 
It is easy to build up a clientele of satisfied policyholders for a company like ours. 


SPor TERRITORY 4ddress Bankers Life Insurance Co., Lincoln, Neb. 


Incorporated as a Steck Company by the Stat 
of New Jersey 

JOHN FP. DRYDEN, Home Office, 

President. NEWARK, N. J. 

















Provident Life and Trust Company 


BP PHIBADELBPHIA 
Insurance in Force, $191,986 786.00 


Assets, $61,023,581.59 
The 2 See of the Provident are un- The premium rates of the Provident are exceed- 
su mciseness and simplicity of form ingly low and are still further reduced by large 
and for pe bee tr and liberality in all essentials annual dividends. 
CORRESPONDENCE WITH AGENTS SOLICITED 
Yarcur & Extis, General Agents, Western Ohio . "Too T10 Ge Trust Building. Cracinna 


Ss. S. SAFFOLD, General hen” Eastern Ohie we Oe Sarge Building " Hohe 
. W. Crook, General A oe es «4. @ Sentres Beals cate, li oye 
AMES W. ANNEY, General. , "Tk Te Ge ee Car ae * 395 Md Marquette Bui 
ASSETT & Rexsz,General Agents . . « « 4+ Home Bank mans, 





ST. LOUIS NATIONAL 
LIFE INSURANCE COMPANY 


P. M. STARNES, President. 
Capital Stock, Full Paid, $150,000.00 

A regular legal reserve, eld line Life Insurance Company 
with all Policies secured by a deposit of the full egal 
reserve with *he State of Missouri. Something new in agency 
contracts. Aa excellent opportunity fer a few good men. 
ADDRESS THE HOME OFFICE 

Missouri Trust Building 


We rw Different 


From most insurance organizations—we 
need but few field men. One hustling 





ST. LOUIS 


A POLICY 
YOU CAN SELL 


To all people, on the Reserve Fund Plan, eGering 
a Permanent Guarantee ef cost. Only one kind o' 





representative secures a dozen members im om I8 to tm amounts from m gus to ve thousand, 
and these members bring him a hundred | ,,.,° 4 lissearl, Oklahor a > 
more, Unity protection SELLS ITSELF. | Colorado, Wyoming Wisceusia Nevih'and t South 
A few men who “know how” are invited | Vir aia, Sin Peansyivania, New ya ont 
to address eE-Y 


If you are interested in selling Mutual Life 
Insurance under the Mest Liberal Renewal Interest 
Centract ever a ' write the Home @ffice at 
once for full particul 


National Life Association 


ORDER OF UNITY 

















Murtland Bidg., Pittsburgh, Pa. 


DES MOINES, 10OWA 
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The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 





Organized in 1885. 
THE DES MOINES LIFE INSURANCE CO. 


of Iowa. 
Segal Stock gna mer 
i C. E. RAWSON, President. 
WRITES NON-PARTICIPATING POLICIES 


teed in the policy and secured 
it.”° censed in 20 states; 

$2,200/000. Liberal contracts and good territory 
lor reliable agents. Not eperating in New York. 

Address 

C. H. PHILPOTT, 2d V. P. 
or 

WILL T. SMITH, Supt. of Agencies, 

Des Moines Life Bldg. Des Moines, lowa. 


WANTED 


Live, energetic men, to sell the 
Complete Protection Pelicy 


ISSUED ONLY BY THE 


AETNA LIFE INSURANCE CO. 


OF HARTFORD, CONN. 


For information and terms address 
COLLIN FORD & SON, Managers 
CINCINNATI, OHIO 








REPRESENT A WESTERN COMPANY 


The Reserve Loan Life 
Insurance Co. 


INDIANAPOLIS 
Operates ander the 


Compulsory Deposit Law 


OF INDIANA 








Reliable Agents wanted. Address 


a a 


Pittsburgh Life & Trust 
Company 
W.C. Baldwin, Pres. _ Pittsburgh, Pa. 





Issues the best Life, Accident and Health | Dec. 


Policies on the market 
Positive Insurance Policies 
Say what they will do—Do what they say 
Solicitors of this Company have 
a broad field of action 
Contracts made Direct with the Company 


Endorsed at Home 
Assets . . . . . over $4,500,000.00 
Home Office 
Pittsburgh Life Bldg., Pittsburgh, Pa. 















The Fidelity Mutual Life 


INSURANCE COMPANY 
—OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McKNIGHT, Vice-President 


—L. G. Fousz, President— 








Questions and Answers 


Question—What do you understand 
by “amortized values” as applied to 
securities? 

Answer—In Field Notes of the North- 
western Mutual this is well explained 
as follows: 

“Had it been necessary for the com- 
pany to sell its bond holdings during 
the panic, these low prices would have 
meant a serious loss, but, as a matter 
of fact, these securities are bought and 
sold for investment, and so long as in- 
terest and principal are paid when due, 
the bonds continue to be as valuable 
as when bought, regardless of the 
state of public confidence or finances 
as expressed in the stock exchange 
quotations. 

“For these reasons first mortgage 
bonds, well secured and not in default, 
should, the same as real estate mort- 
gages, be listed in the assets of the 
company at such value as will yield 
the same effective rate of interest as 
the bond was bought to earn. This 
is known as the amortized value or ad- 
justed purchase price, and is the same 
as the ‘book value’ under this plan of 
valuation. 

“Roughly speaking, it means that 
when a bond is bought at a price above 
par a part of the nominal interest is 
in reality a repayment of the principal 
and the book value must be gradually 
diminished, so that at maturity the 
entire premium will have been charged 
off. In the case of a bond bought be- 
low par a part of the interest is de- 
ferred until maturity, and it is neces- 
sary, therefore, to reverse the above 
process and to gradually increase the 
book value until it reaches the face 
value at maturity. For illustration, 
suppose that on Dec. 31, 1907, the com- 
pany buys a bond of $1,000 which 
matures Dec. 1, 1917, and pays 5 per- 
cent annually. Suppose this bond is 
bought at a price ($1,039.56), to yield 
4% percent as an investment. The fol- 
lowing table would show the amortized 
or adjusted value each year until ma- 
turity. The amortized values represent 
the actual asset value of the bond as 
a 4% percent investment, that is to 
say, the value at which the bond if 
bought or sold would net the purchaser 
44 percent interest: 
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Dec. 31, 1907. .$1,039.56 ..... eee ecco 
Dec. 81, 1908.. 1,086.84 $46.78 $50 $3.22 
Dec. $1, 1909.. 1,082.98 46.64 50 8.36 
Dec. 31, 1910.. 1,029.46 46.48 50 8.52 
Dec, 31, 1911.. 1,025.79 46.33 60 8.67 
Dec.. 31, 1912.. 1,021.95 46.16 60 8.84 
Dec. 31, 1918.. 1,017.94 45.99 60 4.01 
Dec. 81, 1914.. 1,013.75 45.81 60 4.19 
. 81, 1915.. 1,009.86 45.62 60 4.38 
Dec. 31, 1916.. 1,004.78 45.42 60 4.58 
Dec. 81, 1917.. 1,000.00 45.22 60 4.78 





Using all the powers in the best serv- 
ice we can find to do is not wearing the 
life away—it is the only way of saving 
and increasing it. 





AUTHORIZED CAPITAL $500,000 
THE VERY NAME 


The Ohio State Lite 


Should — to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. The business getter 
will appreciate the advantages. 


The Company has never written any form of special contract. Its 
methods are, and always have been absolutely above criticism. 


’ To the agent contemplating a permanent connection, address 


THH COMPANY, Columbus, O. 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 
CHICAGO 


ESTABLISHED 1868 


ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
CHARLES B, SHEDD, reasurer 
ROBERT D. LAY, Secretary 


























Insurance in Force December 8lst, $50,066,932,77 
RECORD Inerease in Apportioned Surplus in 1907, 105,734.09 
OF 1907 Gain in Assets, - - - 1,037,668.19 
Excess of Income over Disbursements, 1,093,023.43 


CHICAGO’S OLDEST AND STRONGEST COMPANY 


AMERICAN CENTRAL LIFE 
INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 


Assets - ~ - a. — 
Surplus Security to Policy Holders . 
Insurance in force - . - « ° 





317,617 
21,167,000 


Deposits with the State of Indiana, as required by law, non-speculative securities 
in an amount exceeding entire reserve liability to policy-holders. 


Energetic agents desiring liberal contracts for exclusive territory should write 
today direct to the Company, 


ARBA T. PERRY, Supt. of Agencies, Illinois Department 
1303 Tribune Bidg., Chicago, Ill. 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 





If you are honest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 





G. FRANKLIN FLICK, Pres. LEE F. COLE, Secy 


Che Northern 
Life Insurance Company 


OF ILLINOIS 
Our Motte: Publicity and Accountability. 


It has no schemes to interest agents or 
mislead the public. 


Good renewal manager contracts for a few 

competent insurance men. 

First National Bank Building 
CHICAGO, ILL. 


a J. H. Thompson. 


Supt. of Agencies, 


CENTRAL LiFE INSURANCE COMPANY 


OF ILLINOIS 
H. W. JOHNSON, President 


A GREAT OPPORTUNITY FOR LIVE MEN 


We are out for our share of the 1908 business. We want Salesmen, Insurance or 
others, who have the habit of Delivering the Goods and Making Money. Wecan 
Develop That Habit and probably Double Your Income by our up-to-date con- 
tracts and selling methods, Our record, our standing and our connections, particularly 
in Illinois, are in some respects unequalled, and clean, energetic men who act promptly, 
have before them Permanently Profitable Positions such as only a Live Young 
Western Company can offer. Address with record and references (to save time). 


T. DeWitt Ganse, Director of Agencies, Ottawa, Illinois 








HOME OFFICE CHICAGO OFFICE 
Ottawa and Trust Building 829 First National Bank Building 
OTTAWA, ILL, CHICAGO 
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EXPERIENCE OF NEW YORK 
LIFE IN CONTESTED CLAIMS 


There is always interest in the re- 
sults of the “incontestable from date” 
policy. Some seem to think there 
should be no contest for any cause. 
The New York Life is the leading 
company using this clause. In some 
countries it eliminates the clause. Its 
experience on contested policies dur- 
ing 1907 is interesting. It says: 

The number of claims resisted by the 
New York Life as of Dec. 31, 1907, was 
58 for $194,860.70. Over 63 percent of 
these claims were under policies that 
had completely lapsed, the amount in- 
volved being $111,702.59. 

This 63 percent of claims is classified 
as follows: 

(1.) Cases where the policies had 
lapsed and the company had extended 
the insurance, as per terms of con- 
tract, the extended insurance having 
expired. 

(2.) Cases where the policies had 
lapsed while charged with loans, and 
the obligation of the company, as set 
forth in the policies, was to give 
either— 

(a) Paid-up insurance for a reduced 
amount and cancel the indebtedness; 
or, 

(b) Continue the original policies 
as extended insurance and cancel the 
indebtedness for such periods as the 
reserve less the indebtedness in each 
individual case would purchase. 

Wherever the policies in these 63 
percent of cases provided for paid-up 
insurance the company stood ready and 
willing to pay the paid-up insurance, 





- but the beneficiaries claimed the face 


amounts of the insurance, and these 
claims the New York Life is rightfully 
resisting. 

In many other cases the company 
had continued the insurance in force, 
as per policy terms, and the insureds’ 
death took place after the entire equity 
had been exhausted. These claims the 
company is rightfully resisting. 

There were also ten resisted claims 
aggregating $25,000, where the policies 
were never in force, and in consequence 
the company claims there was no lia- 
bility at death. 

The balance of the claims resisted as 
of Dec. 31, 1907, were as follows: 

Two policies, aggregating, $17,236, 
under which the company claims that 
the insured are not dead. 

One policy, $5,000, under which in- 
sured has disappeared, and no proofs 
of death have been received by the 
company. 

Two policies, aggregating $5,860, the 
ownership of which is in dispute. 

One policy, $10,534.20, under which 
the insured died after completing the 
tontine period, but before selecting the 
settlement option. The company paid 
to the beneficiary the insurance pro- 
vided for by the policy, only the amount 
of the tontine dividend payable being 
now in dispute. 


Three contestable policies, aggregat- 
ing $7,000, are being resisted on ac- 
count of fraud. Not one of these 
policies, bear in mind, was on the in- 
contestable-from-date plan. 

Three policies, aggregating $12,528, 
were issued abroad and were not in- 
contestable from date of issue. Inone 
of these cases the papers were never 
completed, the beneficiaries basing their 
claim on a receipt given by an alleged 
agent. In the second, the policy was 
never delivered. In the third, the policy 
was surrendered during the insured’s 
life for the cash value agreed upon, 
which was paid by New York Life 
check to the joint order of the insured 
and the party who brings the suit. 


FOLLY OF WAITING 

It is a good argument to throw at 
men who wait to delay taking out in- 
surance some figures showing what is 
gained by a quick decision. Some men 
think that by waiting until late in life 
when the expectancy is less they will 
have to pay less. One company pre- 
sents the following: 

“In order to show the fallacy of the 
saving-money-by-putting- off - insurance 
idea, and to emphasize the advantage 
that comes to the man who insures 
now, the following tables have been pre- 
pared showing the annual premium for 
each $1,000 of insurance, ordinary life 
plan, and life expectancy, or probable 
life, at the several ages, together with 
total premiums that would be paid 
~ the insured live out his probable 
ife. 








Total 
Age Annual Premium. Expectancy. Premiums. 
21 $20.10 4lyears $ 824.10 
21.85 38 years 830.30 
24.60 35 years 861.00 
28.19 81 years 873.89 
32.95 28 years 921.60 
39.39 24 years 945.36 
48.24 20 years 964.80 
BB. cccccccccccces 60.43 17 years 1,027.31 
Buvccccccccceces 77.40 14 years 1,083.60 


“The man who insures at 21 will not 
only pay less in premiums, if he lives 
out his expectancy, than will the man 
who puts off insuring until he is 35, but 
for a less total cost he will have had 
ten years more of insurance protection 
for his family. The limited payment 
life policies show even more strikingly 
the point illustrated above. Putting off 
insurance is like waiting for a rising 
river to run by—the longer you wait 
the harder it is to get across.” 


PAYS $100 IMMEDIATELY 

Some companies have added to their 
policies a draft good at any bank in the 
amount of $100 when accompanied by 
an affidavit given by responsible party 
that the assured is dead. 

Thus $100 is immediately available to 
the family in advance of loss proofs. 
The Illinois Life is the main company 
pushing this feature and finds it a good 
talking point. A company may be im- 
posed on once in a long while but the 
Illinois Life figures that the extra busi- 
ness it secures by having the $100 cash 
at death feature far more than pays for 
any fraud. 














EVERY POLICY A SQUARE DEAL 


Michigan State Life Insurance 
Company 


Home office, 633-37 Majestic bldg. 
DETROIT, MICH. 


C. A. GOODALE, President. 
F.H. WATSON, Vice-President. 
J. W. McCAUSEY, Secretary. 


J. B. BRADLEY, Medical Director. 
A. M. HUME, Associate Med. Director, 
FRED APPS, Director of Agencies. 








The First company to organize under the new and stringent laws of 
an. 
The Company for the agent because its policies are exceedingly liberal, 
eeadily understood and easily sold. 
. If you have a clean record and are contemplating a change, we can 
SHOW YOU where it will be to your interest to be connected with this 
hustling home company. Address the Home Office. 





= 
COMBINATION OFFER 




















TO ACENTS EARNEST WORKERS Gen 

National Life Annuity Company coop reunttorr | ti zat 
Mutual Health and Accident Associatio. PLAIN POLICIES | Grtlied, by she 
OF AMERICA Policies recently 





changed to com- 
ply with revised laws. Everything up to the times. 


Union Mutual Life Insurance Co. 
Portland, Maine 


FRED E. RICHARDS, Presipent 
ADDRESS EITHER 
Thornton Chase, Supt., 84 Adams St., Chicago, Ill. 
Edson D. Scofield, Supt., 180 Broadw'y, N.Y. City 


FRED. H. ROWE, President, Jacksonville, Ill, 
Endowment Life, Accident 
And Health Insurance 

Ona Plan Everyone can Afford. Contracts Up-To 


Date. One Agent can represent both Companies 
giving him a complete equipment. 


Address the Home Office 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Acteary 




















THE WoORLD’'S RECORD. 


Reserve and all Admitted 

Insurance im Force Admitted Assets, other Liabilities. Surplus. 

1895...- $3,548 $18, $15,868 432 
2697 Sab 00 sean Bear, fant, 
1901... 3,615,656 $1,015,072 $699,41 $815,654 
+ ats $39,541,688 $1,527,036 $1,176,249 $850,786 


1908....... 949,713,796 
1904.....+. ae 


$2,205,636 $390,577 
; $3,160,083 y $544,585 
1905.. .... 974,440,588 $4,126,682 $3,521,731 $605,317 
1906 $81,047,860 $5,353,144 $4,674,118 $679,626 


Growth of queseds thet of any other company over os onion at the end of its TWELFTH 





business 
YEAR, sae Gommnny 3e0s sum in excess of FO GHT HUNDRED and FIFTY 
THOUSAND DO pee with the State of Indiana other governments under the Com- 
pulsory Legal Reserve Law of Indiana, to protect policyholders. 











DIRECTORS 
FP, A. CHAMBERLAIN 





Northwestern National Life Insurance Company 


MINNEAPOLIS 


LEONARD K. THOMPSON, President, 




















Pres. Security Nat’] Bank 





vice Ser BARARAY nase | A WESTERN COMPANY FOR WESTERN PEOPLE 


Note 


Northwestern National 











B. W. DECKER 
Vice Pres. Northwestern Nat’! Bank 
A. A. CRANE 
Vice-Pres. Nat’] Bank of Commerce 


B. FP. NBLSON 
Nelson-Tuthill Lumber Co. 
GEO. BE. TOWLE 
Treasurer 
JOHN T. BAXTER 
Counsel 
W. J. GRAHAM 
Vice-Pres. and Actuary 

THOFPSON 


President 














RECORD FOR 1907 


Total Income...... PEE SE ES one . - $1,532,925. 12 
Excess of Income over Disbursements... 





Paid Policyholders and Beneficiaries...... 


Increase in Surplus........ 


Admitted Assets............ 


Paid Policyholders and (SS ENG IR RR ae 
SD GR” NINN 006 500 sctecces open cccceccs voce cons cecboass ceed 0sebdtetctes chasbune 22,635,623.00 


BRIBED « 0 oo 0.600 008 voce sees cece 


is entering additional 
Western States 
.. 492,452.84 and offers especially 
787,345.03 advantageous 
SS SSE ee 49,104.65 ~~ nn. propositions to reliable 


JANUARY 1, 1908 












Men who desire to 


establish permanent 
business connections. 


se eeeee os eeee$5,231,828.94 
sseceeeeees, 6,620,024.92 





ssscesseeeee 150,820.69 




















